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N the 6th of November, 
1925, the Insurance 
Company of North America 
formally takes possession 
of its new home building 
in Philadelphia. 


This is a matter of interest 
to all North America repre- 
sentatives, for it is a sub- 
stantial evidence of steady 
progress in the organization 
of which they are a part. 


The Insurance Company 
of North America was or- 
ganized in 1792 in Independ- 
ence Hall. Its first home, 

pictured below, was as typical of the America of 
that day as its new home, representing the highest 
development of the building arts, is typical of 
America today. It has matched its steps with 
national progress and development. From the day 
it founded what is now known as the American 
Agency System, the Insurance Company of North 
America has been consistently a pioneer in the 
efficient and economical application of insurance 
protection to all forms of property risks. It has 
met its every obligation for 133 years. Its world- 
wide representation is founded on the strength of 
complete service, satisfactory claim adjustment, 
competent advisory assistance and prompt atten- 
tion to the require- 

ments of every policy- 

holder and every 

North America Agent. 


The Insurance Com- = = E WISH that all our representatives might 
panyofNorthAmerica 4.5) 3] have an opportunity to visit and inspect 
invites representation 3 az ma A this splendid building, every detail of which has 
by progressive insur- == ara =. been planned to enable us to give them the most 
ance agents every- 3°; 2 mm TS efficient service. Every agent, however distant 
where. : | “eh from the home office, will benefit by our com- 

A SRG Sees Ri plete equipment and the many new facilities for 
enlarging upon and improving our service to 
policyholders and representatives. 
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EHIND the impregnable wall of “Inde- 
pendence Complete Protection,” in- 

dustries, business, homes and individuals 
are safe from many forms of loss 


THE INDEPENDENCE COMPANIES 
Home Offices — PHILADELPHIA 
CHARLES H. HOLLAND, President 
Casualty Insurance <« Surety Bonds 
Fire Insurance 


These Companies maintain Human Relations with their cAgents, Brokers 
and Policyholders 
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Standard Fire Insurance Policy of the States of 


Standard Fire Insurance Policy of the States of 
New York, Virginia and West Virginia 


New York, Virginia and West Virginia 
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Standard Fire Insurance Policy of the i Standard Fire Insurance Policy of the States of 









































Amount $ State of New York 3 NewYork, Virginia and West Virginia Amount —_______$__ 
Premium $ ~ neal ay Hf ee 
Expires. ee Expires ——_____—_——_—. 
Property a a es i Property = \ . 
ti ry 
No. SS a Hy = Amount $ 7 FO. —____ — 
0 EE een 4 Premium $ 
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Eiguty Maipen Lane, New Yorw,N.Y. ~ 
fienry Maiwen Lane, New Yoru, N.Y. 


CASH CAPITAL $ 1,000,000 








CASH CAPITAL $ 5,000,000 
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MN CONTINENTAL § First AMERICAN 


INSURANCE COMPANY FIRE INSURANCE COMPANY 


80 MAIDEN LANE, NEw YORK A INCORPORATED 1925 
CASH CAPITAL ‘ 80 MAIDEN LANE, OY VOR. S 
TEN MILLION DOLLARS ‘ 








CASH CAPITAL $ 1,000,000 
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It is important that the written portions of all policies & It is important that the writtea portions of all policies 
covering the same property read exactly alike. [they fH covering the same property read exactly alike. If they 
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AMERICAN EAGLE FIDELITY-PHENIX 
Jhe CONTINENTAL FIRSTAMERICAN 


INCORPORATED 1925 


FIRE INSURANCE COMPANIES 
Eighty Maiden Lane, New York..NY. 


ERNEST STURM, CHairnman oF THe Boaro. 
PAUL L.HAID, Presivenrt. 


NEW YORK CHICAGO MONTREAL SAN FRANCISCO 
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AGAINST the hazards of Indian wars, brutal cap- 
tivity, massacres of the colonists, and destruction of 
property William Penn secured absolute safety for 
his people, by paying the Indians for their land. 


As a token he received a wampum belt —the 
first insurance policy in America. 


The price paid, although fully satisfactory to 
the Indians, was microscopic compared to the 
coverage it gave. 


The cost of a Pennsylvania Fire Insurance Company policy is small considering the indemnity it 
assures from savage destruction by fire, wind, water and other elemental dangers that thwart 
progress and happiness. 


The Pennsylvania Fire Insurance Company is a part of the lengthened shadow of William Penn — 
a direct expression of his wisdom and forethought. 


Born in the city he founded, with his ideals of honor, integrity and 
honesty for its policy, and in its every policy — 
1825 IT’S PAST ASSURING 19 
IT’S FUTURE ASSURED 
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Established 1782 


A Leader Even in the Early Days! 


Among the earlier Companies there had developed a 
vexatious practice of making various charges when losses 
had to be settled, including, among other things, the de- 
duction of a discount of 3% on the amount to be paid. 
Within six months of starting business (1782), the Phenix 
Directors had decided against this annoying practice, and 
that ‘‘Persons insured by this Company will, in case 
of accidents, be paid ye whole loss without any de- 
duction of discount, and are not liable to any call 
for contributions to make up the losses of others as 
is the case in some Offices.’’ 

In a leaflet issued in 1785, the Phenix claims to have 
been the first Office which paid losses without discount. 


PHOENIX 


ASSURANCE COMPANY, Ltd. 
of LONDON 


100 WILLIAM STREET NEW YORK 





PHOENIX 


INDEMNITY COMPANY 


75 MAIDEN LANE NEW YORK 
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An Agent is Known 


by the COMPANY he Keeps 


HE agent who “keeps company” with The Home 
of New York is known as representing a company 
friendly to his interests. Whether he be in his own 
local board meeting or abroad at State or National Con- 
ventions his position is unembarrassed and unassailable. 


The Home upholds the American Agency System; is 
for traditionally established agency practices and the pur- 
surance of all such measures as tend to maintain the stan- 
dards and increase the legitimate business of fire insurance 
underwriting. 


The spirit of harmony is paramount in the Largest 
and Strongest Fire Insurance Company in America. 


COMPANY NEW YO 
The HO COMPANY RK 
Elbridge G. Snow, President 
ORGANIZED 1853 CASH CAPITAL $16,000,000 | 
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ACTION BY ATTORNEY 
GENERAL HALTS LLOYDS 


International Stopped by Injunc- 
tion Secured by Illinois Official 
Who Wants Receiver 





INSURED FLORIDA VALUES 





States Attorney, Insurance Department 
and Postoffice Inspectors Left 
at the Post 





With four agencies of the law eyeing 
the International Lloyds of Chicago, 
Attorney-General Carlstrom of Illinois 
is the only one so far to take action. 
The attorney-general last Saturday filed 
a petition in the circuit court in Chicago 
to close up International Lloyds, Inter- 
national Lloyds, Ltd., and the Illinois 
Motorade Corporation, declaring them 
hopelessly insolvent. An injunction was 
granted restraining them from writing 
insurance illegally and restraining the 
Roosevelt State Bank from paying out 
funds of the concerns except on author- 
ity of the court. It is said the funds of 
all three have been commingled. 

Appointment of a receiver has also 
been asked for and the petition will 


come up for hearing the third Monday 
in November. 


Attorney-General Steps in 


These concerns were also under ob- 
servation by the state’s attorney’s office 
in Cook county, by the Illinois insur- 
ance department and by inspectors of 
the postoffice department. The state’s 
attorney’s office is supposed to have con- 
sented to some kind of an agreement 
by which money was to be repaid to the 
victims. The Illinois insurance depart- 
ment felt the weakness of the statutes 
on Lloyds insurance, practically holding 
that it had no jurisdiction over kinds 
of insurance not authorized by law. The 
postofice inspectors make few an- 
nouncements unless they secure indict- 
ments. The attorney-general, the last 
one to enter the case, went into court 
with effective action. 


One of Bastian Chain 


International Lloyds was one of a 
chain organized by A. A. Bastian. This 
was not a connected chain, except as the 
concerns were connected by his tracks. 
Up to a week or two ago the persons 
in charge of International Lloyds, after 


3astian, were A. J. Joseph and L. L. 
Stern. 
On Sept. 24 an article appeared in 


THE NATIONAL UNDERWRITER turning the 


spotlight on the International Lloyds | 


and particularly on its guarantee of 
Florida land values. This was brought 
to the attention of Hearst’s “Chicago 
American,” which for the protection of 
the public assigned a reporter to the 
case. With the first blast of publicity in 
the Chicago daily the salesmen of the 
concern, about 150 in number, “flew the 
(CONTINUED ON PAGE 35) 




















TO INCREASE CAPITAL 





INDEPENDENCE FIRE ACTION 





President Charles H. Holland Advises 
Holders of Voting Trust Cer- 
tificates of the Plans 





PHILADELPHIA, PA., Nov. 4.—In 
advising holders of voting trust certifi- 
cates of the Independence Indemnity of 
the plans for increasing the financial 
resources of its ally, the Independence 
Fire, President Charles H. Holland said 
in part: 

“Some months ago the Independence 
Indemnity purchased the entire out- 
standing capital stock of the Independ- 
ence Insurance Company, which had 
been organized by Philadelphia inter- 
ests in 1910 for the purpose of writing 
fire insurance. The Independence In- 
demnity bought the stock of the fire 


company at the rate of $250 per share | 


of $100 par value. 

“The name of the company has now 
been changed to the Independence Fire; 
all the business standing on its books at 
Dec. 31, 1924, was reinsured, so that the 
new management might start with a 
clean slate and develop the company as 
a running-mate of the Independence In- 
demnity and largely through the in- 
demnity company’s agents. 


Plan of Increase 


“When the Independence Indemnity 
bought the Independence Fire it was 
recognized that before very long the fire 
company would need a strengthening of 
its capital structure, to enable it to meet 
the contemplated expansion in its opera- 
tions. The directors feel that the time 
for such a step has now come, and have 
decided that $100,000 of new capital 


stock should be issued immediately at | 


the same price as that paid by the Inde- 
pendence Indemnity for the stock owned 
by it, namely two and one-half times 
par value, meaning $150 addition to sur- 
plus for each $100 addition to capital. 
The directors have also decided that in 
order that the stock of the fire company 
may be more readily handled, the par 
value should be changed from its present 
figure of $100 to ten $10 shares for each 
$100 share outstanding. 

Tells Plan Adopted 


“The amount of new stock to be im- 
mediately issued will be 10,000 shares of 


$10 each, and the issue price will be $25 | 


each; thus providing an increase of 
$100,000 to capital and $150,000 to sur- 
plus. : 

“It has been decided to offer to the 
agents of the two Independence com- 


panies and to the voting trust certificate | 


holders of the Independence Indemnity 
an opportunity to purchase some of this 


new issue, the new money provided from | 


which will immediately be invested in 
interest earning securities. No under- 
writing commission will be paid as it is 
felt that the stock will be readily sub- 
scribed. 


Independence Indemnity’s Progress 


“The Independence Indemnity con- 
tinues to show substantial progress; its 
premium writings for the first nine 
months of 1925 amounted to $5,325,718, 
exceeding its entire premium writings 
for 1924, which were $5,236,610. Such 


SEEK FINAL KANSAS RULING 





Court Because of the $3,000,000 
of Impounded Premiums 





TOPEKA, KAN., Nov. 


court in the Kansas fire insurance rate 
case. 
court has denied the state a new trial 
in the case. The attorney general at 
once began the preparation of the appeal 
and late this week will ask the supreme 





the supreme court. 
Will Still Impound Premiums 


Under the order of Judge McClure, 
the impounded premiums were directed 
to be returned to the fire companies in 
the case of the fire rates and to the 
policyholders in the tornado rates. But 
the district court allowed the state 30 
days to perfect the appeal and apply to 
the supreme court for a stay that will 


the final 


order of the 


supreme court. 

The efforts of the Kansas insurance 
agents to have the case dropped and 
| the appeal dismissed will be of no avail 
| as the attorney general, the superintend- 


| 
| miums until 


court for a stay of the proceedings in | 
the court below until the final order of | 


4.—The state | 
has taken an appeal to the state supreme | 


Judge McClure of the district | 


Early Hearing Is Expected in Supreme | Company Agrees 


RATE CASE APPEALED | “COMMISSIONERS 0. K. 


NEW PALMETTO PLAN 


to Revamp 
Chrysler Contract to Meet 
Their Objections 


WILL OBEY STATE LAWS 


Matter to Come Up for Final Approval 
at Commissioners’ Meeting in 
Chicago Next Month 


RICHMOND, VA., Nov. 4—Commissioner 
Button of Virginia believes that the way 


| has been paved for an amicable settie- 


ment of the Chrysler-Palmette contro- 
versy so far as insurance interests are 
concerned. He and other commissioners 
from states in which there has been a 
fight on the plan of the Palmetto Fire to 
furnish fire and theft cover on Chrysler 


| automobiles under a master policy were 


in conference in New York last week 


| with Hartwell Cabell of counsel for the 
conti he i ndi re- | 
inue the impounding of the pre | the Palmetto contract so that there shall 


Palmetto. Mr. Cabell agreed to revamp 


be full compliance with insurance laws 


|; im all states in which objections to the 


| plan has been raised. 


Commissioner But- 
ton said after his return from New York 


| that this was entirely satisfactory to him 
| as well as to other commissioners present 


ent of insurance and other state officials | 


until the final hearing in the supreme | 


court because of the legal questions in- 
volved in making insurance rates. The 
rule of the district court that only the 


underwriting profits can be considered | 
in rate making is so important that the | 


& that they should continue the case 


state feels it must have a final ruling. 
Early Hearing Probable 


It is probable that the case will be 
heard in April or May in the supreme 
court. In the usual course of supreme 
court cases this case would not be 
reached until next October, but the 
court when it grants a stay involving 
| so large amounts as this case generally 
| advances the case over every other civil 
suit and places it in the same status as 
criminal cases. The court could hear 
| the case in February if the lawyers 

could get ready. But the evidence is so 

| voluminous and the tables to be made 
| up are so large that it will take weeks 
| to prepare the abstract and after that is 
prepared there must be the briefs and 
counter abstracts. The case involves 
$3,000,000 in impounded premiums alone 
at this time and the impounding is of 
such work and inconvenience to the 
agents, the companies and the insurance 
department that it is not expected any 
objections will be offered to hearing 
the case at the earliest date that it can 
be prepared. 








rapid expansion demands very substan- 
| tial additions to the company’s premium 


| now 


| reserve, in compliance with the law for | 


| the protection of policyholders, but I am 
| happy to advise you that the transfer 
| to such reserve during the first eight 
| months of 1925, amounting to about 
| $850,000, has been provided almost en- 
| tirely from our trading operations, less 
than $100,000 of the amount having been 
provided from the company’s surplus.” 


| ing 


and he sees no occasion for airing the 
matter further in the courts. Approval 
of this plan of adjustment is expected to 
be given by the Commissioners Conven- 
tion at the adjourned meeting scheduled 
to be held at the Congress Hotel in Chi- 
cago, Dec. 8-10. 


NEW YORK, Nov. 4.—Now that the 
court has rendered its decision sustain- 
i the right of the Ohio insurance 
department to cancel the license of the 
Palmetto Fire to operate in the state 
because of its arrangement with the 
Chrysler Motor Corporation, the result 
of tests along somewhat similar lines 
before the courts in New York, 
Wisconsin and Maine are anxiously 
awaited. It is expected that the decision 
in this state will be handed down this 
week. 

At the office of the New York depart- 
ment here a conference of the governing 
insurance officials of several states was 
held some days ago, the blanket form 
of automobile insurance being the topic 
under particular review. While no hint 
as to the proceedings was given out, the 
assumption is that the commissioners 
concluded to defer a course of procedure 
until all three cases still before the 
courts have been determined. 

In addition to Superintendent J. A. 
Beha of New York, the gathering was 
attended by Commissioners Howard P. 
Dunham of Connecticut, Wesley E. 
Monk of Massachusetts, Samuel W. Mc- 
Culloch of Pennsylvania and C. D. Ben- 
son of Maryland. 


CONFER WITH OFFICIALS 
DETROIT, MICH., Nov. 4.—In 


| spite of continued denials by executives 


of the Chrysler Motor Company it is 
stated upon good authority that the 


| Chrysler and other companies in the 


automobile industry have taken up in- 

formally with insurance commissioners 

in various states throughout the country 
(CONTINUED ON PAGE 36) 
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COMPANY EXPANDS 
PLAN OF THE LUMBERMENS 


Is Extending Its Agency Plant Since 
the Company Was Reorganized 
First of Year 


PHILADELPHIA, PA., Nov. 4.— 
The Lumbermen’s of this city is vastly 
extending its field of activities all over 
the United States. Since the company’s 
reorganization the first of this year its 
business has increased rapidly. It has 
gone at a still faster clip since it moved 
into the quarters in the new Independ- 
ence Building at Walnut and Third 
streets, opposite Independence Square. 

All the underwriting for the company 
is done by the two able secretaries, Ar- 
thur H. Clevenger and Don R. Frary. 
Mr. Clevenger says that the company 
has recently opened agencies in Michi- 
gan, Illinois, Ohio, Colorado, Washing- 
ton State, and California. It is about to 
reenter Wisconsin. 

Braniff & Co. Get Appointment 


T. E. Braniff & Co. of Oklahoma 
City, Okla., have been appointed general 
agents for the Lumbermen’s to look 
aiter new business in Oklahoma, Kan- 


sas and Texas. 

Secretary Clevenger has just returned 
from an extensive western and south- 
vestern trip placing all these new 
agencies in the above named state. — 

Several years before the companys 
reorganization, it had pulled out of the 
western field practically entirely, so that 
all this territory—although much of it 
not new to Lumbermen’s—yet had to be 


recanvassed and new agents allotted. 
Has Fine Home Office 
The Lumbermen’s has very ample 


quarters in the new Independence Build- 
ing, occupying part of the ground floor 
on the Walnut street side and also the 
entire second floor of the structure. The 
latter rooms are given over exclusively 
to the agency department. 

Assets of Lumbermen’s are $2,606,559. 
There is a policyholders surplus of $1,- 
,220.84 It is capitalized for $500,000. 
George R. Packard is president of the 
wly reorganized Lumbermen’s and 
Ralph L. Freeman and Charles K. Had- 
don are the vice-presidents. 





LEE TRIMBLE NOW IN NEWARK 


Becomes Assistant Secretary of the 
Firemens of Newark’s Fleet 
of Companies 


Nov. 3.—T. Lee 
. assistant secretary of the Su- 
‘ire of Pittsburgh, control of 

pany was secured by interests 
Firemens of this city 
appointed 










been 


secretary of the Firemens, 
M., Mechanics, National- 

1, Concordia and the Capital 
of the Firemens 


sion over Penn- 
stern field. He 














} ‘and is handling 
} Firemens offices 
r ere 

Foll Z s graduation from the 
I ersity « Pittsburgh school of 
mine Mr. Trimble spent a year with 
the leghe Board as a staff 
it f tor re take the western 
Pen agency for the Su- 
perior quently he became assist- 

¢ secretar ol the compan a post he 
continue ] J Superior long 
enjoyed > ionz large and de 

r ( ‘ t ome state, its 
yvro premiums there in 1924 being in 
exce of $1,400,000. Mr Trimble has 
se home at Maplewood, one of 
the a tive New Jersey suburban 
communities, and has as a close neigh- 
bor Herman Ambe formerly vice- 
president of the Concordia, and now a 
fellow officer of the Firemens fleet 


GIVE BLUE GOOSE LIST | MAY NOT HAVE CREDIT 


MYERS ANNOUNCES DEPUTIES | 


Grand Nest Committee Appointments 
and Names of New Grand Guards 


Also Made Public 
Appointment of deputy most_ loyal 
grand ganders of Blue Goose in the 


| 


United States and Canada has been an- | 


nounced by H. Verne Myers, Waterloo, 
Ia., most loyal gr rand gander. The list 
this year is conspicuous by the in- 
creased representation in this branch. 

Eight deputies at large are included 
in the list of appointees. They are Wil- 
liam T. Benallack, Detroit; Waite 
Bliven, Chicago; W. P. Fess, Winnipeg, 
Man.; W. E. Mallalieu, New York; Jay 
W. Stevens, San Francisco; John F. 
Stafford, Chicago; C. J. Doyle, Spring- 
field, Ill., and Carroll L. DeWitt, New 
York. 

Deputies by Districts 

The deputies from the Canadian field 
are J. W. Wilson, Vancouver, B. C., for 
the western district; Fred T. Bryers, 
Winnipeg, for the central district, and 
C. E. Sanders, Montreal, for the eastern 
district. 

In the United States, William T. Jor- 
dan, Boston, is deputy for the New 
England, Chesaneake and New York 
district; R. L. Spaulding, 
C., for the Virginias and Carolinas; W. 
F. C. Fellers, Jacksonville, Fla., for 
Georgia and Florida; F. O. Hawkins. 
Montgomery, Ala., for Alabama, 
nessee, Louisiana and Mississippi; J. A. 
Bawden, Indianapolis, for Indiana, Ohio, 
Michigan and Kentucky; W. B. Erfert, 
Freeport, Ill., for Minnesota, Wiscon- 
sin and Illinois; E. S. Freeman, Omaha, 
for Dakotas and Iowa; Sim E. Wherry, 


Asheville, N. | 


Ten- | 


DISCUSSION AS TO THE LOCK 


National Automobile Underwriters Con- 
ference May Decide to Eliminate 
Reductions for These Devices 


Whether continued credit of 15 per- 
cent shall be given for approvel locks 
on automobiles is now being discussed 
by the governing committee of the Na- 


tional Automobile Underwriters Con- 
ference. General Manager Howard De- 
Mott in his report to the committee 


recommended the elimination of all dis- 
counts for locks. It is a big expense 
to keep agents advised of locks that 
are approved. Frequently locks are not 
in working order or automobile drivers 
neglect to lock the cars. Many auto- 
mobile underwriters feel, therefore, that 
the lock is more or less of a delusion 
and a snare. 
Some Automatic Devices 


There are seven or eight locks now 
on the market that are automatic and 
lock the car when the ignition is shut 
off. Credit may be continued for these 
automatic locks although in some in- 
stances it was found that a switch had 
been made so that the locking device 
could be shut off. Some underwriters 
are willing to champion the lock credit, 
where the locking device is put in at 
the factory of the car and becomes thus 
a part of it. Last year credit for closed 
cars that were locked was eliminated 
because the experience showed that the 
loss ratio on closed cars was as high 
as others. 

The plan of the underwriters is to 
simplify the rating schedule as far as 
possible. Feeling has been that the 
lock prevented a number of theft losses, 
especially where cars are left on the 
street. The thief as a rule will not 


| tamper with a locked car unless he has 


St. Louis, for Missouri; D. M. Pollard, 
Beaumont, Tex., for Texas, Arkansas 
and Oklahoma; E. D. Marr, Kansas | 
City, Mo., for Nebraska, Kansas and 
Colorado; F. A. Henderson, Butte, 
Mont., for Montana, Idaho and Wy- 


oming; J. W. Wilson, Vancouver, B. C., 
for British Columbia, Washington and 
Oregon: J. C. Buchanan, Los Angeles, 
for California. 

Announcement has also been made of 


considerable time. If underwriters could 


| be sure that the driver would lock the 


| much 


car whenever he left it, 
more 


they would feel 
comfortable. The whole 


| subject of lock discounts is now receiv- 
| ing very close attention. 


committee chairmen as follows: Consti- 
tution and by-laws, James F. Joseph, 
Chicago; ritual, George R. Crosley, | 


Webster City, Ia.; 
Snyder, Louisville; 
Sonnen, Chicago; 

Weddell, Chicago; Milton A. Freedy. 
resident chairman, Milwaukee; golf 
tournament, J. N. McLeod, 


necrology, Frank G. 
jurisprudence, W. J. 


entertainment, T. R. | 


| Herbert W. 


Winnipeg; | G. Hayden, Oklahoma City. 








emblem, William T. Benallack, Detroit; 
regalia, E. D. Marr, Kansas City, Mo. 
Grand guards of the order are R. 


Leopold Jones, Toronto; Joseph Button, 
Richmond, Va.; George W. Holton, 
Philadelphia; R. R. Robertson, Seattle; 
Lindquist, Omaha, and J. 











CONDENSED NEWS OF THE WEEK 











Palmetto Fire agrees to revise 


tract covering Chrysler automobiles so 

as to comply with objections raised by 

insurance commissioners. Page 1 
* x Bd 

Illinois attorney-general secures in- 

junction against further operation of 

International Lloyds of Chicago and asks 

appointment of receiver. Page 1 
* * « 

National Board adopts resolution to 


maintain a list of recommended adjusters 


for the entire country. Page 12 
x a x 

The Massachusetts Association of In- 

surance Agents held its annual meeting 

at Boston last week. Page 3 
x k * 

New York Exchange discusses plans 

for reforms in fire business. Page 14 


x * 


Pennsylvania Association of Insurance 


its con- | 


Agents holds annual meeting at Harris- 
burg. Page 3 
Se Kot | 
The state has appealed to the supreme 
court In the Kansas rate case Pagel 
ee + £ 
D. J. O'Keeffe elected president of In 
diana Association of Insurance Agents 
Page 3 


x * 


New Hampshire Association of Insur- 


ance Agents, meeting at Manchester, re- 

vines Its constitution in accordance with 

the National association platform, 
Page 8 


| mutuals carrying liability risks. 


' Aetna 


George A. 
retary of the 


Clarke has resigned as sec- 
— rica Fore Companies 

Page 2 

The National Automénite Underwriters 

Conference is discussing whether the 
credit for locks shall be eliminated. 

*x* kx x Page 2 

Central Fire of Baltimore votes to 

double its stock, issuing new stock to 

old shareholders at $5 per share. Page 4 

* * 


Dowdell of Mitchell has been 
president of the Insurors of 
Dakota, Page 27 


Milton E. 
elected 
South 


cc & 

Commissioner Monk of Massachusetts 
has invited the companies to a meeting 
to consider the administration of the 
compulsory automobile liability law of 
the state, Page 40 

xk kx x 

_ Improvement in traffic accident situa- 
tion seen as result of work of Hoover 
Conference, which is now holding group 
meetings in Washington, Page 30 

* * 


Commissioner Hands of Michigan re- 


fuses license to Plate Glass Reciprocal 

of Chicago. Page 41 
x * x 

New York department is concerned 

over the financial condition of taxicab 


Page 40 


x * * 
formulated 
casualty 


Plans being 
of the new 
Fire, 


for promotion 
company by the 
Page 48 





G. A. CLARKE RESIGNS 
LEAVES AMERICA FORE GROUP 


Will Probably Continue in Insurance 
Business, in Which He Has Been 
Engaged Thirty Years 


NEW YORK, Nov. 4.—George A. 
Clarke has resigned as secretary of the 
America Fore companies, according to 
a statement just made public by Ernest 
Sturm, chairman of the board. Mr. 
Clarke will probably continue in the fire 
insurance business, with which he has 
been connected for upwards of 30 years, 
though his future plans have not been 
announced. 

His entry into the fire insurance arena 
began as a youngster when he became 
connected with an Atlanta local agency. 
Subsequently he joined the staff of the 
South Eastern Underwriters office, 
later going with the southern depart- 
ment of the Queen, of which the late 
S. Y. Tupper was then manager. In 





GEORGE A. CLARKE 


1902 he joined the head office force of 
the Home, being appointed an assistant 


secretary of the company in 1917, and 
so continued until 1921, when he was 


elected a secretary. Twelve months 
later he retired to become secretary of 
the Continental in charge of its New 
York City business. At the beginning 
of the present year he was elected sec- 
retary of all companies in the America 
fore group and given particular charge 
of the Middle Department territory, 
which includes New Jersey, Pennsyl- 
vania, Maryland, Delaware and the Dis- 
trict of Columbia. 


Field Formerly Divided 


Prior to the consolidation of the 
underwriting departments of the com- 
panies in the group, the Middle Depart- 
ment was under the control of William 
Quaid for the Continental; John C. 
Darby supervised for the  Fidelity- 
Phenix and Herbert E. Maxon looked 
after the territory for the American 
Eagle. Messrs. Quaid and Maxon are 
now vice-presidents of all companies in 
the group, the former being manager ot 
general business production while Mr. 
Maxon is responsible for New York City 
and also supervises the agency broker- 
age department. Mr. Darby has been 
associated with Mr. Clarke in directing 
the activities of the middle department. 


Sadler Made Special Agent 


E. W. Sadler is appointed special agent 
of the Federal of New Jersey in Louls- 
iana and Mississippi. Mr. Sadler was in 


the employ of French & Tupper as ex- 
aminer for several years and has had 
local agency experience. F. G., Tupper 


of New Orleans is general agent of the 


Federal. 
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MASSACHUSETTS LOCAL 
AGENTS HOLD MEETING 


Regional Vice-President Thomas 
D. Faulkner One of the 
Speakers 


DISCUSS CHRYSLER PLAN 





Attention Given to Compulsory Auto- 
mobile Law Which Goes Into Ef- 
fect in State Next Year 





BOSTON, MASS... Nov. 4.—Thomas 
D. Faulkner, regional vice-president of 
the National Association, paid his first 
official visit to a state association last 
week when he came to the annual meet- 
ing of the Massachusetts Association of 
Insurance Agents. The national. vice- 
president and president of the Connecti- 
cut Association, was given a most cor- 
dial reception and made a good impres- 
sion as he touched upon current issues 
and plans for the coming year. 

President Fred R. Smith of Haverhill 
presided at the business session which 
was held in the afternoon. There were 
about 45 agents present and the meeting 
was one of the most spirited held in 
recent years. The president, in his an- 
nual address, reviewed the work of the 
year and the problems confronting the 
agents at this time. In connection with 
the proposition to adopt new constitu- 
tion and by-laws he said: “The prin- 
ciples of the National association are 
fair, equitable and business-like, and 
upon them the honor of the American 
agency system should rest. If we do 
not intend to enforce these principles 
they should not be adopted, but after 
having been adopted they should be- 
come a binding obligation upon each 
member of this association.” The presi- 
dent made a plea for a continuance of 
the regional meetings in the state and 
roundly scored the Palmetto-Chrysler 
insurance scheme. 


Reviews Chrysler Situation 


Edwin J. Cole of Fall River presented 
a carefully prepared review of the Pal- 
metto-Chrysler situation. He said it is 
easy to see how any why the automobile 
purchasing public will buy its first or 
second car under this wasteful and 
costly scheme, but it surely has its 
awakening, and that is what has taken 
place. The slowing down in industry, 
particularly this year, tells its own story. 
The buyer became .more cautious and 
refused to purchase with the result that 
automobile prices have fairly collapsed. 
Some automobile manufacturers sensed 
the idea that the charges for financing 
the purchase of the automobile were not 
satisfactory and in an endeavor to jus- 
tify and perpetuate the present plan have 
devised a scheme of including a limited 
coverage of insurance to the buver. 
. In the first place, said Mr. Cole, there 
is not now and never was any demand 
on the part of the public to the automo- 


bile manufacturers for any assistance to | 


reduce insurance costs and, if and when 
such relief is sought, the insurance de- 
partments in the various states are com- 
petent, able and willing properly to pro- 
tect the public’s interest not only as re- 
gards the premiums to be charged but 
on all other matters connected with the 
insurance coverage. If the automobile 
manufacturers are seriously concerned 
in the public’s interest, how do they 
justify the commissions paid to the lo- 


cal automobile dealer: and why not pro- | 


vide replacement parts, accessories, tires 
and gas at cost which would be a real 
service and benefit to the public? Would 
it be fair to expect the companies to 
maintain the present rates for the sec- 
ond year insurance if they are to be 
(CONTINUED ON PAGE 46) 


O’KEEFFE IS PRESIDENT 
HEADS INDIANA ASSOCIATION 


Resolution Passed in Protest Against 
Surety Appointments—Dues 
to Be Graded 


D. J. O’Keeffe of Fort Wayne was 
elected president of the Indiana Asso- 
ciation of Insurance Agents at the last 
session of the annual convention of that 
body at Fort Wayne, Ind., last week. 
D. L. Jenkens of Richmond was elected 
vice-president, James N. Stickney of In- 
dianapolis was made chairman of the 
executive committee, and W. H. Bruner 
of Elkhart, Ind., was reelected secretary- 
treasurer. 





Object to Bank Appointments 


A resolution was passed at the final 
session condemning the practice of sur- 
ety companies in appointing banks as 
agents in order to get only the fidelity 
and surety business and burglary busi- 
ness of the bank itself. This practice 
has become quite common in the state, it 
is said. The arrangement of the Integ- 
rity Mutual with the Indiana Bankers 
Association to handle burglary insurance 
seems to be the starting point from 
which this development has come. The 
Integrity Mutual and some other mutual 
companies have been circularizing banks 
seeking their business on this basis. 
Some of the larger surety companies 
were also accused of this practice. 

The convention went on record as 
favoring an agency qualification law 
which was defeated in the last legisla- 
ture. 


Want Graded Dues 


A resolution was passed favoring an 
increase in dues on the larger agencies. 
This establishes a graded scale of $10 a 
year for those agents who produce up to 
$20,000 a year in premiums, $15 a year 
for those agencies who produce up to 
$50,000 and $20 a year for those agencies 
over $50,000 a year in premiums. This 
| was in the form of a recommendation 
| and it is hoped that the executive com- 
mittee will take some action and bring 
the matter up at a meeting of the asso- 
ciation to be held prior to the next 
annual meeting. In all probability this 
will be at the time of the Indiana Insur- 
ance Day, which is set for Jan. 26 at In- 
dianapolis. 

The executive committee always de- 
cides where the next meeting will be 
held. An invitation was extended from 
| Anderson, Ind., by James M. Larmore. 
A sales demonstration and .analysis of 
| the fire use and occupancy policy was 
given by M. H. Grannatt, assistant west- 
| ern manager of the Liverpool & London 
| & Globe and N. B. Nestleroe, also of the 
| western department of that company. 
| Some other company officials present 
| 
| 





were: FE. A. Henne, secretary Ameri- 
}can Fire group; Louis Wolfe, assistant 
western manager of the Aetna; Royal 
Buckman, executive special agent of the 
Royal; Spencer Welton, vice-president, 
and John G. Yost, assistant secretary, 
Fidelity & Deposit. 


Fitch Is Toastmaster 


At the banquet Tuesday evening 
Charles B. Fitch of Fort Wayne acted 
as toastmaster. He introduced Rev. 
Arthur J. Folsom of Fort Wayne, who 
described the effort he has been, making 
through the chamber of commerce to 
| establish a fraternity of cities in north- 
| ern Indiana. 

E. H. Forry, Indianapolis, was the 
next speaker. He has just returned from 
|a trip to Europe. He described con- 
| struction in Europe and gave examples 
| of rates in Paris, Geneva, Venice and 
London. The rates are lower, taxes 
higher, commissions greater and yet the 
companies make more substantial profits. 


Fire Marshal 


Alfred Hagston, the new state fire 
marshal, said that his department had 
| been deprived of the services of a spe- 


Asks Cooperation 





COLLISION SITUATION! PENNSYLVANIA AGENTS _ 


RATE QUESTION IS DISCUSSED 


Cincinnati Agent Believes Casualty 
Rather Than Fire Companies Are 
Equipped to Handle Line 


CINCINNATI, O., Nov. 4—A Cin- | 


cinnati agent discussing the question of 
automobile collision insurance rates says 
he does not sympathize with the effort 
of the fire companies to reduce these 
rates. While he admits that only a 
relatively small number of car owners 
carry collision insurance, yet he believes 
that the casualty companies 


ties in the field than the fire companies. 
He says the fire companies get an un- 


have a| 
more exact knowledge of thé possibili- | 


usually small share of the collision busi- | 


ness because most local agents have 
learned that the fire companies are not 


equipped to give as good service on | 
collision insurance as the casualtv com- | 


panies. 
reason that the question of legal. lia- 
bility is not involved in fire or theft 
losses, the losses most frequently han- 
dled by the fire company adjuster. 


fire company adjuster is usually not 


prepared by experience to handle a col-: 


lision claim as well as the casualty com- 
pany adjuster. 


Avoids Embarrassing Situation 


This follows naturally for the | 
| burgh; R. L. 


The | 


Moreover, if the policyholder wants | 


liability insurance also, the 
company carrying the liability insurance 
will get also the property damage and 
collision insurance. Division of these 
lines too frequently involves the agency 


casualty | as 
| portant questions tacing local agents to- 


in difficulty when a loss occurs involving | 
collision coverage and property damage | 


coverage. The fire company carrying 
the property damage may tell the policy- 
holder that he was liable and pay the 
loss. The next day along comes the 
adjuster for a casualty company carrv- 
ing the liability insurance and tells the 
driver that he was not liable and that 
his company will not pay the loss. If 
only one company were involved in the 
loss, everything would be handled from 
a single company viewpoint without the 
consequent embarrassing position for the 
agent himself. The fire insurance 


| clude 


agency with experience is likely to pre- | 


fer the casualty company to the fire 
company for the strictly casualty lines 
because of service, experienced adjusters 
and the frequency with which a property 
damage or a collision claim includes also 
a personal liability case. 

It is the contention of this agent that 
the fire companies must organize their 
casualty running mates to protect them- 
selves, particularly in order to be able 
to furnish to the agent the same ex- 
perienced service that he can get from 
the casualty companies. 





cial attorney and would be tremendously 
handicapped unless the state finance 
committee could be made to see the 
necessity of allowing some funds for the 
special prosecution of arson cases. He 
said that unless this was done the de- 
partment would have to depend on local 
prosecuting attorneys, who in many 
cases are not competent to handle arson 
cases, which are more difficult and 
technical than murder cases. He said 
that as he understands the law, he will 
be unable to call upon the attorney gen- 
eral except in civil suits. 


Judge Crum Is Defeated 


Judge William H. Crum, secretary and 
counsel of the National Association of 
Automotive Reciprocals and managing 
editor of the “National Insurance Jour 
nal.” the official organ of the recinrocals, 
was defeated in the special judicial elec- 
tion in Sangamon county. at Springfield 
Tll., Tuesdav. Judge Crum was the 
Small candidate for the county judeé 
ship vacancy. An independent candidate 
was elected. 


HOLD ANNUAL MEETING 





Adopt Milwaukee Resolution and 
Take Definite Stands on Several 
Important Questions 


MINIMUM DUES INCREASED 





Attendance Smal! but Considerable 


Business Transacted at Annual 
Gathering at Harrisburg 


OFFICERS ELECTED 


President, H. E. MeKelvey, Pittsburgh. 

Vice-President, G. W. Mattson, Harris- 
berg. 

Secretary, John 8S. Burwell, Scranton, 

Treasurer, Fred V. Rockey, Harrisburg. 

Directors, W. W. Rudisill, Altoona; 
Cc. M. Bender, Tewanda; C. H. Biddle, 
Wilkes Barre; John A. Dalzell, Pitts- 
Rogers, Erie; K. H, Bair, 
Greensburg; A. 8S. Galland, Wilkes Barre; 
W. 8S. Diggs, Pittsburgh; W. F. Forster, 
Scranton; W. Edwin Huber, Scranton; 
George H. Burns, Jr., Kittanning; Joseph 
Barr, Oil City; W. J. Chase, Philadelphia; 
W. L. Clark, Pittsburgh, and C. B. Dowd, 
Reading. 

1926 meeting place—Scranton, Pa. 


HARRISBURG, PA., Nov. 4.—Defi- 
nite stands upon a number of the im- 


day were taken at the annual conven- 
tion of the Pennsylvania Agents Asso- 
ciation held here last week. The asso- 
ciation amended its by-laws so as to in- 
the so-called Milwaukee resolu- 
tion. It was resolved to “take such 
action with the companies as is neces- 
sary to promote the possibility of se- 
curing sole representation of companies 
in specified territories, similar to that 
now in effect in West Virginia.” The 
association went on record as condemn- 
ing the practice of certain companies in 
writing automobile fleet insurance at 
half rates in those states having anti- 
discriminatory laws. The practice of 
stock companies reinsuring directly or 
indirectly the business of nonboard 
companies, mutuals, reciprocals and all 
other nonagency insurers was also con- 
demned by resolution. 


Transact Real Business 


There were only about 125 present, a 
small attendance for the Pennsylvania 
Association, but considerable real busi- 
ness was transacted at the meeting. 
Kenneth H. Bair of Greensburg pre- 
sided as president. His report and that 
of Fred V. Rockey of Harrisburg, treas- 


/urer, and John S. Burwell of Scranton, 


secretary, were read at the opening ses- 
sion. Charles H. Biddle of Wilkes- 
Barre. Pa., a former president of the 
association and editor of the “Pennsy!- 
vanian.” the association’s house organ, 
submitted a report on local agency con- 
ditions in Pennsylvania. 
Forster on Local Boards 

On the afternoon of the first day, 
A. B. White, Ir., former president of 
the West Virginia Association of Insur- 
ance Agents, discussed the 20 percent 
flat commission and agency limitation 
At the same session, H. E. McKelvey 
gave a report on the Savannah and 
Kansas City conventions of Na- 
tional Association of Insurance Agents. 
On the evening of the first day, there 
a round-table discussion limited to 


the 


was 

members only. Newspapermen and 
guests were not admitted At the first 
session on the second day, W. F. For- 


ster of Scranton discussed the progress 
that has been made in the establish- 
ment of local boards throughout Penn- 
svlvania and what might be done to 
stimulate such organizations. He told 
of what the local board at Scranton had 
been able to do in the way of combat- 
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ing the affiliation of the local motor 
club with a mutual. Mr. Forster said 
that an active local board is always 
recognized by the business men of the 
community and, where it functions 
sufficiently, has a tendency to raise the 
whole insurance standard in the com- 
munity. 


Importance of Social Side 


Mr. Forster suggested that agents 
living in communities where there were 
no local boards get together and at 
least make an effort toward creating an 
organization. He said that the social 
side of any such organization is impor- 
tant. It has been found that the agents 
will not get together regularly merely 
for business sessions. There must be 
some diverting social features. A noon 
luncheon is usually the best time to 
hold a meeting, Mr. Forster said. 


Talk by Beach 


Eugene A. Beach, president of the 
New York association and_ regional 
vice-president of the National Associa- 
tion of Insurance Agents, told of the 
work of the local board at Syracuse, 
N. Y., his home city. Mr. Beach said 
that at Syracuse, the local agents asso- 
ciation has always been strong on prac- 
tical discussions. It has made a special 
effort to get real speakers at its meet- 
ings, and has tried through its activi- 
ties to make the public see that it has 
a real value and importance. 

Dues Increased 


It was concluded to raise the mini- 
mum dues from $7.50 to $10. The 
Pennsylvania association some time ago 
adopted the graded dues system and 
under the change made at this meeting, 
the minimum is $10 for an agency writ- 
ing $15,000 or less in premiums and 
graded up to $50. 

The annual meeting time was for- 
merly designated as in October, but the 
time was changed at this meeting to 
approximately two weeks prior to the 
annual meeting of the National Asso- 
ciation of Insurance Agents. The exact 
date is left to the discretion of the 
board of directors. 


Wants License Fee Increased 


Charles H. Biddle of Wilkes-Barre 
suggested that the license fee imposed 
by the state be increased and that in 
this way incompetent agents be elimi- 
nated or at least considerably reduced. 
Mr. Biddle said that it is now entirely 
too easy for unequipped agents to go 
into the business. He said that the 
chestnut vendor who is seen on the 
streets of Pennsylvania every fall has 
more capital invested in his business 
than many so-called agents. Mr. Bid- 
dle pointed out that the license fee is 
now only $2 and is paid by the com- 
pany obtaining the license. He stated 
that this figure should be raised to $100 
in cities of the size of Harrisburg and 
the license fee should include the privi- 
lege to sell all lines of insurance and 
be paid by the agents. Mr. Biddle said 
that a bill covering these ideas should be 
introduced even though it might not 
pass, for the reason that its mere intro- 
duction would get legislators to think- 
ing about the question. At the con- 
clusion of Mr. Biddle’s talk it was de- 
cided to have the incoming administra- 
tion appoint a committee to draft a 
license bill along the lines suggested by 
Mr. Biddle and to be introduced at the 
next session of the legislature. 


Legisiative Problems 


Edwin H. Huber of Scranton, Pa., 
who was a member of the last session 
of the legislature, discussed legislative 
problems and gave a review of the bills 
affecting insurance that were introduced 
at the last session. Mr. Huber made 
particular reference to compulsory auto- 
mobile insurance, saying that the com- 
mittee in the legislature on this sub- 
ject had been continued and that a 
compulsory automobile liability bill of 
some sort would undoubtedly be intro- 
duced at the next session. 

C. M. Bender of Towanda served as 
chairman of the resolutions committee 
and George H. Burns, Jr., of Kittan- 





ADEQUATE COVER PAYS 
IS SERVICE DUE TO ASSURED 


F. H. Pierson Tells Indiana Agents How 
to Increase Business Through Sci- 
entific Insurance Salesmanship 


F. H. Pierson, special agent, engineer- 
ing department of the American of 
Newark, addressed the Indiana Asso- 
ciation of Insurance Agents at Fort 
Wayne last week on “Adequate Insur- 
ance and How to Increase the Business 
Generally.” He said in part: 

“You, as insurance agents, should 
know that, providing everyone carried 
up to within 80 or 90 percent of his 
value, rates would be cheaper, losses 
for all companies concerned would be 
less on a pro rata basis, and the individ- 
ual would be ona much more substantial 
financial plane. You should be so thor- 
oughly sold on this idea yourselves that 
to explain the need of it to an assured 
would require no intensive study or 
deep thought on your part. I find this 
is becoming easier every day, due to the 
assureds’ better knowledge of the insur- 
ance business in general, compared to 
the impression he had a few years past. 
The buying public is slowly learning 
that the insurance business is based 
upon sound ideas and methods and that 
the amount of premium depends en- 
tirely upon the actual condition of the 
property and the amount of insurance. 


4 


Value of Coinsurance 


“When carrying full coverage, an as- 
sured is entitled to coinsurance credit. 
This is the credit he receives to prevent 
discrimination that would otherwise 
result if he were charged for his cover- 
age at the same rate as a party who 
obtains partial insurance only. Yet 
some agents are afraid of the coinsur- 
ance clause. They fear, in case of loss, 
that an injustice will be shown their 
assured by his becoming a coinsurer to 
a large extent of his own property. 
This fear is a mistake, for there are 
methods by which one can reasonably 
ascertain the relative present day value 
of any ordinary property without addi- 
tional expense to his assured, and even 
if he does fall short in his estimate, it 
will rarely exceed four or five percent. 
As coinsurance is active only where loss 
and insurance carried are actually less 
than that required percentage of value 
necessary, it is readily seen that this dis- 
crepancy of four or five percent will, in 
almost every case, represent a very 
small sum and one readily borne by the 
assured in consideration of the reduced 
rate at which his policy is written. 


Sidelines Are Profitable 


“When we consider adequate insur- 
ance from the standpoint of the various 
forms and methods that can be thought 
of as auxiliary to the major coverages 
of fire and tornado, we find a wide field 
for furthering the expansion, and_nat- 
ural increases in this business. Every 
buyer of insurance should have all 
forms adaptable to his line of endeavor, 
even to riot and civil commotion if lo- 
cated in a turbulent territory. If he is 
the owner of a home, then he should 
have rent or rental value coverage. He 
should have hail riders attached to every 
tornado policy. If he is a merchant or 
a manufacturer, he should have use and 
occupancy, hail, leasehold interest, if it 








ning as chairman of the nominating 
committee. 

Albert L. Allen, president of the Har- 
risburg Agents Association, presided at 
the banquet held on the evening of the 
last day. The speakers were ex-Presi- 
dent Kenneth H. Bair of Greensburg, 
the newly elected president, H. E. Mc- 
Kelvey of Pittsburgh, and William 
Goodwin, president of the Insurance 
Federation of Pennsylvania. Retiring 
President Bair was presented with a 
beautiful pen and pencil. There was 
dancing after dinner was served. 





applies, and every other coverage that 
wilf take care of him from any angle 
where a loss is likely to occur. Then 
you might say that he has adequate 
insurance. 

“Go over all his policies carefully, see 
if they are concurrent, if they exactly 
meet the needs. and if he has adequate 
insurance to value. If they are not con- 
current, show him and advise him, and 
without a doubt he will ask you to ‘draw 
up a new form giving him the same 
coverage on all policies. See that this 
new form meets all his requirements, 
and then if you find that he has not 
enough coverage, sell it on the strength 
of what you have done for him. 


Examine Physical Hazards 


“Another method is to review the 
rate make-up of his property. Perhaps 
you can find some discrepancy there. A 
risk is bound to change physically from 
year to year and you might find a 
method of reducing his rate. If the sur- 
vey is too complicated, call for a com- 
pany engineer or take the matter up 
with the rating bureau having jurisdic- 
tion over the territory in which you are 
located. Work the thing out with the 
assistance of the assured. Convince him 
of the saving from a protective stand- 
point, and then show him the actual sav- 
ing in dollars and cents against the pre- 
mium he is paying at the present time. 
It may be that you cannot show any 
results whatsoever, but nevertheless the 
main result you have produced is the 
establishment of a confidence in the 
mind of your assured, in your ability to 
look after his interests as a capable 
agent should.” 


CENTRAL DOUBLES CAPITAL 


Stockholders of Baltimore Company 
May Purchase New Stock at 
$5 Per Share 


BALTIMORE, MD., Nov. 4.—The 
Central Fire of Baltimore has voted to 
double its capital stock from 50,000 
shares, with a par value of $10 per share, 
to 100,000 shares of the same par value, 
permitting stockholders to purchase the 
new issue share for share at $5 per 
share. The plan was unanimously ap- 
proved by the stockholders at a special 
meeting, and at the same time the direc- 
tors directed the transfer of $250,000 
from the surplus account of its capital 
account. Through the sale of the new 
stock and the transfer from surplus 
Central Fire’s capital will be increased 
from $500,000 to $1,000,000. 

The issuance of the new stock at $5 
per share is especially interesting in view 
of the fact that the present Central Fire 
stock is selling at $43 per share. Let- 
ters announcing the capital enlargement 
were mailed to all stockholders, who are 
given until Nov. 28 to avail themselves 
of the privilege. The new stock will not 
be issued until Jan. 1 and will not be- 
gin to share in earnings before that 
period. At the same time purchasers of 
new stock will be allowed 6 percent on 
their payments from such time as those 
are made until the stock issuance at the 
first of the year. 

The Central Fire was started in 1865 
with a capital of $60,000. It has been 
eminently successful. It declared a stock 
dividend of $240,000 in 1871, increasing 
the capital to $300,000, and a stock divi- 
dend of $200,000 in 1878, increasing the 
capital to $500,000. Its statement of Jan. 
1 this year showed a net surplus of 
$1,364,355, and this fund is now said to 
amount to nearly $1,600,000. 


Death of C. H. Klinefelter 

C. H. Klinefelter of Des Moines, Ia., 
died last week. Mr. Klinefelter was the 
investigator for the Western Hail & Ad- 
justment Association. He has been with 
that organization for two years. Mr. 
Klinefelter had charge of the adjustment 
of hail losses for the Western Adjust- 
ment when that organization had a hail 
branch. When the hail branch discon- 
tinued three years ago he went with the 
National of Hartford but later accepted 
a position with the Western Hail & Ad- 
justment Association. 





CHICAGO EXPERIMENT 
BIG CUT IN COLLISION RATES 


Indemnity of America Will Offer Full 
Coverage at Deductible Rate in 
Combination Policy 


In the belief that the collision experi- 
ence today is not a true experience, be- 
cause the companies have not had the 
advantage of covering those drivers who 
are careful, on account of the high col- 
lision rates, the Indemnity Company of 
America is conducting an experiment in 
Chicago and Battle Creek, Mich., by 
writing full coverage collision at very 
much reduced rates. 

The rates are approximately the same 
for full coverage as the manual rate is 
on $50 deductible. The rates are as 
follows: Symbol A, $40; B, $50; C, $75; 
D, $80; E, $95; F, $105; G, $110; H, 
$115. 

Since going on a branch office basis, 
the Indemnity Company of America has 
had an exceptionally fine experience in 
Chicago, in both property damage and 
public liability. The new collision cover 
will be sold only in combination with 
public liability and property damage or 
in connection with the full coverage pol- 
icy, including fire and theft. 


Purely an Experiment 


The rates in Chicago and Battle Creek 
are purely an experiment. It is thought 
that high collision rates have resulted 
in a strong selection against the com- 
panies, only those who expect collision 
losses carrying full coverage. Many 
people carry no collision insurance at 
all rather than carry the deductible 
form. It is felt that if the man who 
now goes without collision insurance 
rather than pay the high premium can 
be brought into camp with the low rate 
that a profit will be made. 

A number of precautionary measures 
are being taken. In the first place, as 
stated above, the policy will be written 
only in connection with the public lia- 
bility and property damage or a com- 
bination policy. 

Second, an application must be signed 
by the assured stating what length of 
time he has been driving, whether or 
not he has ever carried collision insur- 
ance. Other questions are: Are you 
familiar with all traffic regulations? Do 
you drive your automobile yourself? 
Who else may drive and the relation to 
you? Are they careful drivers? Have 
you had any automobile accidents? For 
what purpose will car be used? Is it 
parked in congested districts often? Is 
your car equipped with bumpers? Has 
anyone who may drive your car any 
deformity or impairment of eyesight or 
hearing? Give to the best of your 
knowledge the accidents you have had, 
or in which your car has been involved, 
giving approximate year, cause and 
amount of damage done to the car. 
Who does your automobile repairing? 
The above statements are true and a 
policy will be issued relying upon the 
truth thereof. 

It is believed that the applicant sign- 
ing such a statement will be more care- 
ful than one who does not. 


Sticker Is Attached 


A sticker will be attached to each 
policy, which states, “Collision under 
this policy has been written at a very 
substantial reduction in rate. This is 
an experiment through which this com- 
pany will endeavor to ascertain the true 
experience on car owners who are care- 
ful drivers and who sustain the mini- 
mum number of accidents. Your assist- 
ance is necessary to bring about 4 
permanert reduction in rate. Drive 
carefully, and always bear in mind that 
po a 8 accidents must always be fol- 
lowed by increased rates. Don’t expect 


your policy to keep your car in repair. 
Your reward each year will be a lower 
rate.” 
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WINDSTORM USE AND OCCUPANCY 


— 
“ 





Insurance Is As Old As The Sun 
Keep Your Face Toward The Sun and The Shadows Will Fall Behind You ‘ 


SUN INSURANCE OFFICE 


of London 


Established 1710—The Oldest Fire Insurance Company in the World 


The Patriotic Insurance 
Co. of America, estab- 
lished January 1, 1923, 
is growing lustily and 
is entirely at the serv- 
ice of our agents. 


The SUN of London, 
established in 1710, (the 
oldest insurance com- 
pany in the world), 
stands out as one of 
the world’s greatest in- 
stitutions. 





The Sun Indemnity Company of New 
York, Organized Jan. 1, 1923, Capital 
Stock, $700,008.00, Surplus to Policy- 
holders, $931,019.88. 


When the SUN’s first policy 
was written—215 years ago — it was 
prepared, even in that early day, by men 
who sincerely endeavored to give to the policy- 
holder the kind of protection he needed —to make 
him safe and satisfied. Throughout the yéars the SUN’s 
officials have sought every honest means to make its policy 
better—better for the agent who sells it and the man why buys it. 


RIOT AND CIVIL COMMO- SPRINKLER LEAKAGE YACHT AND MOTOR BOAT PUBLIC LIABILITY 


LIGHTNING TION INLAND MARINE ALL RISK PERSONAL JEWELRY MERCHANDISE IN TRANSIT, 
OCEAN MARINE ALL RISK PERSONAL FURS via Trach, Mall or Steamer 


AUTOMOBILE RENTS & RENTAL VALUE TOURIST FLOATER ALL RISK TOURIST FLOATERS CAisaual ov Trip Policies) 





EXPLOSION LEASEHOLD SALESMEN’S FLOATER JEWELER’S BLOCK POLICIES 
AUTOMOBILE FULL COVERAGE Including Public Liability Issued SUN INSURANCE OFFICE and 
In One Joint Policy of SUN INDEMNITY COMPANY 
United States Branch Marine Department Western Department Sun Indemnity Company Pacific Coast Dept. 
55 Fifth Ave., New York 11 South William St., New York Wrigley Building, Chicago 5S Fifth Ave, New York San Francisco, Cal. 
ward C. Lunt, President Carl A. Henry, General Agent 


Preston T. Kelsey, U. S. Manager Wm.H. McGee & Co., General Agents John F. Stafford, Manager Ed 
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Where a fire means ruin, 
the Hartford Agent wins out 


A fire loss in a big storage warehouse 
means business ruin. Insurance will pay the 
loss, but it cannot restore the vanished pres- 
tige, the old sense of security on which a 
warehouse builds its business. 

The Hartford Agent can offer to the 


owner of a storage warehouse a much appre- 





ciated service—a thorough and complete 
survey by the Hartford Fire Prevention 
Engineers. This service gets business, where 


friendship or salesmanship fail. 


Fire Prevention service is one of the things 


that make a Hartford connection one of 


constantly growing value. 


| HARTFORD FIRE 


INSURANCE COMPANY 
Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
| practically every form of insurance except life 



































| which would not be prevented by 
prior 








SHALLCROSS COMMENT ON SUGGESTION 
THAT INSURANCE APPLICATION BE USED 





F. SHALLCROSS of New York, 
is United States manager of the 
* North British & Mercantile, com- 
ments on the campaign the Glens Falls 
is waging against incendiarism. In a 
recent letter to President West of the 
Glens Falls, Mr. Shallcross opposes 
use of an application as being imprac- 
tical and ineffective. He says: 

Even after the second request for my 
views regarding your ‘“incendiarism” 
campaign, I am diffident about express- 
ing them because, while fully sympathiz- 
ing with your sincere desire to minimize 
the evil, I find it impossible to agree 
with your premises and conclusions and 
with the wisdom of advertisine them. 

You say, in effect, that $220,000,000— 
the cost to United States policyholders 
of supporting the most sordid. cowardly 
and utterly despicable class of criminals 
known to America (incendiaries )—could 
be saved by having every one desiring 
insurance sign an application that would 
disclose his character, financial condition, 
previous claims against insurance com- 


panies, bankruptcy, court record, etc. 
Now, as a matter of fact, every well 
managed fire insurance office obtains 


thousands upon thousands of credit re- 
ports from recognized high-class mer- 
cantile agencies, which get direct from 
the party investigated information dis- 
closing the financial condition, fire loss 
record, etc. of persons to whom local 
agents who know most of their clients 
issue insurance on behalf of their com- 
panies. 


Future of Business Concerns 


Men well qualified to speak, venture 
the opinion that incendiarism does not 
cause one quarter of the loss you esti- 
mate; but if it were responsible for even 
$50,000,000 loss annually any practical 
steps to minimize it should receive care- 
ful consideration. However, it is not to 
be overlooked that although mercantile 
houses have their credit departments and 
get full credit reports for their own use, 
many business failures occur—not by 
any means all honest. For one reason or 
another, persons with low business ethics 
and low credit ratine are able to secure 
credit from commercial houses even as 
they get insurance. 
signed applications is the cause of $220,- 
000,000 fire loss a year, or anything like 
that sum, what shall be said of the co- 
lossal losses which creditors throughout 
the United States suffer from defaulting 
debtors, notwithstanding the ramifica- 
tions of highly organized wholesale and 
retail credit systems. 


Mental and Moral Outlook May Change 


To be of 
less be 
you have 


any value it would doubt- 
necessary that the application 
in mind and its answers should 


ranties and conditions (which 
probably necessitate changes in certain 
standard forms of fire insurance policy), 
and even though a property owner 
might truthfully answer all questions in 
the fire insurance application blank you 
may have in mind, his financial condition 
and mental and moral outlook might 
well be so changed during the life of his 
one year or three or five year policy 
that he would later become an incen- 
diary or connive at the burning of his 
property. 


Not Responsible for Thefts 


_ There can be no doubt that, to a very 
great extent, fires are deliberately set to 
cover up the stealing of goods—a con- 
dition for which the person insured is 
not by any means always responsible and 
the 
filing of a signed application. 
These goods are frequently disposed of, 
as all know, through “fences” who may 
or may not be known to the assured. If 


| such losses are included in your $220,- 


000,000 it would have to be assumed that 
the insurance companies, not the policies, 





If failure to require | 


| signed application; 


are to blame for not preventing thefts 
and such transactions. 

It has been estimated that rather less 
than % of 14 7o of all fife loss claims are 
resisted in the courts. If it be a fact 
that 40% of the fire loss is incendiary, 
do you not think the insurance com- 
panies may be more to blame for so 
promptly paying losses than for not ob- 
taining signed applications which, I ven- 
ture to think, could at best only slightly 
reduce the 40% of incendiarism, if that 
is really the pitiful story? 


Would Not Be Practical Plan 


In your letter you say that you have 
grave doubts that a signed application 
to be required of all assured would be 
practical or that the insurance com- 
panies would all agree to it. Such 
would no doubt prove to be the case; 
but the property owners, the merchants, 
the manufacturers of every state should 
welcome a reduction in the fire waste be- 
cause that would inevitably make for 
lower rates. If, therefore, they would 
support your theory they could cooper- 
ate in the passage of state laws making 
it a punishable offense for any person 
to take out fire insurance without first 
filing an application blank signed by him 
—not by anyone on his behalf unless 
legally his own and not the fire insur- 
ance company’s agent. 

Would Require Legislation 


Presumably, the law should prescribe 
in detail the wording of the application; 
make it a punishable offense for any 
company to grant insurance coverage 
without first having received such legally 
require the attach- 
ment of a photostat copy of it to the fire 
insurance policy in the same way as 
many life insurance companies do the 
signed application blanks filled out by 
their assured, or require other reference 
to it in the fire insurance policy, and 
should make the statements it contains 
warranties and conditions of the policy. 
For many reasons nothin~ less than the 
foregoing would seem to be of any prac- 
tical value. Please understand that I 
do not advocate this myself but it would 
seem a good way—perhaps the only way 
—to test the value of your theory. 


Farm Property Applications 


It would not be a complete answer to 
your statement to point out that 
throughout the middle west the use of 
signed applications ‘is customary as a 
condition precedent to the issuance of 
fire insurance on farm property, and that 
notwithstanding the fact that most such 
applications contain questions directly 
or indirectly affecting the financial con- 


| dition of the applicant, enquiry whether 


he has ever had a loss by fire, etc., ete. 


: , | there seems to be a great deal of in- 
be incornorated in the policy as war- | 


would | 


cendiarism in connection with farm 
risks. 
In some other countries the insured 


is sometimes required to file a detailed 
“fire proposal” on certain kinds of risks, 
such proposal being signed by himself 
or his authorized agent and containing 


|a clause to this effect: 


| sured, 


declare that the above 
statements. are true, and 
that I have withheld no information 
whatever regarding this proposal. I 
agree that this declaratie- aud the ans- 
wers above given shall ‘be, } basis of 


“T do hereby 
answers and 


the contract between fH ah the com- 

pany, and I further agree accept in- 

demnity subject to the conditions in 

and endorsed on the companv’s policies.” 
Clause in the Policy 


The policy will then contain a clause 


| like this: 


“Tf there is any material misdescrip- 
tion of any of the property hereby in- 
or of any building or place in 
which such property is contained, or any 
misrepresentation as to any fact material 
to be known for estimating the risk, of 
any omission to state such fact, the 


(CONTINUED ON PAGE 36) 
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Drepave for this 
during - 
NOVEMBER 


| ate a poor gamble to send packages through the mail without 
insurance during the December rush. Most firms know this from 





experience. Yet, waiting in line at the post office window means a 
great waste of time. Claims for loss or damage must wait their 


turn, too. 


Star agents are preparing now to save their clients’ time and money 
by telling them about Parcel Post Insurance certificates. It’s one of 
the little things that count in building up a complete service. But it’s 
a real money-maker as well. With the liberal commissions allowed 
it is surprising how much revenue a single policy brings the agent 
in a year’s time. 

The amount of Parcels Post business Star Agents get this month is 
limited only by the number of their clients and prospects. No other 
coverage yields better returns to the simple formula for handling Star 
specialty lines—“Tell Them and sell Them.” 


Insurance Co. 


OF AMERICA. 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Department Southern Department Pacific Coast Department 


CHICAGO NEW ORLEANS SAN FRANCISCO 








“THE COMPANY WITH THE L. & L. & G. SERVICE’’ 
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GRANITE STATE IN LINE 





INCLUDES MILWAUKEE CREED 





New Hampshire Constitution Revised at 
Annual Meeting—Commissioner 
Raps Chrysler Scheme 





MANCHESTER, N. H., Nov. 3.— 
The New Hampshire Association of In- 
surance Agents got into the line of the 
“regulars” when at its annual meeting 
the association adopted the new revised 
constitution and by-laws approved by 
the National association, incorporating 
the Milwaukee declaration, graded dues 
and other suggestions made by the Na- 
tional association looking toward uni- 
formity in state organizations. 

The business meeting was held at the 
home office of the New Hampshire Fire, 
followed by a banquet at the Carpenter 
hotel. President Edgar B. Prescott of 
Laconia presided. The reports for the 
year showed the association had some 
108 members, a slight decrease, and that 
effective work had been done in oppos- 
ing a compulsory automobile liability in- 
surance bill. 


Commission Question Up 


The new constitution and by-laws 
were then taken up, and by-laws adopted 
as proposed. A. A. Klinko, assistant to 
Secretary Walter H. Bennett of the Na- 
tional association, explained the reason 
for the proposed changes. 

The matter of commissions to be paid 
in New Hampshire on fire business came 
up and it was stated the matter was 
still in the hands of the special com- 
mittee of the New England Advisory 
Board. One member expressed the idea 
that the flat rate of 20 percent was too 
low, as it would give less total com- 
missions to some agents, especially those 
who were writing almost exclusively 
dwelling houses. He thought the flat 
rate should be at least 22 percent. 

Complaint was made against the prac- 
tice of contractors taking on large jobs 
in New Hampshire and giving their in- 





surance business to agents outside the 
state, making a merely nominal payment 
to some local agent to countersign the 
policies. A resolution was adopted, with 
two dissenting votes, requesting the 
governor to use his influence with the 
various heads of state departments to 
the end that all business of an insur- 
ance nature involving the writing of fire 
and casualty insurance and surety bonds, 
the premiums for which are paid directly 
or indirectly by state funds, be placed 
through regularly authorized resident 
agents of this state. 

The following officers were elected: 
President, Edgar B. Prescott, Laconia; 
vice-presidents, Charles W. Varney, 
Rochester; Louis B. Elkins, Concord, 
and E. L. Beverstock, Keene; secretary- 
treasurer, J. Frank DeMerritt, Exeter; 
executive committee, Frederick M. Sise, 
Portsmouth; A. B. Gile, Hanover; Wil- 
liam F. Sullivan, Nashua; John A. Shee- 
han, Manchester; Arthur J. Rouillard, 
Claremont. 


Sullivan Raps Chrysler Plan 


The banquet was attended by over 100 
agents, specials and guests. Commis- 
sioner John E,. Sullivan made a strong 
appeal for a friendly alliance and co- 
operation between the agents and the in- 
surance department for the defense of 
the insurance business. He said the 
Chrysler-Palmetto plan was not thought 
of by the Palmetto company but was 
the scheme of a master mechanical mind. 
He declared the proponents must have 
known that every move they made was 
an attack on the insurance laws. 

The commissioner expressed himself 
decidedly against the state going into 
the insurance business. He declared the 
problems of the day in the insurance 
world must be met by the domestic 
companies of the state and the local 
agents representing outside companies 
and that the commissioner would always 
be found working in harmony with the 
agents along that line. 

Chauncey S. S. Miller, publicity man- 
ager of the North British, declared the 
agents were not advertising themselves 
and their business enough. The speaker 
was applauded when he declared that 
“the commission is not earned until the 
policy has expired.” 





D. J. O’Keeffe of Fort Wayne, who 
was elected president of the Indiana 
Association of Insurance Agents at its 
annual meeting last week, has only been 
in the local agency business three years. 
Prior to that time he was a special agent 
for Stone, Stafford & Stone, general 
agents at Indianapolis for the Employ- 


ers Liability. He has been active in as- | 


~ HEAD LOCAL AGENTS OF THEIR STATES 


sociation work ever since he entered the | 


local business at Fort Wayne as a mem- | 


ber of the firm of Leedy & O'Keeffe. | 


During the past year he has been chair- 





D. J. OKEEFFE, Fort Wayne 
President Indiana Association 





man of the executive committee of the 
Indiana association and has been very 
efficient in that position. 

W. J. Reineke is the newly elected 
president of the Michigan Association 
of Insurance Agents. He is fire insur- 
ance manager for the firm of McNaugh- 
ton, Livingston & Griffin of Detroit. He 
has been prominent in the local board 
of Detroit and is active in many civic 
affairs in that city. He is the retiring 
president of the Michigan Federation. 











W. J. REINEKE, Détroit 
President Michigan Association 
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Why Didn’t YOU Recommend Sprinklers? | 


“Why, this company has paid you five times and over, in unnecessary premiums, the cost of this 
equipment. I’m exceedingly sorry, but—” 


FISAALAAALPAIVLAAPAIAPLOADAATALTITILLATATDILASTAISLEASLLSLL 


A BUSINESS EXECUTIVE, who admitted he knew THE BAD NEWS, unfortunate as it may seem for Mr. 
very little, if anything, about the details of insurance and 


. e, ua L ; Local Agent, as it has been for many. This plan includes 
its technicalities. He did not wish to be burdened. 


the insurance on the entire plant and will delocalize the 

A LOCAL AGENT, who was entrusted with the entire risk. 

— = tuudnaeaa He TARDY ACTION, when the agent learns of the plans. 
r ; He runs to the assured, and frantically states, “Why, I 

A CALL FROM AN OUTSIDER, who laid before Mr. can do the very same thing!” 


Executive complete and comprehensive plans for sprin- > = _ a 
kler installation reducing the rate enough to pay all A STORMY SCENE, during which the assured unbur- 


| equipment and installation costs in five years—known as dens his mind and during which Mr. Local Agent loses 
the INSURANCE SAVINGS PLAN. a very profitable line and a preferred risk. 


Oh, such is life for the poor local agent who isn’t on the job and who would rather “Take a gam- 
bler’s chance” of losing the entire line and all branches of the business rather than serve the assured 
whole-heartedly and accept a temporary reduction in income. 


WARRANTY 
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S| HE PHILLIPS COMPANY of Chicago has been financing the installation of automatic 

x! sprinkler systems since 1903. . 
\| The Phillips Company is not an insurance broker and has no connection or affiliation with any iN 
y insurance office. Local agents can therefore consult with us freely as our policy protects thew ~ 
5 insurance relations with their customers. is 
\| The Phillips Company can give references from your company or companies and from THE iS 
<] NATIONAL UNDERWRITER which would not accept our advertising until convinced that our IS 
+ plan of operations did not in any way conflict with the principles of agency practice now unwwer- iS 
S| sally recognized. heel Ta IS 
x! The Phillips Company, upon the high principles set forth, will install automatic sprinklers in the NH 
| plants of your customers upon a liberal plan of deferred payments out of the savings in premiwms IS 
S| for the superior protection thus afforded. iS 
X| x 
x IN 
The Phillips C . 
x! \ 
: e Ips Company J 
X| ‘ 
| AUTOMATIC SPRINKLERS R 
XN \ 
, . Franklin 4571 IS 
: 108 South La Salle Street Lens Distance! Franklin 4572 CHICAGO, ILLINOIS R 
N} iN 
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These 


Snappy 
Frosty days 


Are 
Harbingers 
of Winter. 


Winter 
Means increased 
Fire loss. 


Are 


Your clients 
Fully insured? 


A Lloyd- Thomas 
Appraisal’ 
Will tell. 





The |loyd-lhomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





4411 Ravenswood Ave., Chicago 120 Broadway, New York 


Cincinnati Cleveland Detroit Indianapolis 
St. Louis Milwaukee Pittsburgh Memphis 

Denver Toronto Minneapolis Kansas City 
Washington Los Angeles Atlanta Des Moines 








*“WHAT 1S AN APPRAISALT?—It is = complete classified inventory of insurable 
property (except steck, merchandise and raw materials). Each item of property is 
ee ee ot ee The amount of accrued depreciation is deter- 
the sound insurable value is given. 
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Lloyd H. Smith & Co., Cook County Agents 
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AUTOMOBILE ISSUE 
IS A VERY VITAL ONE 


May Lead to a Change in Under- 
writing Practice Owing to 
Demands 








CONFERENCES BEING HELD 





Manufacturers Feel Insurance Compan- 
ies Must Cooperate in Adjusting 
Deferred Payment Charges 





NEW YORK, Nov. 4.—A reward of 
generous proportions awaits the indi- 
vidual who can foresee with reasonable 
clarity the future of the automobile in- 
surance business, and through the de- 
tailing of his vision enable underwriters 
to shape the policies of their respective 
companies for its handling. The wisest 
heads in the business have studied the 
problem from its every conceivable 
angle, but thus far not one has reached 


a conclusion even measurably approach- 
ing conviction. Conferences among 
automobile manufacturers, finance or- 
ganization executives, managing under- 
writers, insurance commissioners and 





ecutives are wondering if the peak of 
prosperity has not been reached, and if 
this class is about to again witness a 
season of loss. The loss ratio is moving 
upward, gradually though surely with 
many companies, and the tendency calls 
for careful thinking. 


Deferred Payment Plan 


It is commonly reported that fully 80 
percent of the automobiles are pur- 
chased on the time payment plan. This 
seductive form makes it easy for people 
to own cars who cannot really afford 
them. While the result may be satis- 
factory should the business of the coun- 
try continue in a normal state, the re- 
verse would be the case if a slump were 
to come from any cause. 


Scheme Will Be Modified 


Despite the early assertions of the 
general counsel for the Palmetto Fire in 
speaking of its arrangement for grant- 
ing fire and theft insurance to purchas- 
ers of Chrysler automobiles, that the 
plan as originally determined upon 
would not be altered, and that if the 
decisions in the several states that chal- 
lenged the contract were adverse appeal 
would be taken to the United States 
Supreme Court, it is now stated that 
the scheme will be modified to meet the 
objections of the New York insurance 
department. This change of heart it is 
felt was impelled through the decision 
of the federal court in Ohio sustaining 
the action of Superintendent Harry L. 
Conn in revoking the license of the Pal- 


' metto Fire to operate in that state. 


local agents have been had upon the | 


subject during the past few months, and | . - 
‘considered by a number of insurance 


still further gatherings in the same con- 


| nection are scheduled to take place here. 


Parting of Ways Reached 


Out of the welter of it all it requires 
no prophetic vision to foresee that a 
parting of the ways has been reached 
and that new underwriting methods 
must be devised to take care of present 


| general business needs, not alone in the 


automobile industry but in other lines 
as well. In other words, the fire com- 


| panies must be prepared to write whole- 


| sale as well as retail business. 


Agents 
as well as company executives appre- 
ciate that fact, and are at one with the 
managers in the desire to formulate a 
workable plan that will meet the situa- 
tion. 

Must Meet Demands 


In recognizing the call for wholesale 
methods executives clearly appreciate 
and intend to safeguard to the utmost 
the interests of their local representa- 
tives, while at the same time realizing 
that if they fail to heed the demand of 
big business for a departure from ex- 
isting underwriting practice they are 
likely to lose a goodly percentage of 
their incomes through the formation of 
new insurance companies formed by 
capital in different industries as evi- 
denced by the organization of a fire sub- 
sidiary by the General Motors Corpora- 
tion. 

See Tendency Toward Laxity 


Close observers of the fire insurance 
business detect a tendency, more or less 
pronounced, among some of the com- 
panies to broaden coverages, reduce 
rates, and to, if not ignore, at least fail 
to observe with scrupulous exactitude 
the rules and regulations of the govern- 
ing organizations of the automobile 


| branch of which they are members. 


Automobile insurance has grown at a 
tremendous pace during the past decade. 
Instead of its being a vest pocket line 
as it was at one time, it now contributes 
a goodly percentage of the total pre- 
mium income of many of the offices. 
After the season of heavy losses suf- 
fered by the automobile line when the 
country was undergoing sharp deflation 
and the moral hazard was one to be 


| seriously reckoned with, the business of 
| late years has shown a good profit. 


Try to Increase Incomes 


Companies generally have striven to 
increase their automobile incomes. Ex- 
cessive competition has led to a weaken- 
ing of the safety bars. Thoughtful ex- 








Chrysler Situation Reviewed 


The whole Chrysler situation was 


commissioners at a meeting at the local 


offices of the New York insurance 
department. Later in the week the Na- 
tional Automobile Chamber of Com- 


merce will take up the question of in- 
surance on motor cars, as will also the 
automobile manufacturers and the big 
financing concerns. While no hint as to 
the line the discussions will take up at 
these proposed meetings has leaked out, 
the common assumption is that the in- 
terests will define in detail the form of 
insurance they seek to protect their 
respective equities in machine sales, and 
ask the underwriters to fit a plan of 
cover and method of writing the busi- 
ness upon the most economical basis 
possible. 


Belcher and Rich Speak 


At the meeting of the Wisconsin In- 
surance Club, the Western Insurance 
3ureau organization, Tuesday, an ad- 
dress was made by General Manager 
Rudolph Belcher of the Bureau. He 
spoke on the various activities of the 
Bureau and made a special plea for the 
field men to take part in fire prevention 
activities in the state. C. J. Rich of 
Chicago, general manager of the Under- 
writers Adjusting Company, also made 
an address giving some practical infor- 
mation on loss adjustments. The Wis- 
consin Insurance Club is inviting a 
speaker at every meeting, it carrying on 
an educational program. 





Home Writes Water Damage 


The Home of New York is now writ- 
ing water damage insurance. The Home 
is the only fire company writing this 
line. Casualty companies writing it are 
the Aetna Casualty & Surety, Maryland 
Casualty and United States Fidelity & 
Guaranty. The policy can-be written 
to cover mercantile stocks or household 
furniture or buildings. Mercantile risks 
are written with the coinsurance clause. 
A flat rate of $12 for the first thousand, 
$6 a thousand after that as applied to 
residences and apartments. The Home 
is writing this through its improved risk 
department. 


Looking Over Michigan Talent 


H. D. Lewis of Chicago, western mana- 
ger of the Northern Assurance, is in 
Detroit this week looking over the field 
talent preparatory to appointing a state 
agent for that company and the London 
& Scottish. 
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SHATTERING ROAR—build- 
ings crushed and broken—tells 
the story of another explosion. 


Explosions have been occurring 
in disquieting numbers lately. The 
dwelling house has been suffering 
just as frequently as the manufac- 
turing plant. 





jt= INSURANCE 


Any kind of property may expe- 
rience the explosion damage which 
Explosion Insurance at astonish- 
ingly low rates would safeguard. 


Agents and Brokers, ever alert 
for the protection of their clients, 
should suggest Explosion Insur- 
ance. 
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WESTERN DEPARTMENTS, 
; Lansing, Michigan 
Rawlings & Hewett, Managers 


, PACIFIC COAST DEPARTMENT 
'202- 204 Sansome St., San Francisco, Cal., 
Charles A. Colvin, Manager / } 
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NEW ORLEANS 
UNDERWRITERS 
AGENCY 


JAMES B. ROSS, General Manager 
ALLEN E. TURNER, Asst. General Manager 


308 Camp Street 
NEW ORLEANS, LA. 


Reliable — Responsible — Respectable 


Brokerage Business Our Specialty 
Facilities Unlimited 
Binders by Wire 











NATIONAL BOARD WILL 
RECOMMEND ADJUSTERS 


Adopts Resolution to Maintain 
National List of Pre- 
ferred Men 


HOPE TO REDUCE EXPENSE 


Local Agents and Brokers Are Said to 
Influence Settlement of Losses to 
Excessive Degree 


NEW YORK, Nov. 4.—A sstart, 
though a modest one, was made by the 
National Board in its oft expressed 
intent to improve loss adjusting condi- 
tions throughout the country, when 
its executive committee last Thursday 
unanimously adopted the following reso- 
lutions submitted by the standing com- 
mittee on adjustments: 

“Whereas the purpose of insurance is 
to indemnify the insured, all losses 
should be equitably and efficiently ad- 
justed in accordance with that purpose; 
and 

“Whereas local agents, brokers and 
producers of business should in no case 
receive any benefit through the adjust- 
ment of any loss; therefore be it 

“Resolved, that these principles be and 
are hereby adopted by all companies 
ae of the National Board, and 
e it 

“Further resolved, that as an assist- 
ance to its members the National Board 
establish and maintain a list of recom- 
mended adjusters, and no adjuster shall 
be recommended until proper applica- 
tion signed by two company members 
has been presented to and approved by 
the committee on adjustments of the 
National Board, 

“And further, that if in the judgment 
of any company claim is made where no 
liability exists or where payment should 
be delayed, that company is urged to 
submit its facts to the National Board’s 
committee on adjustment and the com- 
mittee will advise all interested com- 
panies of its conclusion as to how the 
loss should be handled, with the ex- 
pectation that all companies interested 
would be governed thereby.” 


Seek Companies Support 


After giving complete approval to the 
above the executive committee passed 
the following motion: “That the exec- 
utive committee instruct the committee 
on adjustments to communicate the 
action just taken to the members of the 
National Board, request their support 
and proceed with the establishment of 
the list of recommended adjusters.” 

The means to be employed in prepar- 
ing the list of adjusters will be deter- 
mined by W. E. Mallalieu, general man- 
ager of the National Board, who will 
undertake the work forthwith. The in- 
tent of the committee, Mr. Mallalieu ex- 
plained, was to separate into two classes 
the adjusters of the country, those in 
the employ of the different bureaus as 
well as the independent men. In the 
first class will be placed the names of 
men of broad experience who have 
demonstrated their ability to handle 
claims of an intricate character, while 
in the second division will be listed the 
parties lacking such experience or 
proven capacity. As time passes and 
men in the latter class gain in knowl- 
edge, they will be transferred to the 
higher grade. 

Difficulties in Preparing List 


Obviously the preparation of the list 


will be no light task, and it is fully 
expected that vigorous complaint will 
be lodged by men listed in the lower 


class who feel that they should be given 
the superior rating. It will be noted 
that the resolution of the adjustment 
committee refers to “recommended ad- 





justers,” the listing representing the 
opinion of the committee members 
merely as to the relative capacity of the 
adjusters named, without assuming lia- 
bility therefor. That errors will be 
made in the listings and that certain 
names will appear in each class that 
should find placement in the other is to 
be anticipated. But upon the whole the 
grading will pretty accurately reflect 
the capacity of the claim men. 

With the expense element of the fire 
insurance business mounting steadily 
year after year, and with little real hope 
for its reduction, managing underwriters 
have been compelled to give study to 
the loss record of the business, con- 
vinced that they must strive to bring 
about a marked diminution in the an- 
nual fire waste, and insist upon a cessa- 
tion of the enormous drain consequent 
upon loss settlements. Through a sys- 
tematic fire prevention campaign in 
which they are constantly enlisting the 
support of chambers of commerce, trade 
organizations, the daily press and other 
forces, the National Board hopes to 
reduce the number and seriousness of 
fires. 


Need Municipal Cooperation 


So long as the, great majority of the 
buildings of the country are of wood 
construction and innumerable commun- 
ities yet permit the use within their 
borders of the flame breeding twood 
shingle roof, the chances for checking 
the fire hazard are likely to be too long 
deferred. Only when municipal author- 
ities become clearly convinced that 
every fire is an economic waste, and 
that the prevention of such waste in so 
far as lies within their power is a duty, 
can we hope for a better loss record. 
This fact is fully appreciated by man- 
aging underwriters, hence their deter- 
mination to enforce the adjustment of 
losses rather than sanction their prompt 
payment. 

The condition in which the companies 
now find themselves is not of recent 
creation, rather has it been the result of 
years of steady growth. Those still 
active in the business who recall the 
San Francisco conflagration of 1906 will 
remember the tales of reckless loss pay- 
ments charged against some companies, 
anxious to gain favor with the assureds, 
which by their prodigal disbursements 
made most difficult the lot of offices 
that, whiie anxious to give property 
owners all they were honestly entitled 
to, were yet insistent upon settling upon 
a business-like basis. 


Agents Exert Influence 


In the early days it was the universal 
practice for companies to take advantage 
of the 60 days allowed under their pol- 
icies in which to effect loss adjustments, 
discounting the claims if prior settle- 
ment were made. Competition gradually 
forced the abandonment of this plan, 
until today offices vie with one another 
in the rapidity with which they can get 
their cash into the hands of claimants. 
Adjustment committees of the National 
Board year after year have pointed out 
the iniquity of too prompt payments, 
stressing the obvious fact that improper 
settlements induce further fires, but their 
pleas went unheeded, insofar as any 
definite action was taken. Two years 
ago a conference was held by the com- 
mittee with the heads of the different 
important adjustment bureaus through- 
out the country, but without material 
result. 

The general allegation is made that 
local agents influence loss settlements 
in far too great a degree, and that this 
is notably true in the large cities. In 
recognition of this claim, the companies 
within the past month determined upon 
the creation of a distinct adjustment 
bureau for handling all losses in Cook 
County, Ill., removing its operations 
entirely from the influence of the local 
men. The plan of the new organization 
is considered an admirable one by 
company men, and the prediction made 
that if it prove in practice what is con- 
fidently anticipated it will be the fore- 

(CONTINUED ON PAGE 14) 
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Interested in 
State Automobile 
Liability Insurance? 


y, apone) T'S from all parts of South- 
ern Ohio and Northern Ken- 
tucky will have an opportunity to 
hear a real authorative exposition of 
this subject which is of such vital 
interest and importance to every 
insurance agent, next Tuesday 
evening, November 10th at the 
Hotel Gibson in Cincinnati. Henry 
Swift Ives of the Casualty Informa- 
tion Clearing House is to speak 
under the auspices of the Cincinnati 
Automobile Club on the subject 
“Individual Financial Responsibility 
of the Motorists”. 


Avail yourself of this opportunity 
to acquire a better understanding 
of the subject. Agents of Cincin- 
nati will be well represented and 
they are hopeful that many from the 
surrounding cities will also be 
present. 


And when you are in Cincinnati, 
drop in on the Eureka-Security 
Home Office. You are always wel- 
come, and we take this opportunity 
to extend to you a cordial invitation 
to visit us. 


EUREKA-SECURITY 


Fire & Marine Insurance Company 


(Known also as the Cincinnati Underwriters) 


22 Garfield Place 


Cincinnati, Ohio 




















NEW YORK EXCHANGE ~ 
TALKS ABOUT REFORMS 





Number of Practices Have Grown 
Up That Are Injurious to 
Insurance 





DISCUSS SOME FEATURES 





Pressure of Competition Has Resulted 
in Many Offices Going Beyond 
Bounds of Reason 





NEW YORK, Nov. 4.—Following the 
gathering of fire underwriters at the 
rooms of the New York Board when 
conditions in the local fire insurance 
field were frankly considered, the New 
York Fire Insurance Exchange has 
authorized waiver of the troublesome 
renewal binder regulation, but has in- 
sisted upon strict observance of the 
“paid premium” rule. In granting a 
renewal of the binder privilege beyond 
the initial 15 days’ period, the rule of 
the exchange previously in force was 
that a second binder be issued. Local 
men complained that this entailed a lot 
of unnecessary work upon their part in 
looking up records. They held that it 
would save labor if they were privileged 
merely to grant extensions upon the 
original binder form. The force of this 
contention has been recognized by the 
exchange through its new waiver of the 
regulation. On the other hand, the 
exchange is emphatic in declaring that 
no policy shall be stamped “paid” unless 
the premium has actually been collected, 
declaring that any company violating 
the rule will be subjected to severe 
penalties. 


Regulation Had Been Ignored 


The regulation in this connection, as 
was freely acknowledged at the gather- 
ing last week, has been ignored by many 
offices, which had assented to the plea 
of brokers that new owners of a build- 
ing would not take title to the prop- 
erties unless policies covering thereupon 
were not only properly written in re- 
sponsible offices, but were stamped 
“paid” as well. To accommodate the 
brokers many companies have been in- 
dulging in the practice, now so sharply 
challenged by the governing organiza- 
tion. 

The territory under the jurisdiction of 
the New York Fire Insurance Exchange 
is far and away the most important in 
the country in point of premium income, 
the returns from the field being in ex- 
cess of $43,000,000 annually. 

In view of the large number of new 








NATIONAL BOARD’S NEW MOVE 
(CONTINUED FROM PAGE 12) 


runner of similar associations at 
portant centers the country over. 


Not Given Free Hand 


im- 


The rejoinder of the adjuster to the 
charge of inefficiency lodged against 
many of them, is that they are not al- 
together free agents, in that if a claim 
is held up for such study as the condi- 
tions surrounding it warrant, pressure 
is brought to bear upon them by the 
production divisions of their companies. 
They are told plainly that the assured 
is the client of an agent or broker whom 
the company desires to favor, and that 
prompt action in adjusting is necessary 
else a valued account may be lost. 

Not a few company men feel that the 
time is opportune for settling losses in 
strict accord with the terms of the 
policy, and only when this is done, can 
an appreciable reduction in the fire loss 
of the nation be looked for, and the 
insurance companies make a profit upon 
their underwriting operations. 





mercantile, industrial and _ residential 
buildings erected during the past 12 
months, it is a safe assumption that the 
premiums for 1925 will show a gain over 
those of the preceding year. What the 
fire loss will be cannot be predicted, of 
course, though common report declares 
that the loss ratio thus far is close to 
70 percent. If such be the case, unless 
there be a marked change for the better 
during November and December, a re- 
sult hardly to be expected, the record 
for 1925 will be a sorry one. In an 
effort to check the losses in the garment 
worker line, the largest single class of 
business in the city, a credit bureau was 
created by the companies _ several 
months ago. It was felt that if trained 
credit men would follow the numerous 
garment working establishments with 
the same degree of care that commer- 
cial institutions exercise before extend- 
in credits, the moral hazard in the class 
would be eliminated to a considerable 
degree. 


Credit Men Developed Weaklings 


While it is too early yet to determine 
the result of the experiment, the credit 
men point to a carefully prepared tabu- 
lation in substantiation of their claim 
that they have already detected a num- 
ber of weaklings in the business, and 
have forced into bankruptcy concerns 
that otherwise might be expected to 
produce fire losses. 

In a city so large as is this, and with 
competition for income at fever heat 
among the companies, it is hardly to be 
wondered at that sharp practices de- 
velop among certain offices. Rather 
would it be strange if such were not the 
case. 

Outstanding Evils 


While many petty annoyances are 
charged, the outstanding evils com- 
plained of are the assumed willingness 
of particular offices to write three year 
lines on certain types of risks for two 
annual premiums, instead of for two 
and a half times, as the rules require, 
and the further granting of prorata in- 
stead of short term cancellations to 
favored brokers. The payment of excess 
commissions too is alleged, but this 
charge is a difficult one to substantiate. 
Underwriters, while feeline that a meas- 
ure of justification exists for the claim, 
are chary about making definite state- 
ments. 

Subject to Great Pressure 


The granting of prorata cancellation 
was the subject of a warning by Super- 
intendent of Insurance J. A. Beha some 
months ago, a fact that has apparently 
been forgotten. Agents or companies 
violating the term payment rule are 
equally guilty with the broker demand- 
ing such concession, and if the matter 
came before the insurance department 
they would probably be in a worse 
plight than the middle man. 

Local underwriters are constantly 
subjected to pressure for the cutting of 
corners by ambitious brokers; one firm 
in particular making it a practice when 
getting a new line to secure every pos- 
sible concession for its client, thereby 
reducing to a minimum the chances of 
losing the business to a competitor. 


Ralph Rawlings to Speak 


Ralph Rawlings of Rawlings & Hew- 
ett, Lansing, Mich., western managers 
of the Boston and Old Colony, will 
speak at the afternoon session of the 
annual meeting of the Illinois Associa- 
tion of Insurance Agents at Decatur 
Thursday of next week on “Just a Fam- 
ily Gathering.” Frank L. Gardner of 
Poughkeepsie, N. Y., chairman of the 
executive committee of the National As- 
sociation of Insurance Agents, who was 
expected to be present and speak, will 
not be able to make the trip. 


Philadelphia Agent Dies 


James E. Walsh, president of the 
prominent Philadelphia agency firm of 
Daniel J. Walsh’s Sons and associated 
with the management of the Home Life 
of Philadelphia, died at his summer 
home at Atlantic City Monday. 
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AGENCY SYSTEM MUST 
NOT BE TOSSED ASIDE 


Walter H. Bennett Cites Value of 
Local Representatives to 
Public 








NOT THE CAUSE OF EVILS | 





Speaks at Annual Convention of Mass- 
achusetts Association on Reasons 
for Preserving American Plan 





BOSTON, MASS, Nov. 4.—Walter 
H. Bennett, secretary-counsel of the 
National Association of Insurance 


Agents, speaking before the annual con- 
vention of the Massachusetts association 


last week, further developed the advan- | 


tages of the American agency. system, 
following up his “junking” 


the recent Kansas City national conven- | 


tion. Mr. Bennett said in part: 


“A challenge was recently issued by | 


an unnamed letter writer to a New 
York paper who advanced the specious 
idea that the insurance producers of 
America today are not agents but bro- 
kers, so that the need for the agency 
system has passed and the business is 
gradually getting ready to return to the 
old English branch office and solicitor 
system. 


business would be lessened; 


inated. 


address at | 


It is argued by some who hold 
that. the agents are an unnecessary fac- 
tor anyway that the expense of doing 
that the | 
companies would receive a greater vol- 
ume of premiums; and that many of the 
evils now in the business would be elim- 


ize a system that grew up in response 
to a public need and has now been in 
existence nearly 100 years. It would 
have been as reasonable to junk the 
American agency system in the middle 
west two years ago because two com- 
pany organizations, the Union and the 
Bureau, were at odds. The grievances 





American agency system. When the 
good of the public first, rather than con- 
stantly increasing 
that only good 
| agents produces the best volume, most 
| of our troubles will disappear in short 
order. 


| business or if the public sees mystery 
|in it, it is easy to understand why. 
| When incompetent, so-called agents 


mium has been collected, only mistrust 
and lack of confidence are to be ex- 
pected. We hold, preach and practice 


| the theory that our work and service | 


| only really begin when the premium has 
been paid. 

Agents Are Filling Needs 

“Tt is little wonder that the 

| cry of all who have a sincere interest in 

the progress and welfare of our great 


business is for a campaign of education 
that will teach the public what insur- | 
We are filling that need. Our 
with 
| chambers‘of commerce, has gone to the 
first, to aid 
in cutting down the tremendous annual 
securing 
additional entries in the Inter-Chamber 
to enlist 
business men against harmful insurance 
legislation and in favor of proper laws; 
third, to educate the public on insurance. 
We have been carrying on such a pro- 
now we are 


ance is. 
special 


committee co-operating 


public with three purposes: 


fire waste of this country by 


Fire Waste Contest; second, 


gram for years individually; 
doing it in an organized manner. 


Is American Development 


“This program alone would forbid the 
“To cure evils they would revélation- | junking of the American agency system; 


companies and the agents consider the | 


“If there is public mistrust of the | 


prey on policyholders and forget the | 
service to be rendered after the pre- | 


}ence. It 


great 


| system, 


there are more obstacles in the way of | 
the branch office apostles, however. No 
other plan of distributing insurance to 
the public is possible in the United 
States, because there is nothing that is | 


more typically American than the Amer- | 


ican agency system. It should be espe- 


Bure | cially dear to you men of Massachusetts, 
in insurance are not caused by the | 


whose forefathers were the first to fight 
and die for colonial and 
rights. The American agency system 


mn- | gives every agent a business of his own 
volume, and realize | 
service by qualified | 


to be cherished and developed as he de- 
sires, for himself. It gives him a dig- 


of the opportunity for individual expres- 
sion exists in America than the Ameri- 
can agency system. 
Helps Stabilize Business 
“From the time of its organization 
the National association has stood firm 


against wrong practices and in favor of | 


right principles in insurance. It has 
been the only insurance body that stood 
for idealism in the business. It has long 
been a stabilizer and a beneficent influ- 
holds that the American 
agency system is indispensable in serv- 
ing the public with insurance, and its 
work, covering more than a_ quarter 
century, has been ample proof of the 
value to the public and the need of the 
Shall it be tossed into the junk 


heap because a few doubting Thomases 


are greedy for more premiums? 


NO PROFIT IN FARM LINE 





Field Men in Tennessee Say No Money 
Made on That Business for Several 
Years Past 





NASHVILLE, TENN., Nov. 4.—Ac- 


cording to some of the agents writing 
farm insurance in Tennessee, business 
hasn’t been conducted at a profit for the 
past few years, although 1924 was a 
much better year than the present. H. 
| V. Parrish of the North America says 


| sparks on roofs. 


ithe Fidelity-Phenix, 


individual | 


| tal, North America, 


that the exceedingly dry weather this 
past summer caused a great many fires, 
the prevailing cause of losses being 
Much of the business 
for his company is written in middle and 
west Tennessee. 

J. F. Hollis of the Chicago office of 
which also does 
considerable farm business in Tennessee, 
is making a tour of the Tennessee agen- 
cies and expressed the belief that few, 
if any, of thg companies writing this 
character of business in Tennessee had 


i ? | made any money within the past four 
nity and pride which he would lose un- | 
der any other system. No finer example | 


or five years. 

Mr. Parrish, in further discussing the 
conditions in Tennessee, said that too 
much property was being insured that 


| was top-heavy with encumbrances, and 


that perhaps no one company was any 
greater offender in this respect than an- 


| other. 


Among the leading companies writing 
this character of business in Tennessee 
are the Home of New York, Continen- 
i National Union, 
Royal, Aetna, Springfield Fire, & Ma- 
rine, Fidelity-Phenix of New York, 
American of Newark and Henry Clay. 


To Liquidate N. Y. Mutual 
NEW YORK, Nov. 4.—On applica- 
tion of Superintendent Beha, the su- 
preme court has ordered the liquidation 
of the Twentieth Century Mutual Auto- 


| mobile on the ground of its insolvency. 


Examination disclosed that the zseserves 
of the company on July 31, last, were 
impaired to the extent of $123,015. After 
careful review of the situation the court 
held that its continuance in business 
would be hazardous to its policyholders, 


| to its creditors and to the public. 


Several insurance firms will move into 
3uffalo’s newest and tallest office build- 
ing, the 23-story Liberty Bank, just com- 
pleted. Those already listed are: Allied 
Mutuals Liability, New England Mutual 
Life, and Edward M. Wilhelm Company, 
general insurance. The Harrison Real 
Estate Corporation, which is also an oc- 

| cupant of the Liberty Bank Building, has 


| a large insurance department. 
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MOTOR PEOPLE TALK 
ABOUT INSURANCE PLAN 





Want to Get a Uniform Rule 
That Will Be Applied 
Everywhere 





SEEKING TO GAIN FAVOR 





Want to Protect Those Who Buy Their 
Cars on the Deferred Pay- 
ment Basis 





Undoubtedly there is a great deal of 
mulling and thinking going on among 
the automobile manufacturers concern- 
ing insurance. The automobile compa- 
nies claim that they are unable to con- 
trol the purchase price of cars on ac- 
count of the deferred payment system 
where independent finance companies 
handle the paper. Frequently these 
finance companies also take care of the 
insurance, get a rakeoff on it and some- 


times charge more for the insurance than 
they themselves pay. Owing to the 
tremendous number of cars sold on the 
installment plan, the automobile manu- 
facturers feel that it is up to them to 
initiate improvements and economies. 


Much Competition Is Seen 


Intensive competition is noticed in the 
automobile field. The manufacturers de- 
clare that there is a necessity for ob- 
taining larger cash payments at the 
start. The finance companies have been 
competing with one another in allowing 
longer periods of payment and smaller 
cash down deposits. The manufacturers 
say that at least from 25 to 33 percent 
in cash should be charged. Evidently 
the manufacturers want to take the 
financing and insurance charges out of 
the hands of dealers so that there can 
be uniformity. 


Sales Prices Differ 


The automobile companies declare 
that in various localities the sales prices 
of automobile differ on account of 
financing and insurance charges. They 
declare that this undermines the confi- 
dence of the customer who reads in the 
advertisement that the cost of the car 
is so much F. O. B. at the factory. 
Many of the factories have cut prices 
on cars in order to maintain large scale 
production. A continuation of these 
price reductions is anticipated to secure 
new customers and to aid in maintaining 
capacity manufacturing schedules. The 
manufacturers claim that a standardiza- 
tion of insurance and financing cost is 
required to enable a car to maintain its 
place in the public favor. 


Will Create Dissatisfaction 


Material variation in time delivered 
prices will develop widespread dissatis- 
faction, in the minds of the automobile 
people. One executive says that so 
long as people buy cars at the rate of 
much a week they do not give so 
much attention to insurance and similar 
charges. Once they are compelled to 
make a larger cash payment at the start 
and take care of the unpaid balance 
within a shorter period, then sales re- 
sistance is automatically set up, espe- 
cially when these charges are quite 
high, which is often the case where op- 
erations are carried on by financing 
companies. 

Take Matter Out of Dealers’ Hands 


sO 


Automobile manufacturers with the 
possible exception of the Ford Motor 
Company seem to be generally com- 
mitted to the idea of taking any financ- 
ing or insurance arrangements out of 
the hands of their dealers. They want 
their dealers to devote themselves en- 
tirely to the selling end. They: say that 





| financing and insurance really lie out- 


side the province of distributors. Be- 
cause the dealers and distributors have 
gotten into the finance and insurance 
end of the business, there have been 
great abuses developed to the detriment 
of the manufacturers. Undoubtedly Wal- 
ter P. Chrysler, president of the Chrys- 
ler Motor Company, desired to eliminate 
the abuses when he initiated the Pal- 
metto plan. 


Not Alarmed at Protests 


A man close to the automobile inter- 
ests says: 

“It is increasingly evident from ex- 
pressions of opinion by executives of 
automobile companies that the attitude 
of local insurance agents with respect 
to various forms of insurance service 
on deferred payment plans will not be 
permitted to interfere with their frui- 
tion and operation. This is explained 
upon the basis that this matter is far 
too important for the ultimate future of 
the industry to be held up by any group 
or groups who may or may not be af- 
fected from a business standpoint or in 
any other connection. While disclaim- 
ing any intention of interfering with 
any factors in the insurance business, 
automobile executives are not inclined 
to regard the particularly violent pro- 
tests of local agents very seriously, es- 
pecially in so far as they pertain to 
alleged discrimination or boycotting of 
any particular make of car. 


Ford’s Experience Cited 


“In support of their conclusions in 
this latter connection they point out 
that Henry Ford showed the fallacy of 
taking into account any possible influ- 
ences from such sources when he di- 
rected widespread racial propaganda 
only to find that sales of Ford cars 
showed no decrease because of these at- 
tacks upon certain classes of consumers. 
It is only fair to state that there is 
no intention of engaging in any con- 
troversy with any group as expressed 
by the auto makers but as they put it 
nothing must be allowed to stand in the 
way of successful completion of their 
insurance and financing plans. Like- 
wise these same auto makers are ap- 
parently sincere in their claims that 
insurance companies have not properly 
worked out their special problems.” 


Ford Made Denver Manager 


Lester H. Ford, formerly assistant 
manager of the casualty department of 
the Travelers’ Des Moines office, has 
been promoted to manager of the fire 
and casualty departments of the com- 
pany’s Denver office. 

Previous to Mr. Ford’s appointment 
to Denver he was for a short time con- 
nected with the Baltimore office as 
special assistant from the home office. 


Two Presidents on Tour 


President W. I. Hedge of the Boston 
and President F. W. Sargeant of the 
New Hampshire were in Chicago last 
week en route to Winnipeg to visit their 
joint general agents. 


Schools Get Reduction 


NEW ORLEANS, LA Nov. 4.—The 
honor of being the first of the Louisiana 
schools to take advantage of the pro- 
posal of the Louisiana Fire Prevention 
Bureau to grant reduced rates on school 
properties where the pupils are systemat- 
ically instructed in fire prevention goes 
to East Baton Rouge Parish. Under the 
new arrangement the schools of the dis- 
trict are now insured for $1,253,480 for 
a premium of $11,225, as against $675,873 
indemnity at a cost of $13,700 for the 
Same term. 








CONVENTION DATES 

















Nov, 5-6—Tennessee Agents, Nashville. 


Nov. 12—Illinois Agents, Decatur. 

Nov. 18—Connecticut Insurance Day, 
Hartford. 

Dec. 6—Utah Agents, Salt Lake City. 

Mar. 2-3—Health and Accident Confer- 
ence, Detroit. 





STRESS STATE RIGHTS 
IN PASSING RESOLUTION 


Pennsylvania Agents Leave Opera- 
tion of Milwaukee Resolution 
Entirely to Own Directors 





CUT OUT NATIONAL BODY 





Do Not Want to Be Called Upon to 
Fight Battles of Other 
States 





HARRISBURG, PA., Nov. 4.—A full 
discussion of the advisability of adopt- 
ing the “Milwaukee resolution” brought 
out some interesting side lights at the 
annual meeting of the Pennsylvania 
agents’ association held here last week. 
It developed during the course of the 
discussion -that the agents of Pennsyl- 
vania regard the operation of the Mil- 
waukee resolution as a purely local or 
state rights matter. Such representative 


agents of Pennsylvania as Kenneth H. 
Bair of Greensburg, who was. president 
of the association last year, and Charles 
H. Biddle of Wilkes-Barre, a former 
president of the association, argued 
openly that Pennsylvania should not be 
called upon to fight the battles of Ken- 
tucky or any other state. 


Differ in Practice 


They contended that some companies 
observe all of the rules in one locality 
and break many of them in another, and 
that consequently the agents located 
where the company is observing the 
rules should not rise up against that 
company even though it happens to be 
causing a disturbance in another section 
of the country. Thus, the agents of 
Pennsylvania while adopting the Mil- 
waukee resolution and incorporating it 
as a part of their by-laws did so with 
decided reservations and probablv not as 
the National Association of Insurance 
Agents would have desired. 


Eliminate National Association 


Most of the states that have adopted 
the Milwaukee resolution have done so 
by adopting language something like 
this: “It is inconsistent and undesirable 
for any member of this association to 
represent any company when in the 
judgment of our executive committee 
and the executive committee of the Na- 
tional Association of Insurance Agents, 
the practice of such company is inten- 
tionally and continuously in violation of 
those principles.” At Harrisburg the 
decision was to eliminate entirely the 
executive committee of the National 
Association of Insurance Agents. The 
argument was made by many members 
that the by-laws of the Pennsylvania 
association should be of concern only 
to the agents of Pennsylvania and that 
the agents of Pennsylvania should not 
be called upon to regulate the miscon- 
duct of a company in Florida, Texas, 
Illinois or some other state far removed 
from the borders of Pennsylvania. 


Similar Action in New York 


It was surprising to find that no 
agents at the Harrisburg meeting took 
the opposite side of the question. Even 
Eugene A. Beach of Syracuse, regional 
vice-president of the National associa- 
tion, said that the New York association 
had adopted the Milwaukee resolution 
in a manner similar to that proposed by 
the agents of Pennsylvania. 

This method of adopting the Mil- 
waukee resolution is undoubtedly not 
the one that was anticipated by the Na- 
tional association when the various 
states commenced to incorporate the 
Milwaukee resolution in their by-laws. 
3y leaving the national association out 
entirely, it remains for a group of officers 





of the state association to determine 
what stand they will take regarding 
companies that are “continuously and 
intentionally in violation.” 


Will Attend to State Trouble 


In other words, if the agents in Ken- 
tucky are in trouble, the agents of 
Pennsylvania or the state which adopts 
the Milwaukee resolution in the same 
manner as followed by the Pennsylvania 
association may not come to their rescue. 
They will not be interested unless agents 
within the borders of their own state 
are being injured by a company. The 
very determined stand that the Pennsyl- 
vania agents took on this question is 
interesting particularly in view of the 
fact that agents in nearly every other 
state have adopted the Milwaukee reso- 
lution by including the executive com- 
mittee of the National association with 
their own executive committee as the 
two bodies that shall determine when a 
company is continuously and _ inten- 
tionally in violation. 


Agency at Syracuse 
Tells Its Customers 
Just What Service Is 


RUNS, ALLIS & MUNNS of Syra- 

cuse in an advertising pamphlet give 
a practical explanation of the service of 
an insurance agency. Too many agents 
talk service, but are “up a stump” if 
asked for particulars. The statement of 
the. agency on its service is as follows: 

Keeping pace with adyance practices 
in all other businesses, the local insur- 
ance agency is called upon today to do 
many new and profitable things for the 
public which it serves. 

Not so many years ago the public was 
quite content to have its insurance agent 
deliver a policy and later come around 
for a premium and perform no service 
until the anniversary of a similar pro- 
gram again occurred. 

Today the average insurance agency 
writes anywhere from 40 to 85 different 
types of insurance contracts. The buy- 
ing public now requires that its insur- 
ance agency know or have information 
available relative to practically every 
type of insurance coverage. 

An up-to-date insurance agency must 
be fully organized, because the business 
is now so big that no one individual 
can know it all. 

The Bruns, Allis & Munns, Inc., 
agency has a most complete office plant, 
with up-to-date machinery and equip- 
ment. Information of every kind in re- 
lation to the business of its client is 
immediately and completely accessible. 

This agency knows thoroughly how 
insurance rates are arrived at and is able 
to explain in detail to its client every 
element of insurance cost. 

We analyze completely the:needs of 
our customers and give to our customers 
the very best protection possible under 
available contracts. We see that the 
contract between the client and the in- 
surance company is a contract binding 
upon both and that both parties are re- 
sponsible and able at any time to carry 
out their individual promises during the 
policy year. 

The client is entitled to and gets from 
us a continuous service represented by 
a check-up in values and a study of 
changes in physical conditions or legal 
position. 

Finally, this agency is always ready, 
when the unexpected happens, to be at 
the service of its clients, day or night, 
in seeing that loss or accident, or any 

misfortune, is given the indemnity 
promptly and completely which the con- 
tract between the insurance company 
and the client previously agreed upon. 


Allemannia’s Coast Change 


The Allemannia of Pittsburgh 
transferred its Pacific Coast general 
agency from Clarence DeVeuve to C. C. 
Cobb Company of San Francisco and 
Los Angeles. 


has 


W. P. Brandt of San Francisco, general 
agent for the Commercial Union fleet, 
was a St. Louis visitor this week. 
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LIEBING JOINS MINNEAPOLIS 





Made Manager of Northwestern Na- 
tional Branch Office—Hubbard 
Succeeds Him in Nebraska 





The Northwestern National has an- 
nounced the appointment of A. C. E. 
Liebing as manager of its Minneapo- 
lis branch office to succeed Lyman T. 
Parker, resigned. Mr. Liebing has been 
in the field for the company in Nebraska, 
prior to which he was for some years a 
member of the underwriting staff at the 
home office. 

Vice-president William D. Reed also 
announced the appointment of Paul L. 
Hubbard as successor to Mr. Liebing in 
the Nebraska field, with headquarters at 
Lincoln. Mr. Hubbard has had con- 
siderable experience in the field, both as 
special agent and local agent. He has 
already assumed his new duties. 


M. J. Pfeiffer 


Martin J. Pfeiffer, formerly special 
agent for the Employers Fire in Penn- 
sylvania, has resigned to become state 
agent for Pennsylvania for Hampton 
Roads Fire & Marine and New York 
Fire. He will have his offices at Harris- 
burg. Six years’: field experience in 
Pennsylvania particularly fits Mr. Pfeif- 
fer for his new position. At one time 
Mr. Pfeiffer was located at Chicago with 
the Great American. 


Hans T. Dahl, Jr. 


Hans T. Dahl, Jr., Illinois state agent 
of the Travelers Fire, is being trans- 
ferred to St. Louis, as manager of the 
fire department in St. Louis county. 
Mr. Dahl was formerly located in St. 
Louis and has a good knowledge of the 
business there. It is at the request 
of the Travelers’ men in St. Louis that 
Mr. Dahl is taking his new position. 


Russell G. Middagh 


Russell G. Middagh, special agent for 
the Superior Fire in Pennsylvania with 
headquarters at Lancaster, has resigned. 
No successor has been named. Mr. and 
Mrs. Middagh will spend the winter in 











DOUGLASS TO WEST VIRGINIA 





Fidelity-Phenix Special Agent in New 
Jersey Goes With the North 
American Fleet 





E. C. Douglass, who has been special 
agent of the Fidelity-Phenix in New 
Jersey, has been appointed state agent 
of the North America, Philadelphia Un- 
derwriters, Alliance of Philadelphia, and 
National Security Fire in Pennsylvania, 
succeeding C. J. Burrer, who resigned 
to become state agent of the Fidelity- 
Phenix in West Virginia. Mr. Douglass 
is a brother of E. P. Douglass of Par- 
kersburg, W. Va., who was formerly 
state agent of the Fidelity-Phenix and 
resigned to become state agent of the 
Globe & Rutgers. The Douglass 
brothers are natives of Parkersburg. 
E. C. Douglass will have his headquar- 
ters there. 





M. B. Butler 


M. B. Butler, who has for some time 
been an examiner in the farm depart- 
ment of the North America in Chicago, 
has been appointed special agent of the 
company in Wisconsin with headquar- 
ters at Madison. 


Asa K. Lane 


Asa K. Lane of Fremont, Neb., spe- 
cial agent of the Great American, has 
been appointed Nebraska state agent for 
the Firemen’s and Girard succeeding P. 
K. Ramsay, who was forced to go south 
on account of his wife’s health. 





CC. T. Base 


C. T. Bass of Nashville, formerly with 
the farm department of the Lincoln 
Fire, has become farm special agent for 
the North America in Kentucky, suc- 
ceeding to a vacancy caused when J. D. 
Hearn resigned to go with an adjusting 
organization at Paducah. 





Hugh D. MacBain 


Hugh D. MacBain, special agent of 
the Fidelity-Phenix in central Pennsyl- 
vania, has resigned to engage in the 





Florida. 


bond business in New York City. 














— By G. A. 
BALLARD GIVES DINNER 





Sumner Ballard gave a dinner at_his 
home Sunday evening in honor of Gen- 
eral Manager Hugh Lewis of the Liver- 
pool & London & Globe. Among those 
present were: Sir. James A. M. Elder, 
K. B. E., commissioner for Australia in 
the United States; Wilfred Kurth, presi- 
dent National Board; C. A. Nottingham, 
manager Liverpool & London & Globe; 
Clarence A. Ludlum, vice-president 
Home and president of the Western 
Union; Jesse S. Phillips, general man- 
ager National Bureau of Casualty & 
Surety Underwriters; A. Duncan Reid, 
president Globe Indemnity; Ernest 
Sturm, chairman of the board, America 
Fore group; Frederick Richardson, 
United States manager General Acci- 
dent; Daniel F. Gordan, deputy super- 
intendent of insurance; Edson S. Lott, 
president United States Casualty and 
president of the Insurance Institute of 
America, and George W. Blossom, of 
Fred S. James & bs Chicago. 


EAR ousnmnnennes WAR 


eae underwriters continue to 
attentively study the situation in the 
territory under the jurisdiction of the 
Eastern Union, and to speculate on the 
outcome of the effort to gain a pro- 
nounced increase in the membership of 
the organization, or to form an entirely 
new body to replace it. Those con- 


VIEWED.FROM NEW YORK 





WATSON 











versant with conditions are emphatic in 
the declaration that unless a marked 
change for the better is brought about 
in the field before spring a commission 
war will result, with all its demoralizing 
aftermath. It is figured that 30 percent 
of the premiums from the east goes to 
non-association companies, and _ that 
many of the latter are paying commis- 
sions considerably in excess of the 
graded scale. Roughly speaking, com- 
missions in the east average 23 percent, 
which means that the figures are not 
only higher than those for the country 
as a whole, and that some offices are 
pay ing considerably beyond the regula- 
tion 15, 20 and 25 percent. 
*x* * * 
TORNADO ASSOCIATION ELECTS 


At the annual meeting of the Eastern 
Tornado Association held last week the 
following officers were elected: Presi- 
dent, Alfred G. Martin, Northern of 
London; vice-president, F. D. Layton, 
National of Hartford; secretary, G. F. 
Hayden, Continental; executive commit- 
tee, L. J. Borland, Great American; H. 
H. Clutia, Westchester; John Kremer, 
North America; F. W. Koeckert, Com- 
mercial Union, and G. A. Russell, Hart- 
ford Fire. The committee which was 
appointed to consider the question of 
bridging the gap between tornado and 
fire policies gave a report. After some 
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discussion on the subject the report was 








CASH CAPITAL, $500,000.00 


HE East and West Insurance Company, the Companian 
Company of the Security Insurance of New Haven, Conn 

leas been well received in the field by local agents. The Seour- 
iky has made a reputation for promptness, liberality and 


service in connection with its agents. 


adopted for the East & West. 


The same policy is 


The East and West has been entered in all the states in 


which the Security operates. 


In additition to its capital of 


$500,000 it has a net surplus of like amount. It writes the 
same lines that the Security does. The East and West will 
have the advantage of the long experience of the Security. The 
same official staff and department managers and the same field 
men are guiding the destinies of both companies. Thus the 
East and West is assured of a capable experienced and aggressive 


management. 


Western Department 
ROCKFORD, ILLINOIS 
Walter D. Williams, Manager 
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referred back to the committee for 
further consideration. The revision of 
rates on fireproof buildings will be in- 
vestigated by a committee which was 
appointed at this meeting and a report 
given to the executive committee. 
ss 
MEET TO NAME COMMITTEES 


Cliff C. Jones, president, and Frank 
L. Gardner, chairman of the executive 
committee of the National Association 
of Insurance Agents, are expected in 
New York City about Nov. 10, at which 
time in addition to considering general 
matters affecting the wellbeing of the 
organization, members of the executive 
committee and of the various standing 
committees will be determined upon. 
The association at its annual gatherings 
elects its president, regional vice-presi- 
dents and chairman of the executive 
committee, the last named selecting his 
committee associates, “by and with the 
consent of the president.” No hint as 
to whom Mr. Gardner will call as his 
fellow committeemen is yet to be had, 
but it is a safe assumption that they will 
all be stalwarts, for Mr. Gardner has no 
patience with men of any other type. 


VOTE FOR STOCK DIVIDEND 


The directors of the Pacific Fire have 
voted to declare a 150 percent stock divi- 
dend, which will increase the capital 
from $400,000 to $1,000,000, leaving a 
net surplus of at least $1,000,000. The 
Pacific Fire, organized in 1851, has made 
remarkable progress under its present 
management. In the past four years its 
surplus has doubled and the premium 
volume has increased to almost $3,000,000. 

Ss. 2 


HARE RESIGNS CONSOLIDATED 


William Hare of New York will in 
the future give his entire time to the 
State Assurance of Liverpool, and has 
tendered his resignation as United 
States manager of the Consolidated As- 
surance of London, effective Dec. 31. 
L. Sinclair, general manager of the Con- 
solidated, is now in New York and will 
probably announce the successor to Mr. 
Hare. 

Mr. Hare became United States man- 
ager of the State Assurance four years 
ago. At that time it only had a small 
volume of business and Mr. Hare also 
took on the management of the Con- 
solidated, a reinsurance company. Since 
that time the American business of the 
State Assurance has doubled and for 
that reason Mr. Hare wants to give his 
entire time to it. 

x * x 
RAIN INSURANCE FOR SPORTS 


Although no rain insurance was car- 
ried by either the Washington or the 


| Pittsburgh baseball clubs during the re- 





cently concluded world’s championship 
series, quite a volume of such protec- 
tion was taken out by individuals 
throughout the country who had in- 
stalled under leasing arrangements elec- 
trical devices for reproducing upon dis- 
play boards the various moves in the 
different games as they developed. 
Now that the football season is well 
under way the call for rain insurance 
covering the major college games is ac- 
tive. While the great majority of tickets 
are sold well in advance, a rainfall does 
interfere with the demand for gate 
tickets, and it is to cover loss of rev- 
enue in this direction that indemnity is 
sought. A policy of $25,000 was issued 
by one of the New England companies 
upon the game at New Haven Oct. 31, 
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when the Yale eleven met the Army 
team. 

Another sport that is getting rain in- 
surance just now is horse racing, many 
of the big events of the east taking out 
the protection. Only recently London 
Lloyds paid a round sum because of the 
postponement, due to rain, of a well ad- 
vertised race at Baltimore. 

ee 
LOSS FROM UNUSUAL MACHINES 


It is suggested by a number of 
underwriters that the value of inspec- 
tion reports covering use and occupancy 
features of properties would be consid- 
erably enhanced if they showed the 
probable time that would be required to 
replace unusual machines or particular 
parts thereof. The need for information 
of this character was emphasized in 
handling a loss recently upon which the 
interested companies paid fully 200 per- 
cent more than would have been the 
case had they been able to promptly re- 
place an essential machine. It developed 
that the particular appliance could only 
be made by one manufacturer, and that 
he had but six men to whom the task 
could be entrusted. Had knowledge of 
this fact been possessed by the under- 
writers in advance it would have had a 
pronounced bearing upon their accept- 
ance of the line. 

The thought is that where unusual 
machines are encountered, the bureau in- 
specting the risk should at once com- 
municate with the maker or makers of 
the particular mechanism and learn the 
cost and time required to turn out a 
duplicate in the event of the original 
cast being destroyed by fire. This infor- 
mation could then be relayed to all 
member companies and would be before 
their underwriting staffs when reviewing 
risk applications. 

*x* * * 
INTEREST IN INDICTMENT 


Underwriters are not a little inter- 
ested in the indictment of Col. Thomas 
W. Miller by a federal grand jury in 
New York City. As alien property cus- 
todian from March 17, 1921, to March 
17, 1925, Col. Miller was responsible for 
the funds of the enemy fire insurance 
companies represented in this country 
seized when the United States entered 
the world war. In such capacity he 
came into contact more or less with 
interested fire and life underwriters. 
The charge now lodged against him is 
in connection with the return of Amer- 
ican Metals securities in 1921 to alleged 
German and Swiss stockholders. 

© 

ARGUE REINSURANCE APPEAL 


The Home has appealed to the Su- 
preme Court in connection with the 
award given it by the arbitrators in its 
claim for a considerable sum for rein- 
surance from the Rossia and the Union 
Reserve. The case was argued Monday, 
David Rumsey appearing for the Home 
and John W. Davis and Hartwell Cabell 
for the opposing corporations. Decision 
was reserved by the court. 

Carl F. Sturhahn, president of the 
Rossia, denies that the company is seek- 
ing a modification of the award against 
it, as has been stated. He asserts he is 
standing squarely on the decision of the 
arbitrators as originally rendered and 
that the present action is an effort to 
secure a new interpretation of the award. 
The umpire in the arbitration was Frank 
Lock, formerly United States manager 
of the Atlas of London. 

‘a = 
WHY A COMPANY GOES STALE 


Every once in a while a fire company 
that has occupied a more or less promi- 
nent place in the business seems to “go 
stale.” For no apparent reason the 
company seems to slow down and lose 
much of its driving force. It gradually 
falls behind and loses its place among 
the leaders. Very often even its own 
officials cannot seem to get at the source 
of the trouble. 

A company executive was commenting 
on this and said: “We found just this 
state of affairs with one of our own 
companies. We had gradually fallen be- 
hind the procession. The rest of the 
companies in our group were making 
the proper progress but this particular 
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one was making anything but a satisfac- 
tory showing. The time came when we 
decided to retire one of our oldest 
officials and put in his place a much 
younger man whom we secured from 
another company. 

“He began at once instituting changes 
and every alteration that he made was 
an improvement. In talking with him 
one day about the conditions of the 
company as he found it upon assuming 
his position we learned from him that 
the old administration had been gradu- 


of lines. The list had grown slowly but 
steadily. Because of this the company 
was turning down business that almost 
all other companies were writing. The 
prejudices once formed had not been 
changed. There had been no outside 
viewpoint brought to bear on the situ- 
ation. 

“The new man stepping in was not 
willing to recognize any of these old 
inhibitions. He commenced underwrit- 
ing his business without prejudices or 
preconceived notions of what might be 





ally acquiring underwriting prejudices. 
That is there had been, some years ago, 
an unfavorable experience on wood- | 
working plants, so they were put on the | 
restricted, if not the prohibited, list. 

Next came a bad run of losses on gen- | 
eral warehouses, and then on another | 
class and then on another class. Grad- | 
ually the company had set itself against 


good or what might be bad. He was 


| guided by the actual situation as it pre- 


sented itself in each case, and was not 
given to deciding that one class of busi- 
ness was unprofitable and should not be 
| written. On the contrary he considered 
each case on its own merit and refused 
to be guided by a rule which stipulated 
that risks falling under a certain classi- 


writing freely on really a large number | fication should never be written.” 











AS SEEN FROM CHICAGO 











INSURANCE COMMISSIONERS’ RALLY 


The date selected for the Insurance 
Commissioners Convention semi-annual 
meeting is put at Dec. 8-10 at the Con- 
gress hotel in Chicago. A number of 
Chicago companies have asked the priv- 


ilege to entertain the commissioners and | 
their guests at a banquet one evening | 


and a theater party the next. 
—"s 2 


NO SELECTION YET MADE 


Vice-President H. H. Clutia of the | 
Westchester Fire left Chicago Friday | 


for the home office without making any 


announcement as to the successor of | 


Walter E. Miller, manager, who is leav- 
ing to take charge of the western de- 
partment of the Fred S. James & Co. 
companies. 
cision had been reached. He has can- 
vassed the situation and in New York | 
will talk over the subject with his asso- 
ciates and then he perhaps will return to 
Chicago for further interviews. 
ee 
TAKES OVER BOHEMIAN MUTUAL 


The Safety First Fire of Chicago, | 
which has $100,000 capital and $25,000 | 


surplus, has taken over the entire busi- 
ness of the Bohemian Mutual Fire of 
that city. The directors are all former 
members of the board of the Bohemian 
Mutual. The main factors are President 
Gustav Klima and Secretary Frank J. 
Sista. 
x * x 
KNIGHT & CO. GET COLUMBIA 


J. C. Knight & Co. of Chicago have 
been appointed sole agents of the Col- 
umbia of Dayton, O., in Chicago. This 
is the first time the Columbia has ap- 
pointed an agency in the city. The 
Columbia is owned by the American of 
Newark and the Chicago agency will 
report to the western department at 
Rockford, Ill. 

e 2 ¢ 


COOK COUNTY FIELD CLUB 


The November meeting of the Cook 
County Field Club will take the form 
of a tour of inspection of the Under- 
writers Laboratories. There will be no 
luncheon as is the usual custom. The 
members of the club will meet at the 
Underwriters Laboratories next Monday 
at 1 p. m., at which time they will have 
explained to them the various testing 
processes. 

* * x 
PLANS FOR LOSS BUREAU 


The executive committee of the Cook 
County Loss Adjustment Bureau and 
the special loss committee of the West- 
ern Union and Western Insurance 
Bureau held a meeting this week to go 
further into details regarding the man- 
agement of the new organization. Clarke 
Munn, the manager, met with the com- 
mittee. Quarters will be secured as 
soon as possible. The by-laws for the 
new bureau have been adopted. An 
assistant manager will be secured in due 
season. It is the purpose of the execu- 
tive committee to formulate a list of 


Mr. Clutia stated that no de- | 


approved adjusters to be used as soon 
as the bureau begins functioning. No 
agency adjuster will be on the list, but 
the bureau can secure independent or 
company adjusters. 
| It will be the purpose of the bureau 
|to educate young adjusters along spe- 
cial lines, for which they have particular 
| qualifications. The Cook County Ad- 
| justment Bureau will have its own staff, 
| but will use approved adjusters con- 
| nected with other bureaus, or with com- 
panies or independent adjusters. 
| The special loss committee of the two 
organizations is authorized to take up 
loss conditions in other cities where 
reform is needed. 

+ 2 


TARGET BUSINESS OFFERED 


| 
|__ Underwriters are noticing that in 
Western Union territory particularly 
| there has been much business floating 
|around this year which has not been 
| offered during the past few years. The 
| supposition is that some of the large 
companies that have been taking exceed- 
| ingly large lines are trimming down. 
| The excess is being offered. Much of 
| this business belongs to the accommoda- 
tion line class and companies are fight- 
ing shy of it. One manager said that 
when any new mercantile or industrial 
risk was offered his company made an 
investigation at once because of the be- 
lief that it was the result of reduction 
| in line by some company that has been 
| carrying all of it or large 
the past. 


amounts in 


* * * 


Louis A. Wiweke, the well known re- 
insurance and excess insurance man of 
Chicago, who has been out of the run- 
ning for many months on account of ill- 
ness, is going to Hot Springs, Ark., to 
spend some weeks. 

& & 2 

The Chicago office_of the United States 
Fidelity & Guaranty, which formerly rep- 
resented the Maryland Motor Car, re- 
signed the agency of the company after 
it was bought by the Niagara Fire. It 
has recently taken the agency of the 
Maryland. 





Would Extend Institute Work 
NEW YORK, Nov. 4.—Appreciating 


that a marked change is taking place in 
the general attitude of fire and casualty 
company officials regarding the conduct 
of business, and that more and more the 
fact is being recognized that its salva- 
tion depends on careful underwriting 
rather than the mere increase in busi- 
ness production, Edson S. Lott, recently 
elected president of the Insurance Insti- 
tute of America, is eager to extend the 
usefulness of the organization and there- 
by equip young men and women for the 
demands that will be made on them in 
the future. He is confident that the 
time is opportune for materially increas- 
ing the company membership of the In- 
stitute, enabling it to broaden its instruc- 
tion and to make its courses more attrac- 
tive to the oncoming generation. 

















Our strength:is 
your protection 


The Alliance has faithfully met 
every obligation during its entire 
career. 


The Alliance passed successfully 
through the enormous strain 
placed upon its resources by the 
San Francisco fire. 


The Alliance today is still safe, 
secure and dependable. 


The proved strength of the 
Alliance is good reason for rep- 
resenting this company. 








THE ALLIANCE 
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of Philadelphia 
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CAPT. CONWAY MAKES 
SOME OBSERVATIONS 





Superintendent of Cincinnati Sal- 
vage Corps Commands on Over 
Insurance Practice 





NEED TO CHECK GREED 





Declares That More Attention Should 
Be Given to More Careful Ad- 
justment of Losses 





Capt. J. J. Conway, 
tendent of the Cincinnati Salvage 
Corps, discussed the other day with 
Tue NATIONAL UNDERWRITER the severe 
criticisms that are being made against 
the insurance companies and agents be- 
cause of overinsurance. 


veteran superin- 


The insurance commissioner of Wis- 
consin, the fire marshals in their meet- 
ing at San Antonio, Texas, and the In- 
ternational Association of Fire Chiefs at 
its recent convention at Louisville all 
have been giving the subject considera- 
tion from a general standpoint. 

Three years ago a great to-do was 
made when firemen in uniform in New 
York City went among brokerage of- 
fices and succeeded in buying fire insur- 
ance on vacant lots, showing that agents 
and brokers do not always investigate 
properly before issuing policies. 

It cannot be denied that in the large 
cities it is almost a physical impossibil- 
ity for an agent or broker to inspect 
every risk. If he knows the man who 
wants insurance and the amount asked 


looks reasonable, he accepts his word 
for it. The natural assumption of the 
agents called on by uniformed firemen 


was that they were reliable. 
Exaggeration Is Seen 
While, as Captain Conway admits, 
there are leaks in the fire insurance sys- 
tem which should be stopped up, the 
situation is not so bad generally as is 


BUREAU of 
7 VALUATION 
) ENGINEERING, INC. 
538 S. Dearborn St., 
Chicago, Ill 





F. J. CROKE, President 


CERTIFIED-APPRAISALS 


Commercial & Manufac- 
turing Properties 


The only assurance of 

adequate coverage and 

prompt adjustments. 
Sensible— Fees 


BREVOORT 


HOTEL 
Past of La Salle CHICAGO 


East of La Salle 
Insurance Headquarters 


Brevoort Hotel upholds worthily 
the best traditions of American 
hotels famed for hospitality. 























FIRE CASUALTY 
HARRIS and WATSON, Inc. 
General Agents 


7% S. Spring St. 369 Pine St. 
Los Angeles San Francisco 

















supposed. The leaks and defects, he 
says, are no greater in the fire insurance 
business than in any other large lines 
of business. 

Take the varied mercantile and manu- 
facturing interests. Despite the fact that 
they have experienced credit men with 
the facilities of mercantile agencies of 
long standing to ascertain the previous 
records of such buyers and with further 
protection of the national and local 
credit men’s associations ever watching 
the movement of crooks, there is with- 
out doubt just as large a percentage of 
crooked deals put across on the mer- 
cantile and manufacturing interests 
through overcredits secured by crooks 
as there are crooked deals put over on 
insurance companies by overinsurance. 


ixperience in Cincinnati 


In Captain Conway’s opinion there is 
much less of overinsurance than is gen- 
erally supposed. In Cincinnati, accord- 
ing to the records kept by the Salvage 
Corps, over a period of five years, it 
shows that on the risks in which fire 
occurred, the amount of insurance car- 
ried was 86 percent of the value of such 
property, a fair ratio when one consid- 
ers that many of the properties covered 
require the carrying of 80 or 90 percent 
insurance to value to comply with the 
coinsurance provisions attached to the 
insurance policies covering the risk. 


Line Is Divided 


Captain Conway says: “Even if the 

gent is a competent judge of the value 
| the buildings he is insuring or of the 
values of the stock he is insuring, and 
may not exceed its value in granting in- 
surance, the crook like the one who sets 
out to beat the mercantile and manu- 
facturing interests by securing credit 
from many so that no one house has a 
check on his total debts, does not con- 
fine his buying of insurance to one 
agent or broker, but divides up his pur- 
chases so that no one agent knows the 
total insurance that is being carried on 
that same building or stock. 

“However, there are agents who are 
not competent to judge as to the values, 
and there are those who, looking only to 
the commissions earned, are not inter- 
ested in even making an effort to deter- 
mine the value.” 


Greed of Companies Responsible 


The trouble, as Captain Conway sees 
it, is due to the fact that the greed of 
the companies for business causes the 
appointment of men who are simply pre- 
mium getters and who have no other 
interest to serve than the securing of 
their own income. 

Captain Conway thinks that the law 
in Ohio, preventing companies from 
agreeing on a uniform commission to be 
paid agents, should be replaced, as its 
existence encourages the shifting of the 
competition from rates to commissions. 

He cited a case of an agent of the 
company in one of the large cities who 
had represented the company for many 
years. The company found a man who 
could control some business, but this 
man wanted more than the commission 
paid the old agent and to get this new 
business the company agreed to pay 5 
percent more than it had for years been 
paying the old agent. 

Effect Seen on Losses 


The greed of the companies for busi- 
ness not alone encourages a letting 
down of the bars on commissions and 
on the type of agent appointed which 
sometimes means neglect to supervise 
and inspect, but also in the too liberal 
adjustment of losses. A tricky agent 
has sometimes been known to stand in 
with the assured and get for him more 
than is properly due him. 


Should Break Vicious Circle 


The companies should do something 
about the vicious circle created by the 
greed for premiums on the part of some 
companies, tricky agents and the dis- 
honest assured, aided by a crooked ad- 


juster for assured. Captain Conway’s 
observation is that the questionable 
losses occur mostly within this circle. 
He cited one case where a certain as- 
sured has had three suspicious fires 





AUTOMOBILE PRACTICE 
IS NOW LIVELY TOPIC 





Much Interest Is Taken in the 
Discussion as to Collision 
Rates 





SUGGEST THREE FORMS 





Casualty Underwriters Are Opposing 
Any Attempts to Bring About Re- 
duction of Present Tariffs 





NEW YORK, Nov. 4.—The future 
of automobile insurance supplies a topic 
for lively speculation by underwriters 
and agents, as well as by motor car 
manufacturers and sales financing con- 
cerns. Developments of high impor- 
tance in connection with the business 
are confidently anticipated in the near 
future, though just what direction the 
changes will take no one cares to pre- 
dict. The annual meeting of the Na- 
tional Automobile Underwriters Con- 
ference, which was to be held here Oct 
29, has been postponed for two weeks, 
in order to give several of the com- 
mittees at work on important tasks time 
to complete their labors in advance of 
the gathering. 


Three New Policy Forms 
It is understood that three new forms 
of policies—one each an amount, a no- 


amount and a no-endorsement form— 
have been prepared and in all likelihood 








which had been adjusted by the same 
adjuster for the assured, the insurance 
being written in succession by the same 
agent, although the agent knew that the 
assured had a bad record in another city 
and had been reported upon in Hine’s 
Reports. Incidentally, policies were 
placed in the same company which had 
paid the first losses. This sort of thing 
is jnexcusable. 
Need to Do More Real Adjusting 


He also thinks the companies should 
pay more attention to a correct adjust- 
ment of losses than a low adjusting ex- 
pense ratio. If a loss bureau can report 
a low expense ratio, it seems to be 
more important than if it has carefully 
investigated every loss and done the 
necessary work to insure just the cor- 
rect amount being paid. The public loss 
adjuster who works for the insured on a 
10 or 15 percent commission basis can 
usually get business only when the im- 
pression gets abroad that he can get 
more out of the companies on settle- 
ments than would be given under a 
careful adjustment. 

Captain Conway said the companies 
should forget their desire for volume if 
it means paying higher commissions, al- 





lowing liberal loss settlements or going | 


into an agency which has poor standards 
of business acceptance, expects high 
commissions and insists on more than 
fair treatment for the client in adjust- 
ment. 


EFFECT OF ANGER 


Anger is little less than temporary in- 
sanity—do nothing, say nothing under 
its spell. 

While it energizes action, 
precision; it gives vividness, 
edness to vision; 
unreasonable 
cretion. 

Sudden action under its 
resulted in lifelong regrets. Control your 
temper, but if it gets hot from punctured 
egotism, or otherwise, withdraw your- 
self to cold storage until normalcy re- 
turns. “He that is slow to anger is bet- 
ter than the mighty, and he that ruleth 
his spirit than he that taketh a city.”— 
Now & Then. 


it wrecks 
but crook- 
quickens resolution te 
conclusions; destroys 


impulse has 


dis- | 


will be adopted at the annual. gathering. 
The contracts have been caretully pre- 
pared and it is felt will meet the sanc- 
tion of the conference members gen- 
erally. 

The effort of the fire and the casualty 
men to agree upon collision rates for 
the 1925 manual continues. A series of 








“OPPORTUNITIES” 











In this column appear Insurance 
Wants and Opportunities. They are 
read by thousands of interested 
insurance men. You will find that 
these “Want Ads” are real result 
getters. $5.00 is the cost of one 
l-inch insertion. 


The National Underwriter 
Chicago, Illinois 








AUTOMOBILE DEPARTMENT 


In brokerage office, has opening 
and opportunity for an experienced 
energetic young man who can meet 
and handle customers and take full 
charge. If not satisfied with pres- 
ent connection, answer this and 
answer will be treated confiden- 
tially. State age, experience and 
salary expected. 


Address P-80 
Care The National Underwriter. 








Wanted — Three inspectors for fire 
risks—those having previous experi- 
ence preferred. Answers should state 
full particulars and salary required. 
Address P-77 
Care The National Underwriter 








WANTED 


Experienced adjuster capable handling gen- 
eral Fire and Automobile claims. Address, 
stating age, record and references. PACIFIC 
COAST ADJUSTMENT BUREAU, 1208 
Hoge Building, Seattle, Wash. 











Young Man With Preferred 


Business 


Young man, 27, experienced, with established 
personal clientele of preferred business, de- 
sires position as counter man or other work 
in Chicago agency. Address P-73 

he National Underwriter 








STATE AGENT 
Wanted for Kentucky and Tennessee. Good 
opportunity. State age, experience, present ° 
employment and salary expected. Replies 
treated confidentially. 
Address P-85 
Care The National Underwriter. 








WANTED 
State Agent for lowa and Nebraska. 
Union company. Good salary. 
Address P-86 
Care The National Underwriter. 








RATE REDUCING 
APPLIANCES 


Non-Explosive Safety Cans and 
Automatic Oily Waste Cans 


Each can bears the label of the 

Underwriter’s Laboratories and 

the Associated Factories Mutual 
Fire Insurance Companies. 


Justrite Manufacturing Co. 
2067 Southport Avenue, Chicago, III. 
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meetings has been held and a further 
joint session is called for tomorrow. 
Despite the inability of either class of 
underwriters to assent to the conclusions 
of the other this far confidence is yet 
expressed that a compromise will be 
reached and that new figures will be 
prepared in ample season. 


Demand Is Insistent 


The call for a modification in the 
charge for collision coverage bv the fire 
men was insistent, the Pacific Coast 
Conference having added its voice to the 
Western Conference in asking that this 
be done. The ‘casualty underwriters 
base their refusal thus far to concede 
a reduction upon their carefully tabu- 
lated experience, which discloses that 
existing rates should be advanced rather 
than reduced if the line is to carry it- 
self. The fire men, who concede that 
the experience as they have prepared it, 


does not differ materially in the final 


showing from that of the casualty un- 
derwriters, yet maintain that the colli- 
sion rate is but one factor in automobile 
underwriting. 


Would Open Big Field 


They insist that if general rates were 
reduced to a point that would induce 
the small motorists to carry indemnity, 
an immense field would be opened to 
the stock companies and they would 
gain a volume and a type of business 
that would greatly increase the premium 
income, and at the same time reduce 
the loss ratio, the present non-insurer 
being of a class resident in the country 
districts where the liability to damage 
is much less than it is in the larger 
centers. 

Severe criticism is being quietly in- 
dulged in over the reputed action of a 
leading office in taking a large account 
at a 10 percent cut in manual rates, 
justifying its course upon the plea that 
the cars covered were all equipped with 
four wheel brakes. 

The National Conference has had a 
special committee studying the four- 





wheel brake device for months. While 
it has gathered a considerable amount 
of data upon the subject, this has not 
been of such character in the opinion 
of the committee as to recommend any 
rate concession for use of the grow- 
ingly popular device. While it is in- 
disputably true that a car equipped with 
four-wheel brakes can be stopped more 
quickly than the ordinary machine, the 


| opinion holds that the quick stoppage 
of a car not infrequently induces rear 
end collisions, thereby offsetting what- 

ever advantage may be gained in the 
| contrary direction. 

Still another irritation to orthodox 
| underwriters is the granting by a non- 
| conference company of this city of a 
| valued policy which is credited with hav- 
| ing a ready sale. 

















INFORMATION ASSURED SHOULD 
HAVE IS GIVEN IN CONCISE FORM 








A. SMITH, president of the Na- 
H tional Fire, is author of an ar- 
* ticle entitled “What’s What in 
Your Fire Policy,” appearing in the No- 
vember issue of the “Nation’s Busi- 
ness.” President Smith has approached 
the subject from the angle of giving the 
business man the information he should 
have concerning his fire insurance. In- 
cidentally his exposition furnishes just 
the information which the agent should 
have at his disposal for the benefit of 
his assureds. 
follows: 


Points to Be Watched 


“The insurance policy, as delivered, is 
the contract which will, in event of 
loss, be the basis upon which the ad- 
justment is made. The policy may seem 
of small value when there is no loss, but 
it should be negotiated by the agent 
and purchased by the insured with the 
thought that the loss may come on the 
morrow. Since, in event of loss, the 
insured will look to the company for 
indemnity, it is his business to under- 
stand what he is buying and to buy what 
he needs. Briefly then, the average man 
should know and insist that his insur- 
ance policies are correct in the following 
particulars: His interest in the property 
is described properly; the amount of in- 
surance is ample; the length of time for 
which the policy is to run is as he de- 


The article in part is as 


sires it and is understood and recorded 
by him; the description of the property 
insured, as well as its location and use, 
likewise is stated clearly; the privileges 
granted to him, as well as the restric- 
tions placed upon him by the insuring 
companies, together with his duties, 
privileges and obligations in event of 
loss, are known to him. 


Must Be Written Correctly 


“Incorrectly written insurances com- 
plicate loss settlements and sometimes 
actually prevent payment. The contract 
cannot be altered, except by voluntary 
consent on the part of the company, 
under extenuating circumstances, after 
the loss occurs. If this is kept clearly 
in mind, policies are more likely to be 
written correctly, and not to be- ac- 
cepted unless they are. 

“The completed fire insurance policy 
consists of two major parts, which form 
the whole. There is the standard fire 
insurance policy, the creation of the 
state legislatures, designed in the inter- 
est of regularity, uniformity and clarity 
to safeguard all concerned against fraud- 
ulent claims and to see that the com- 
pany pays only its proper proportion of 
the actual loss, and finally to establish 
a basis for court rulings in insurance 
in a particular state or country. 

“To the standard policy is added what 
is known as the form or the special 








conditions applying to the particular in- 
surance negotiated. These special con- 
ditions describe the insured’s interest, 
the amount and term of the insurance, 
the property, its location and use, the 
modifications permitted in the printed 
conditions of the policy, and any special 
considerations to be given the subject 
of insurance, which are required to be 
mentioned or else are not allowed by 
the standard policy; and outline the re- 
strictions, df any, placed upon the in- 
sured over and above those in the stand- 
ard policy itself. 
Features in Standard Policy 


“To awaken thought about standard 
policies, attention is directed to a few of 
the important features in the most 
widely used standard policy. This pol- 
icy, by special mention, excludes cer- 
tain property of extremely damageable 
nature, into which sentimental values 
may easily enter, unless these particu- 
lar items mentioned are specifically 
named in writing as not being excluded. 
This puts the company on notice that 
it is insuring property which it custom- 
arily refuses to insure. The company 
thereby has the opportunity to reject 
the insurance in advance of the loss. 
Some of this excluded property the com- 
pany will in no event insure; for ex- 
ample, money, bills of exchange, notes, 
accounts, evidences of debt, deeds or 
securities. Wearing apparel, plate, jew- 
els, models, patterns, scientific apparatus, 
paintings, sculptures and curiosities may 
be insured by being mentioned espe- 
cially in writing in the contract. 

Exceptions Are Noted 


“This standard policy states that the 
property is insured, subject to its con- 
ditions, against all direct loss or damage 
by fire originating from any cause, ex- 
cept invasion, insurrection, foreign en- 
emies, civil war or commotion, riot, or 
any military, civil or usurped power 
whatever, or by theft or explosion of 
any kind. In the case of explosion it 
is provided that if fire ensues, then the 
company is liable for the damage caused 
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by fire only. It should be understood 
also that when any material part of a 
building falls, either from normal or 
abnormal causes (except fire) or by 
earthquake, the fire insurance policy 
ceases to apply. 

Conditions Void Policy 


“A very important portion of this 
standard policy is the part which tells 
what conditions make the contract void. 
3riefly, some are as follows: If any 
material fact or circumstance stated in 
writing has not been represented fairly 
by the insured; if the property is re- 
moved except when necessary to pre- 
serve it from fire, in which event five 
days’ coverage is allowed without as- 
sent by the company; if the situation or 
circumstances affecting the risk, known 
or controlled by the insured, are altered 
so as to cause an increase of such risk; 
if, without assent by the company, other 
insurance is effected, the property sold, 
or the policy assigned, or the premises 
become vacant or unoccupied and re- 
main vacant or unoccupied for more 
than 30 days; if it is a manufacturing 
establishment and works later than 10 
o’clock in the evening; if gunpowder or 
other articles subject to legal restric- 
tions are kept in quantities or a man- 
ner other than allowed or prescribed by 
law; if gasoline or products of crude 
petroleum or other burning oils of 
greater inflammability than kerosene are 
kept without permission; finally, misrep- 
resentation or any attempt on the part 
of the insured to defraud the company, 
either before or after the loss, makes 
the policy void. 


Should Be Watched Carefully 


“From the foregoing it will be ob- 
served that there are many conditions 
which make this standard policy void, 
unless permission to change these limita- 
tions is included in the contract. Many 
of the conditions which void the con- 
tract and do not deal with fraud or 
misrepresentation may be modified by 
special permission, upon giving advance 
notice and paying an agreed rate to the 
company, but the average man should 
see that he has these special privileges 
if and when he needs them. 

“The policy requires of the insured, in 
event of loss, that he make all reason- 
able exertions to save and protect the 
insured property when exposed to loss 
or damage by fire. The insured, in 
event of loss, is required to present his 
claim to the company. His claim must 
state the value of the property insured, 
his interest therein and all other insur- 
ance thereon, the purpose for which and 
the persons by whom the building in- 
sured or containing property insured 
was used at the time of the fire and 
the manner in which the fire originated, 
so far as it is known to him. 


Protects Mortgagee 


“When real property is mortgaged, a 
mortgagee clause is attached to the pol- 
icy. The usual form of mortgagee clause 
protects the interest of the mortgagee 
in a building so that no act or default 
of any person other than such mort- 
gagee or his agents, or those claiming 
under him, shall affect the mortgagee’s 
rights to recover in event of loss, but 
the mortgagee is required, on demand, 
to pay according to the established rate 
for any increase not paid for by the 
insured. In event of loss, the company 
has the right to pay up the mortgagee’s 
interest and assume the mortgage. 

“Good insurance cannot be made to 
pay the loss caused by poor insurance, 
ior if there is other insurance on the 
property, whether prior or subsequent, 
the insured is entitled to recover no 
greater proportion of the loss sustained 
than the sum insured by the individual 
company bears to the whole amount. 
Because of this condition of the policy, 
it is vital to the insured’s interests to 
have strong companies, and to have all 
policies covering the same subject of 


insurance read exactly alike. This is 
what is termed concurrent insurance. 
Nonconcurrent insurance complicates 


loss payments, and sometimes prevents 
full collection on the part of the insured. 
The standard policy usually prohibits 





other insurance, unless consent is en- 
dorsed thereon. 


Determine Insured’s Interest 


“While it is necessary correctly to lo- 
cate the property insured, because if it 
is not where it is said to be the policy 
does not cover, and, further, while it is 
important to state to what use the prop- 
erty is being put, because that is re- 
quired by the policy to be stated cor- 
rectly, the matter of first importance is 
to determine the nature of the insured’s 
interest in the property. Let it be un- 
derstood clearly that the insurance com- 
panies do not insure property, but rather 
man’s interest in property, for after to- 
tal destruction there is no property, and 
the company is powerless to give back 
something which does not exist. The 
basis of insurance payment, therefore, 
is upon the actual loss sustained to the 
insured’s interest in the property. 

“Most standard policies are made void, 
if the interest of the insured be stated 
incorrectly, or if the insured’s interest is 
other than sole and unconditional owner- 
ship. A man is not entitled to collect 
insurance on property in which he has 
no actual interest, neither is a policy 
valid when written in the name of a 
husband, when the ownership is vested’ 
in his wife. Man’s interest in property 
may be as owner, lessee, lessor, opera- 
tor, or of various other natures; but, 
whatever it is, it should be stated truly 
in the policy. 

Application of Value Clauses 


“In some states where the burning 
ratio is unusually heavy, the companies 
limit their liability to three-fourths of 
the loss. This is indicated in advance 
on the policy. A three-fourths value 
clause is put on. Under such a contract, 
the insured can collect only up to three- 
fourths of his loss. 

“There are other value clauses which 
should be understood, particularly the 
coinsurance or reduced rate contribution 
clauses. To determine rates equitably, 
some uniform basis for calculating the 
premium is necessary, 
ard basis should be used for assessing 
a tax. Therefore, fire insurance rates 
generally 
surance basis, usually 80 percent, 90 per- 
cent or 100 percent, although variations 
are permitted in some localities, accord- 
ing to an established scale of increased 
rates for lower percentages of coinsur- 
ance. 

Coinsurance Is Sound 


“Coinsurance is a sound principle, de- 
signed fairly to distribute the premium 
charged. The coinsurance clause is 
nothing more or less than an agree- 
ment on the part of the insured to in- 
sure his property up toa certain propor- 
tion of its value. If he does this, the 
coinsurance clause does not operate. If 
he fails to insure up to the agreed per- 
centage (as named in the policy—in con- 
sideration of which he enjoys a lower 
rate than would otherwise prevail with- 
out the clause) he becomes a coinsurer, 
i. e., an insurer himself, for the amount 
for which he is short—just as if he had 
a policy in a company of his own for 
the amount of such shortage. In other 
words, he participates proportionately 
with the companies to the extent for 
which he may be underinsured accord- 
ing to the requirements of coinsurance 
clause. 

80 Percent Coinsurance Clause. 
Value of property, $10,000. Insurance re- 


quired, $8,000. Loss, $3,200. 
Pro- 
por- 
tion 
of 
Insurance Pay- 
Carried Loss Pays ment 
as $8. 000 or 
e wenwens $3,200 $3,200 Full 


2. 36 000-=$2 ,000 
or 2/8 short 
of required 


amount 3,200 $2,400 6/8 
Assured car- 
ries $2,000 
Himself ..... 800 3,200 2/8 


Example Is Given 


“Summarized, a man should know what | 


his standard policy conditions are; that 
his interest in and the coverage of the 
property, the exclusions from coverage, 
the insurance to value, the term for 


just as a stand- | 


are predicated upon a coin- | 


BUSINESS OF EXCESS 
LINE BROKERS IS GONE 


Representatives of Non-Admitted 
Concerns Have Disappeared 
From New York 








CONDITIONS CHANGED 








Greater Capacity of Home Companies 
and Work of Service Branches 
Have Had Effect 





NEW YORK, Nov. 4.—A _ notable 
change in the brokerage situation in 
this city in recent years has been the 
virtual passing of offices that once did 
a thriving business in placing excess 
lines upon desirable properties, and of 
securing coverage upon target risks not 
generally acceptable to well conducted 
companies. 

Under a law of the Empire state an 
assured is privileged to seek protection 


| from non-admitted institutions provided 
| affidavit be made that the indemnity 
cannot be had through licensed com- 
| panies. Business of this character, to- 
gether with that sent here for place- 
|} ment from all parts of the country, 

yielded several millions of dollars in pre- 
| miums annually, the brokers placing 

such risks making a handsome thing out 
| of it, even after allowing commissions to 
| agents or brokers controlling the lines. 


Some of It Legitimate 


A percentage of the affidavit business 
was thoroughly legitimate; that is, the 
full amount of insurance required by big 
| properties could not be had from the 
|admitted offices, but it was always 
| maintained that the major part would 
have been written freely enough by the 
regulation companies if the assured had 
been willing to pay tariff rates. In- 
stead, many of the accounts were sent 
abroad for coverage because brokers 
had promised the assured a rate reduc- 
tion. A portion of the risk, ranging 
anywhere from a half to a third of the 
full amount of insurance required, was 
customarily given to standard com- 
panies at tariff figures, the balance be- 
ing placed with London Lloyds or non- 
admitted companies in Great Britain or 
on the continent at a cut-rate. The 
whole transaction enabled the assured 
to get his protection at a lower figure 
than he would be forced to pay if com- 
plete coverage were had from duly 
licensed institutions. 


How Rate Was Justified 


Offices in this city authorized to bind 
London Lloyds groups could give 
prompt service, binding usually for 
large lines subject only to later modifi- 
cation upon cable notice from their 
British correspondents. As the non- 
admitted institutions paid no taxes in 
this country their managements con- 
tended that they could afford to accept 
American business at a 10 per cent cut 
in established tariffs and still have as 
much revenue with which to pay losses 
as the duly licensed companies. This 
once highly lucrative business is now 
largely of the past, however, its volume 











which the insurance is desired, the pur- 
poses for which the property is used, 
and the restrictions placed on him, as 
| well as the privileges granted to him by 
| the company, are correct and meet his 
|needs. The making of the contract of 
insurance is a serious matter, and places 
responsibilities upon the insured and the 
company which should not be ignored. 
Failure to understand the contract does 
not excuse the insured, nor justify him 
in claiming for a loss for which the com- 
pany is not liable.” 











steadily diminishing since the close of 
the world war. 


Result of Changed Conditions 


Because of economic changes that 
have taken place the country over, stock 
values are no longer what they once 
were. Merchants are buying goods 
largely on a hand to mouth basis as it 
were, and hence curtailing the amount 
of insurance required. 

While this is the most important fac- 
tor in reducing the call for excess in- 
surance, a second and scarcely less 
prominent influence has been the in- 
creased carrying facilities of practically 
every fire insurance company in the 
country, and the willingness, nay eager- 
ness upon the part of not a few, to 


increase their lines, not alone upon 
buildings, but upon stocks as_ well; 
classes now being freely written by 


many offices that previously would not 
have considered the business even upon 
the plea of accommodation from favored 
agents. 

Home Companies Taking Excess 


A number of the big home companies 
now take what is known as excess lines 
upon risks where the liability is scat- 
tered over a number of plants, greatly 
reducing thereby the chances of total 
loss. For example, in the case of a 
million dollar line, $500,000 would be 
written under a general cover and at 
full tariff rates; and a like amount 
placed at a cut of from 50 to 60 percent 
subject to the stipulation that the excess 
indemnity would not apply, in the event 
of loss, until the initial $500,000 had 
been exhausted. While this form of 
protection is not sanctioned by govern- 
ing boards and is frowned upon by some 
companies, others are prepared to issue 
the contracts and a number have been 
written. 

Risks Improved 


In their active campaigning for added 
income many offices have turned to 
risks in various parts of the country 
hitherto regarded as targets and by 
inducing their owners to install protec- 
tive devices of one kind or another have 
brought the risks within the insuring 
zone, thus still further reducing the 
volume of business that formerly grav- 
itated to the excess brokerage offices. 

No small part of the business once 
sent abroad for additional coverage was 
located in the congested districts of this 
and other leading cities throughout the 
country, companies being unwilling to 
carry too great a liability in the danger 
zones. This condition has been met in 
late years through treaty covers by the 
big companies, so that today the line 
that cannot be taken care of through 
established channels is very exceptional 
and its plight may be attributed to other 
causes than physical hazard. 

Country agents controlling one or 
two risks each upon which they are 
required to secure insurance beyond the 
writing capacity of their own offices, 
and not knowing just how to proceed 
to get the excess, were favored clients 
of brokerage offices here in days gone 
by. In the aggregate the volume of 
premiums had through such sources was 
very large. With the establishment of 
service bureaus by many of the author- 
ized companies, however, the local agent 
controlling large risks no longer, has a 
problem upon his hands, for the service 
bureaus not only prepare his forms for 
him, but get coverage up to any amount 
required, performing the work promptly 
and far more effectively than did the 
excess line brokers. 





Dinner for Slagg 


NEW YORK, Nov. 4.—W. Chrichton 
Slagg, chairman of the Fire Offices 
Committee (Foreign) of London, will 
be the especial guest of the executive 
committee of the United States Fire 
Companies Conference at a dinner to be 
given at the Vanderbilt Hotel here this 
evening. Other guests will include 
Charles Henry, manager of the London 
& Lancashire; G. W. Reynolds, general 
manager Guardian Assurance, an 


Lachlan Sinclair, general manager of the 
Consolidated Assurance. 
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XUM 


COMPANIES STUDYING 
SPRINKLERED LINES 


Many Have Discovered That This 
Class of Business Is Now 
Unprofitable 


RATES ENTIRELY TOO LOW 


Loose Underwriting Methods Have 
Eliminated Profit—Writing Unsprink- 
lered Areas at Sprinklered Rates 


NEW YORK, Nov. 4.—Even sprink- 
lered business is being carefully scruti- 
nized by company officials who are 
adopting every means possible to cut 
down the loss and expense ratio. The 
sprinklered lines on the books and the 
underwriting results they have shown 
are being thoroughly analyzed. The 
old motion that sprinklered business is, 
of necessity, good business is being 
thrown overboard. The actual results 
obtained over a period of years are now 
being reviewed first and opinions as to 
the desirability of the class being formed 
afterwards. 

Not So Attractive 


The belief is growing that sprinklered 
business is not nearly so choice as it 
once was. It is seen that for some years 
past. companies have been writing 
sprinklered lines rather freely with the 
belief that sprinklered business always 
produces better results, and can there- 
fore be written much more generously 
than any other class. That this is not 
at all the case is being proven by the 
figures which a number of officials here 
have cast up and, which have caused 


them to adopt a new underwriting stand | 


so far as the acceptance of sprinklered 
offerings is concerned. 


Rates Much Too Low 


It is found, for instance, by those who 
have been making a detailed study, that 
competition has battered down the rates 
on sprinklered business to a _ really 
ridiculous point. Actually hundreds of 
sprinklered risks are being written at 
rates that are so absurdly low that even 
a small loss would wipe out all possible 
profit over a five-year period. At the 
present rate, sprinklered business is evi- 
dently being written on the assumption 
that a sprinklered risk will never burn 
or at the worst will suffer only the 
smallest sort of a loss. It follows quite 
naturally then that if any sizeable loss 
takes place the results on sprinklered 
business for the year look very sad in- 
deed. The scramble for sprinklered 
business has slowly but steadily pushed 
down the rates. 


Keen Competition 


The competition in the sprinklered 
field is entirely too keen. Factory as- 
sociations and bureaus are competing 
with company fleets, sprinklered risk as- 
sociations and individual companies. If 
the word just outs that a risk is to be 
sprinklered a small army of sprinklered 
risk experts commence to camp upon 
the doorstep of the assured. Sprinklered 
risk owners are very often almost over- 
whelmed with sprinklered risk solicitors. 
Surveys and inspections are made, plats 
of risks are drawn up, and one after an- 
other the companies or associations as 
the case may be, succeed in knocking 
two or three cents off the rates. The 
process continues from year to year. 
The risk passes from one company or 
group of companies to another. Finally, 
at the end of ten years or so some com- 
pany is carrying the risk at a rate that 
is so low that there is absolutely no 
possibility of a profit. That is the situa- 
tion in the sprinklered field today. 

f course, the factory mutuals, those 





specializing in sprinklered business, have 
played a somewhat important part in the 
rates lowering process. They have 
made a strong bid for sprinklered busi- 
ness. They have offered low rates. 
They have paid, in many cases, at- 
tractive dividends. Many have won- 
dered why these factory mutuals have 
been able to write their business at such 
low rates and still prosper. The answer 
is not difficult to find. The factory mu- 
tuals writing sprinklered business pick 
and choose their lines with the utmost 
care. They do not write indiscriminately. 
They reject often as much as they ac- 
cept. In many cases they confine them- 
selves to the writing of a particular class 
of business and will not write any other 
kind of risk. By following this method 
they are able to accumulate the very 
cream of the sprinklered risk business, 
and to avoid as they would the plague 


all of the mediocre and poor sprinklered | 
That they are able to show a | 
therefore, 


lines. 
profit on their operations is, 
not something to wonder at. 


Stock Companies Methods 


But the stock companies have not 
pursued any such methods. They have 
written a general sprinklered business. 
They have gone after all kinds of risks 
and have, more often than not, paused 
only 
were sprinklered. They have not writ- 
ten only one or two classes of business. 


They have instead written all kinds of 


sprinklered risks. They have taken on 
the good and the bad. The word ‘ ‘sprink- 
lered” has to them been the magic pro- 
ducer of profit, or at least they have 
hoped that it would be. But it has not 
been. There is sprinklered business and 
then again there is sprinklered business. 
The mere fact that a risk is sprinklered 
indicates really, from an underwriting 
standpoint, nothing at all. There are 
numerous other questions to be consid- 
ered. 
Other Questions to Consider 


What kind of a risk is it? 
it sprinklered? 


When was 
What type of sprinklers 


is it equipped with? Is it all sprinklered, | 
| Indemnity Mutual Marine Assurance Co., Ltd., 
London 


Admitted Assets, $1,343,699.05 


or is there an unsprinklered area? lia 
part of the risk is unsprinklered, what 
proportion of the whole risk is it? Is 
watchman service maintained? What is 


the manufacturing process? Is it hazard- | 


Is busi- 
What are the house- 
And so on, and so 


ous? What is the fire record? 
ness good or bad? 

keeping conditions? 
on, and so on. 
sprinklered tells only a very small part 
of the story. All of the rest of the under- 


writing factors to be found in any other | 
risk are present, too, with a sprinklered | 
risk. The most rigid kind of underwrit- | 


ing must be done in order to produce a 
profit on sprinklered business if a com- 
pany is writing a general class of sprink- 
lered risks. 


Writing Unsprinklered Areas 


One of the principal causes of a high 
loss ratio on sprinklered business has 
been the willingness of companies to 
write at sprinklered rates a risk that is 
only partially sprinklered. 


sections with sprinklers. 


carrying the line know this, but seem 


to be willing to close their eyes to it and | 


to write the entire risk at the sprinklered 
rate. Invariably, the unsprinklered areas 
cause the fire. Ifa fire gets a good start 
in an unsprinklered section it can sweep 
along and destroy a very large portion 
of the sprinklered area ‘because of the | 
momentum that it gains. 


What Is Wrong 


Sprinklered risks, or to be more accu- 
rate, so-called sprinklered risks, are 
burning constantly. It is probably safe 
to say that the sprinklered business of 
many companies, considering it as a 
class apart, is unprofitable. The under- 
writing on it has been too loose and 
hasty. The various possibilities of a loss 
in every sprinklered risk have not been 
as carefully considered as they might 
have been. The rates are too low. In- 
spections are made in too optimistic a 


long enough to inquire if a risk | 


The fact that-a risk is | 


Many fac- | 
tories expand their plants as business | 
grows, but neglect to equip their new | 
The companies | 


mood. The sprinklered risk inspector 
seems to feel that his chief duty is to be 
able to offer a favorable report or at 
the worst, to submit a report that recom- 
mends a few minor changes that will 
make it possible for the company to 
write the business at a low rate. Tra- 
dition has had more or less to do with 
the companies’ free writing of sprink- 
lered lines. The idea is firmly en- 
trenched that sprinklered business is 
good business and the companies are 
abandoning this view with reluctance. 
Nevertheless, a close survey of sprink- 
lered lines is on in a large number of 
the offices here and will unquestionably | 








result in a more cautious underwriting 
policy. 


Managers Form Club 

A luncheon club to be known as “The 
Steering Club” has been organized by 
managers and superintendents of auto- 
mobile departments of Western Auto- 
mobile Conference members in Chicago. 
The club meets every Monday noon at 
the Great Northern Hotel. The presi- 
dent is John L. Mylod of the North 
British; vice-president, A. Wagner of 
the Hanover; secretary-treasurer, J. M. 
Japenga of the Western Conference. 
Only superintendents and managers are 
eligible to membership. 





Appleton & Cox, Inc. 


1 South William Street, New York 





Automobile Insurance 


United States Merchants & Shippers Insurance 
Co., New York 


Admitted Assets, $4,678,186.54 


Tokio Marine & Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,691,491.37 


Write for Our Agency Proposition 











|| George L. Ramey Agency 





Sell Now— 


| Parcel Post 


INTERSTATE AGENCIES, Inc. 
A Complete Service Organization for Local Agents 


A Timely Tip For November 


Registered Mail 
All Risk Floaters 
Tourist Baggage 
Cargo and Trip Risks 


CLAIMS PAID PROMPTLY THROUGH OUR OWN 
LOSS DEPARTMENT 











609 J. F. Wild Bldg. 


Indianapolis, Ind. 
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De-bunk Motor Insurance Schemes 


A GREAT deal of useless palaver is 
cleared away by the sensible language 
of the United States court in refusing to 
interfere in the revocation of the Pat- 
METTO Fire’s license in Ohio. Merely 
touching the fine-spun theories that the 
CuryYSLER-PALMETTO policy is a Michigan 
policy the court applies the common 
sense as follows: 

“The transaction comes wholly within 
the provision of Section 5438 General 
Code of Ohio, which prohibits an insur- 
ance company legally authorized to 
transact business in Ohio, from writing, 
placing, or causing to be written or 
placed, insurance upon property situated 
or located in this state, except through 
a legally authorized agent in this state, 
who shall countersign all policies so is- 
sued and enter the payment of the pre- 
mium upon his record. 

“While this section is in furtherance 

of the state taxing policy, it is neverthe- 
less a valid provision with which the 
plaintiff must comply in order to do 
business in Ohio. 
_ “CHRYSLER retail car dealers are not 
insurance agents nor are they qualified 
or have they attempted to qualify as 
such under the insurance laws of the 
state.” 

Thus the states retain full control of 
the insurance business. The bulwark in 
the Ohio decision is the resident agent 
law. That law is in force in 45 states 
and not only gives the states control, 
but protects the agents from such raids 
as the CHrysLER-PALMETTO scheme. 

It is seldom there is so much bunk 
and propaganda on any subject as there 
has been in the despatches regarding 
the insurance schemes of the automobile 
companies. The pretended need of the 


manufacturers to cut down financing 
costs is bunk of the first water. The big 
companies dominate their finance com- 
panies and can make the charges as low 
as they like. 

The Dodge Brothers’ plan is a simple 
commission-off scheme, or in other 
words, a rebate. 

The motor companies will not present 
anything new to save money on insur- 
ance, for the reason that they cannot cut 
down the losses. They or their finance 
companies get the commissions now. If 
they want to give the commission to the 
purchaser, either as a direct rebate or 
by taking an equivalent sum off the 
finance charges, they will do so, and it 
is certain they will tell a big story to 
the public about how much they are 
saving their customers. Essentially, 
however, they can do nothing but throw 
off the commission or sacrifice part of 
the financing profits, because the net in- 
surance cost will either be the same with 
them as with the regular insurance com- 
panies, or higher, because sound under- 
writing will be hampered by the motor 
hook-up. 

The insincerity of the factory talk on 
insurance could not be better shown 
than in the advertising. The “Oakland” 
advertises that the General Motors 
financing plan saves from $40 to $60 per 
car. This is more than the insurance 
premium and shows the extortionate 
profits in the financing schemes. With 
such charges being squeezed out of the 
financing it is plain the insurance talk 
is only for public consumption. 


Value of Educational Programs 


THAT agents are interested in educa- 
tional matter as convention program 
material was well demonstrated at the 
meeting of the INDIANA AssocIATION OF 
INSURANCE AGENTS held recently. The 
program was an exceptionally fine one, 
which, while not neglecting the prob- 
lems of the agents and the aims of the 
association, devoted considerable time to 
educational material, the papers being 
delivered by agents, special agents and 
officials. When material of 
this kind was on the program, the best 
attendance was had. 

The program committee of the In- 
diana association is-to be congratulated 
on the all round program presented. 
The association is anxious to increase its 


company 


membership and there is no one thing 
that will more rapidly increase the at- 
tendance at meetings than programs of 
the kind presented at Fort Wayne. 
Those responsible for the program were 


D. J. O’Keerre, Fort Wayne; W. H. 
Bruner of Elkhart, A. L. Jenkins and 
H. P. Frazer, retiring president of the 


association, 


Ind. 


Wuat’s the use of saving money, if 
you do not know how to invest it wisely 
after you have saved it? Real thrift in- 
cludes both. 


Evansville, 


As a rule the man who thinks nothing 
of wasting hours of his time is very 
impatient when he has to wait a few 
minutes at a crossing for a train to pass. 











PERSONAL SIDE OF THE BUSINESS 








Miss Marion Paine, well known at De- 
corah, Ia., daughter of Mr. and Mrs. 
Herbert D. Paine of that city, died a 
few days ago at Rochester, Minn., where 
she underwent an operation. She had 
been ill for about a month. Her mother 
accompanied her to Rochester and was 
with her at the time of her death. She 
received her education in the Decorah 
schools and at St. Katherine’s college 
at Davenport. For the last two years 
she has been assistant librarian at the 
Decorah public library. Mr. Paine is a 
local agent at Decorah and was for- 
merly state agent for the London As- 
surance. 


State Agent Edward H. Sherley of 
the Home of New York in Tennessee 
announces the marriage of his daughter, 
Miss Elizabeth Goff Sherley, to Andrew 
McConico Gant Nov. 3 at Nashville, 
Tenn. 

Miss Sherley has been connected with 
her father’s office for the past five years. 
She is the niece of the Snyder Brothers 
of Kentucky and at one time had the 
distinction of having five uncles, a 
cousin, a grandfather and father in the 
fire insurance business. She was one 
of the organizers of the Woman’s Aux- 
iliary of the Tennessee Field Men’s As- 
sociation in July of the past year and 
was elected its first secretary. 

Mr. Gant is connected with Count R. 
Boyd, wholesale lumber dealer in Nash- 
ville. 


“Northern Lights” is the title of a 
house organ newly issued by the United 
States headquarters of the Northern of 
London. In addition to advising of im- 
portant moves on the part of the com- 
pany, the publication will also afford a 
medium for notifying the field force of 
new classes of business, how these will 
be written and the sources from which 
they may be secured. A novel line men- 
tioned will be of interest to the frater- 
nity generally and the story is here 
quoted: 

“The other day we saw a policy issued 
to the owner and occupant of a dwell- 
ing, agreeing that if fire rendered his 
home untenantable the company would 
pay 1/365th of the amount of policy for 
each day so continuing; also, for an 
extra 10 percent of the premium, it cov- 
ered the cost of removing, storing and 
moving back the contents, limited how- 
ever to 10 percent of the face of the 
policy. The total amount of insurance 
was equal to the estimated rental value 
of the house furnished. The rate was 
the going rate for an annual rental pol- 
icy. The theory was that such recovery 
would pay the cost of another similar 
house, or rooms at a hotel, while repairs 
were being made, together with the 
moving costs involved. If permitted by 
your local rules we would be willing to 
write such insurance.” 

Announcement was made last week 
of the engagement of Miss Helma Kreis- 
mann, daughter of Frederick H. Kreis- 
mann of St. Louis, president of the St. 
Louis Mutual Life and head of the F. 
H. Kreismann Insurance Agency, to 
Stuart McCormack of St. Louis. Miss 
Kreismann is a graduate of Mary In- 
stitute. She made her debut formally 
last year. Mr. McCormack is a gradu- 
ate of W ashington University. The 
wedding will take place in the spring 
and Mr. McCormack will take his bride 
to Chicago to reside. 


A. R. Gress of Minneapolis, state 
agent of the North America, will round 
out 25 years of service with the com- 
pany Nov. 9. Mr. Gress is one of the 
stalwarts of the northwestern field and 
is held in high esteem by the agents. 
General Manager C. R. Tuttle will be 
in Minneapolis Monday to convey the 
felicitations of the North America or- 
ganization. 


William C. Roach, assistant secretary 
of the Aetna, who was seriously injured 





when he was shot in the face while on 
a hunting expedition in the Beaver river 
section of the Adirondacks more than a 
week ago, was said to be rapidly im- 
proving by physicians who are attending 
him at St. Luke’s hospital in Hartford, 
where he was taken following the acci- 
dent. e 


James E. Sharpe, state agent for the 
Liverpool & London & Globe in Okla- 
home, is lording it over his associates 
because of his entry into the “Hole in 
One” club. He made this score on No, 
2 at the Oklahoma City Golf & Country 
Club, a distance of 140 yards. 


A. Blakesless White, Jr., president of 
the White Insurance Agency of Par- 
kersburg, W. Va., who came into na- 
tional prominence as president of the 
West Virginia Association of Insurance 
Agents at the time it was carrying out 
its sole agency compaign, was given 
signal honor at the meeting of the Na- 
tional Association of Insurance Agents 
when he was presented the Woodworth 
trophy awarded by the national body to 
the agent who contributed the most 
during the year to the American agency 
system. 

Mr. White is a native of Parkersburg. 
He graduated from Kenyon college, 
Gambier, O., in 1910 and immediately 
entered the banking business in his city. 
In 1913 he and William S. Lindamood 
purchased the Paden & Luttrell Insur- 
ance Agency at Parkersburg, the oldest 
one in the state, it having been estab- 
lished in 1857. They managed _ this 
agency jointly under the name of the 
Lindamood & White Insurance Agency 
until the time of Mr. Lindamood’s 
death in 1921. Mr. White prior to this 
time served two years as special agent 
of the Fire Association in West Vir- 
ginia and western Maryland. On the 
death of his partner he resigned from 
field work and devoted all his time to 
the local agency. The corporate name 
was recently changed to the White In- 
surance Agency, Mrs. Nora F. Orra- 
hood being secretary and treasurer and 
Mr. White president. 

When the world war started Mr. 
White volunteered and served one year 
and a half as first lieutenant, ordnance 
department, being stationed at Cleve- 
land in charge of his section in the 
Cleveland ordnance district. He is 
prominent in civic and public affairs of 
Parkersburg. He was elected secretary 
of the Parkersburg Rotary Club fol- 
lowing the war. He served on the ex- 
ecutive committee of the West Virginia 
Association of Insurance Agents for a 
number of years and was elected presi- 
dent in June, 1924, but refused to be 
reelected this year on account of his 
health. During the fall of last year, Mr. 
White devoted almost his entire time to 
the state association, organizing and di- 
recting the sole agency and commission 
campaigns. It was largely through his 
efforts that West Virginia as a state 
was placed virtually on the sole agency 
basis. 


The Cowen-Dickens Company of 
Bellaire, O., has experienced some diffi- 
culty with lost checks when sent loose 
to offices of insurance companies along 
with other matter. In paying its re- 
mittances last month, the agency sent 
the following verses to its companies: 

A peevish feel it doth create 

And many joys eradicate 

To get a letter which does state: 

“Your check is lost, send duplicate.” 

It’s hard enough to get the dough 

And now and then that makes us slow, 

So when we pay we hope you'll know 

To credit Cowen-Dickens Co. 


The Agricultural came back with the 
following: 

Your favor of the 9th received, 

And surely we are deeply grieved 

And much chagrined, we must confess, 

To cause you such acute distress. 

In future we will never fail 

Each check securely to impale, 

So that no wind of chance may blow 

From sight the Cowen-Dickens dough. 
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OHIO HANDBOOK OFF PRESS 





New Edition of Well Known Insurance 
Directory Contains Valuable Data 
on State Business 





The 31st annual edition of the Under- 
writers’ Handbook of Ohio has come 
from the press of THE NaTIonAL UNDER- 
wRITER. This insurance directory is one 
of the most popular handbooks issued 
and contains some very valuable infor- 
mation for all those interested in the 
Ohio insurance business. There are 646 
pages of actual agency information giv- 
ing:‘the agents by cities and towns in al- 
phabetical order with all of their com- 
panies that they represent. In addition 
there is shown the resume of the Ohio 
insurance laws, complete fire, life and 
casualty statistics with premiums and 
losses for six years, the company de- 
partment showing all the companies li- 
censed in the state with their supervis- 
ing agents and other company personal 
information, the licensed Ohio solicitors 
and non-resident brokers, besides a num- 
ber of other lists which make this year’s 
book a reliable source of complete in- 
formation on_the insurance lay-out in 
Ohio. The Ohio book is possibly the 
only publication used by all classes of 
insurance men. 








“adolph E. Bernstein, of the Bernstein 
Insurance Agency, Cleveland, died last 
week. He was 46 years of age and had 
been in the insurance business for 20 
years. Death was due to an attack of 


TURNS DOWN THE TRAVELERS 





Cleveland Fire Insurance Club Refuses 
to Elect Salaried Manager to Mem- 
bership in Organization 





CLEVELAND, O., Nov. 4.— The 
Travelers Fire is having an interesting 
issue with the Cleveland Fire Insurance 
Club. The Travelers has a number of 
life and casualty solicitors that are 
working in a branch office under a sal- 
aried manager. Edward H. Yost is the 
state agent of the Travelers Fire in 
northern Ohio, and was appointed also 
Cleveland manager to look after the 
local fire business. The Cleveland Fire 
Insurance Club has a rule that prohibits 
salaried local managers. This rule was 
passed some years ago and was not 
made retroactive. At that time 'the 
Home of New York, Hartford and 
Royal had salaried managers in Cleve- 
land. The rule that was passed did not 
affect those salaried offices that were in 
existence at that time, but it does later 
ones. 

The Travelers Fire has notified the 
Fire Insurance Club that it desires in 
every way to comply with the local 
club rules. Its agents, it states, are all 
full time agents and they will come into 
the local board and meet the demands. 
It states that it is an injustice on it to 
force it to circumvent the anti-salaried 
manager rule in some way or other. 
The Kansas City Local Agents Asso- 
ciation recently changed its rules to ac- 
commodate the Travelers as did the 


tion on the Travelers Fire to pay excess 
commissions, cut rates or do anything 
detrimental to the business. The Trav- 
elers Fire hopes that some way may be 
worked out so that it can operate har- 
moniously with the Cleveland Fire In- 
surance Club. 





ATTENTION TO DELINQUENTS 





Ohio Field Men Show Disposition to 
Get Out of Agencies Chronically 
Behind in Settling Balances 





Both Ohio field clubs hold their meet- 
ings this month Nov. 10, instead of 
Nov. 3, on account of the election day. 
Attention of the Ohio field men is cen- 
tered to a greater extent than ever, if 
that is possible, upon the collection of 
balances. In one of the field organiza- 
tions, each field man is reporting his 
90- day delinquents to other members of 
the organization. There is a disposition 
among the field men to clean out and to 
get rid of such agencies as are chron- 
ically delinquent one year after another. 
Superintendent Conn is known to have 
expressed a doubt as to whether or not 
an agent who is chronically delinquent 
is in the insurance business in good 
faith and an agency falling in this class 
is almost sure to find that its right to 
hold a license will be questioned. 


Hurts Agency System 


In this connection, a special agent 
declared that the tendency in some states 
to go into the banks had come about as 
much as for any other reason because 
the banks always handle their remit- 
tances promptly and the company never 
needs to spend large sums in making 
collections. This special agent believes 








pneumonia. 


Louisville Board. There is no disposi- 


the American agency system and the 
principles for which the agent stands by 
their failure to treat the handling of 
their insurance saccounts as a strictly 
business proposition. The companies 
usually prefer the individual insurance 
agent to a bank, particularly if he is a 
live agent, for he is likely to be more 
diligent in soliciting of new business 
than the bank agency. But all of this 
is frequently offset by the ill will created 
because of the constant efforts made to 
collect a balance. 

It is true, says this special agent, that 
the number of agents involved as chronic 
delinquents is relatively small but in 
the aggregate, the amounts outstanding 
and delinquent in a state like Ohio at 
any one time might reach as much as 
$1,000,000. And because the company 
and special agent must give so much 
attention to those who are chronically 
delinquent, this looms up as a real 
problem of the business. 


Ehrlich Goes to Cleveland 


Walter C. Ehrlich, for the last three 
years connected with the Universal In- 
surance Company, in charge of the loss 
department at the home office in Newark, 
N. J., has resigned to go with the James 
& Manchester Company at Cleveland, 
where he will manage that agency’s 
marine, transportation, floater and surety 
business. Mr. Ehrlich was for many 
years associated with the New England 
Steamship Company, the marine subsid- 
iary of the New York, New Haven & 
Hartford Railroad, where he was in 
charge of that company’s marine insur- 
ance, 








Heavy Hazard in Trade School 


COLUMBUS, O., Nov. 3.—Fire officials 
have reported that the building oc- 
cupied as a trades school here under the 
operation of the city board of education 





that the agents are doing great harm to 


is extremely hazardous. Shop work will 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organized 1855 
Statement January 1, 1935 
ASSETS AND LIABILITIES 
All other 


Net Surplus. 3,586,660.11 


Capital .....$3,000,000.00 
liabilities. . 8,536,871.80 


Girard. &M. 


INSURANCE Co. 
of Philadelphia 
Organized 1853 


Statement January 1, 1933 
ASSETS AND LIABILITIES 


Capital .....$1,000,000.00 


All other 
liabilities. . 3,213,098.14 
Net Surplus. 1,260,934.06 





Policyholders Surplus, 
$6,586,660.11 





Total ......$15,123,531.91 





Total .......$5,474,032.20 


Policyholders Surplus, 
$2,260,934.06 











Neal Bassett, President 
John Ray.” Bn aig and Treas. 
oy % A ere. , Secretary 


, Secretary 
A Waite 2 yg Secretary 


MECHANICS 


INSURANCE Co. 
of Philadelphia 
Organized 1854 


Statement January 1, 198 
ASSETS AND LIABILITIES 
Capital .....$ 600,000.00 

All other 


liabilities... 2,575,127.95 
Net Surplus. 1, 


Total .......$4,175,490.83 


Policyholders Surplus, 
$1,600,362.98 














M. Schmidt, 

Neal Ba: 

John Kay, Pres. and Treae. 
A Secretary 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 . 

Statement January 1, 685 
ASSETS AND LIABILITIES 


All other 


liabilities... 3,751,385.75 
Net Surplus. 501,427.56 


Total Assets. $5,252,813.31 | 


Surplus, Policyholders 
$1,501 ,427.56 














H. R. M. Smith, Ass’t. Secy. 


Western Department—844 Rush Street—Chicago, Illinois 


WAITE BLIVEN, Vice-President 


Homer Gwinn, Ass’t. Mgr. 


Herbert A. Clark, Ass’t. Mgr. 
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OFFICE SYSTEMS 


Pocket Expiration Books 
“The Life of the Business’’ 


Nothing plays a more important part in the 
business of a local agent, or broker, than a 
Pocket Expiration Book. Small and compact, 
it makes it possible to have an accurate pocket 
record of every expiring policy in the agency 
and expiration date of every “promised” policy. 
A new style “A. Williams”, form 521, Pocket 
Expiration Book makes it possible for com- 
panies to purchase quantities for distribution at 
an unusual low cost. 





FORM 521—Printed in Blue, as illustrated below; Patented Block Index Tabs; Tag Board 
Cover; 32 Double Pages; Size when closed, 674x4% inches. PRICES, Tag Board Cover: 
1,000, $135.00; 500, $75.00; 200, $32.75; 100, $18.75; 50, $9.50; 12, $2.50; 1, 25c. Red Keratol 
Flexible Cover: 1,000, $235.00; 500, $130.00; 200, $57.50; 100, $32.50; 50, $16.50; 12, $4.50; 1, 45c. 
FORM 520—Pen ruled, as illustrated below; Cut-out Tab Index; Tag Board Cover; 25 
oeeeet .’" PRICES, 1,000, $225,00; 500, $125.00; 200, $51.25; 100, $30.00; 50, $15.50; 12, 
FORM 522—(Same paling as 520, having cut-out monthly tabs) Flexible Red Keratol Cover; 


52 double pages. PRICES, 1,000, $675.00; 500, $350.00; 200, 145.00; 100, .00; 50, 50; 
12, $10.00; 1, $1.00. 1, $6: $3 $ $75.00; 50, $37.5 


IMPRINTING FRONT COVER 
Tag Board Covers 


100, $2.00 
Additional hundreds, 15c 


EMBOSSING IN GOLD 
Keratol Covers 


100, $5.00 
Additional hundreds, $1.50 
The National Underwriter Co. 


1362 Insurance Exchange Bldg. 
Chicago, Illinois 
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be continued while repairs are being 
made, but classes will be conducted in 
another building, according to an an- 
nouncement made by school authorities. 





New Philadelphia Recommendations 


The Ohio Inspection Bureau, reporting 
to Mayor O. J. Demuth of New Philadel- 
phia, O., has recommended the purchase 
of another piece of fire apparatus, with 
power to throw water to the roofs of 
the highest buildings. An electric siren 
is recommended for giving alarms. In- 
crease in the distribution system of 
waterworks, with at least a G. M. P. 
pump, is further recommended. 


Cleveland Club Meeting 


CLEVELAND, O., Nov. 3—A business 
meeting of the Fire Insurance Club of 
Cleveland will be held Nov. 18, following 
a noon luncheon. Harry L. Conn, Ohio 
superintendent of insurance, and Judge 
William H. Tomlinson, manager of the 
Ohio Association of Insurance Agents, 
will be present as guests. 


Plan Fire Prevention Activities 


The Ohio State Fire Prevention Asso- 
ciation has asked each field man in the 
state to send in a list of five cities which 
in his judgment are most in need of fire 
safety inspections. From the lists which 
come in, the executive committee of the 
association expects to be able to select 
those most in need of attention. The 
program of association activities will 
then be outlined for the year. 


Address Credit Men 

CINCINNATI, O., Nov. 4—J. J. Conway, 
superintendent of the Cincinnati Salvage 
Corps, and Robert D. Schmitt of the 
Louis Rauh agency, spoke at the meet- 
ing of the local association of credit men 
last week. Captain Conway spoke 
briefly on fire safety and Mr. Schmitt had 
for his subject the relation of fire in- 
surance to the credit man. He defined 
the various types of insurance, stock, 
mutual and reciprocal, and proceeded to 
point out the advantages of stock com- 
pany insurance. He said that stock fire 
insurance holds the commanding posi- 
tion because of the security it trans- 
mutes into credit. Mr. Schmitt said that 
a business that takes the small indi- 


| Cleveland, Nov. 10, 








vidual sums which are of little notice 
and combines them into millions of as- 
sets for the benefit of the unfortunate, 
whether individuals or communities, is a 
business that the world can be proud to 
have. He said that a credit man in pass- 
ing on the credit of a new customer 
would do well to ask for a list of the 
companies carrying the insurance and 
if in doubt as to their standing to ask 
the local agent. 


In Unusual Situation 
CINCINNATI, O., Nov. 3—The Cincin- 
nati Fire Underwriters’ Association is 
considering what shall be its attitude 
toward a company which through an un- 


usual circumstance is on the road to 
being both a board company and a non- 
board company. One insurance company, 
whose agent is a member of the board, 
has assumed the liability for another 
company which recently appointed an 
agent outside the board. Members of 


the association do not favor having any 
company represented in the board rep- 
resented outside of it also, even through 
a second company. 


Honor William H. Kees 


The officers of the National Liberty 
have arranged a dinner to be given at 
in honor of the 60 
years of service which William H. Kees, 
branch manager for the company in 
Cleveland, has given. Mr. Kees went 
with the company when it was the old 
Germania in 1875. He has been local 
manager there since that date and has 
built a substantial premium income. Spe- 
cial agents of the National Liberty and 
others have been invited to attend. 


Ohio Notes 


Fire at Columbus, O., caused a loss of 
$2,500 in the building in which Paul Mc- 
Donald, insurance agent, has his offices. 

W. E. Chaffee of Knehr & Chaffee, San- 
dusky agency, has bought out the inter- 
est of A. Knehr. The agency will be 
known as the W. E. Chaffee agency. 

The Watt Insurance Agency Company, 
general insurance agency at Cleveland, 
general agent of the Continental Cas- 
ualty and Continental Assurance, has 
moved from the old Arcade to the Ches- 
ter-Twelfth building. The agency will 
have additional space and an opportunity 
for more efficient office arrangement. 





DO YOU REALIZE? 





Business is the most sensitive contact in 
the world. It goes only where it is invited 
and remains only where it is well treated. 


There is no company more keenly interested 
in its Agents’ welfare than 


“THE HANOVER” 


THE HANOVER FIRE INSURANCE 


Company of New York 


Charles W. Higley, President 
Montgomery Clark, Vice-President 
John G. Hollman, Secretary 


Western Department 
Charles W. Higley 
President and General Agent 
Chicago 


William K. Maxweil 
Assistant General Agent 


Pacific Coast Department 
. Selbach & Deans, General Agents 


San Francisco 
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NEGLECT HAZARD, RAISE RATE 





Michigan Department Takes Drastic 
Action When Order for Cleanup 
Gets No Results 


LANSING, MICH., Nov. 4.—When 
a final ultimatum of the state insurance 
department failed to bring a cleanup of 
hazards existing in and about the Nesbit 
block in Big Rapids, Commissioner 
Hands last week authorized a rate in- 
crease by all companies concerned of 
$1.10 per hundred. This penalty rate, 
following a final inspection by a repre- 
sentative of the Michigan Inspection 
Bureau, was approved in line with. the 
promise of the commissioner that he 
would support an intensive campaign of 
the fire marshal’s department to reduce 
hazards in this state resulting from care- 
lessness on the part of property owners. 
The new rate was made effective as of 
Oct. 20. 

The risk was reinspected after both an 
Inspection Bureau representative and 
W. E. Goodman, the department’s chief 
rater, had visited the building and or- 
dered a cleanup within ten days. The 
property owner had volunteered to elim- 
inate all remediable hazards in a week 
after the first inspection but evidently 
forgot his zeal as the bureau inspector 
found very little progress had been made 
after the time limit had expired. Com- 
plaints had been made several times by 
neighboring property owners whose 
holdings were imperiled by the accumu- 
lated hazards in the Nesbit building. 
Orders of the state fire marshal proved 
ineffective and nothing less than the 
present action, apparently, could make 
the property owner realize that he could 
be forced to change conditions. The 


original inspections found bad wiring 





and accumulations of waste paper and 
other rubbish existing on the premises. 

Insurance men see the commissioner’s 
action as a big step ahead in state co- 
operation toward cutting down mount- 
ing loss ratios. Mr. Hands took cog- 
nizance of the bad loss situation in 
Michigan several months ago and at that 
time wrote to Charles V. Lane, chief of 
the fire marshal’s division, pledging his 
aid in forcing cleanups over the state. 
He promised penalties for careless prop- 
erty owners in the way of heavy after- 
charges or actual orders to cancel insur- 
ance. Threat of such action has been 
effective in a number of other cases, ac- 
cording to Mr. Lane. 


Hazard in Courthouse; Seek New One 


BAD AXE, MICH., Nov. 4—Huron 
county voters will be given the privilege 
of voting on a proposal to erect a new 
$200,000 courthouse building at the spring 
election, it has been decided, due to the 
bad fire hazard existing in the present 
county building. It was pointed by the 
county board of supervisors at a meeting 
last week that 70 volumes of registered 
deeds and countless others irreplaceable 
records would be destroyed if a fire were 
to visit the present old structure. It is 
claimed that even the vaults are far 
from fireproof. 


First American Is Licensed 

LANSING, MICH., Nov. 4—The First 
American Fire, whose license application 
has been held up in Michigan for several 
months, has at last been issued a certi- 
ficate of authority. The application was 
not considered for some time, due to 
protests by four companies with similar 
names already licensed in Michigan. 
These protests, together with a stringent 
state law stating that the commissioner 
“shall not” issue a license to a new com- 
pany whose name is the “same or similar 
to” that of another authorized company, 
led Mr. Hands to believe that he could 
not license the company, but a ruling 
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MANCHESTER, N. H. 
| CAPITAL $2,250,000.00 
RESERVE FOR ALL OTHER LIABILITIES $6,217,112.36 
n 
ASSETS $12,139,692.87 
; POLICY-HOLDERS’ SURPLUS $5,922,580.51 
t 
: ae 
: T is reasonable to expect that the time will come when the average man will place his IN- 
‘ SURANCE as he should place any investment; taking into account not only the past 
. 
history and present financial standing of his company but also the character of its manage- 
ment. Mere bulk does not always spell safety but a long period of constant growth and prog- 
l - . . - . . . 7 
) ress, indicating wise and conservative leadership, is a guarantee of enduring strength. 
; 
. The unrivaled NEW HAMPSHIRE record—Fifty-Five Consecutive Years of Contin- | 
> 
) uous Progress—furnishes fifty-five splendid arguments in favor of NEW HAMPSHIRE 
POLICIES. 
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When your client talks 
about you does he say 
the right things ? 


The best advertising an in- 
surance man can get comes 


from his pleased assureds. 
CHICAGO IN 1633 


Representation in a good com- 
pany like the Metropolitan-Hibernia, a company small 
enough to maintain a real personal contact with its agents 
and large enough to adequately take care of your clients, 
gives to the agent this desirable type of advertising. 


Because Metropolitan-Hibernia adjustments, 'settlements 
and service are more than just satisfactory, its policy- 
holders are enthusiastic boosters of the company. Just 
one of the many reasons why it pays to represent the 
Metropolitan-Hibernia. 





(Established 1903) 


Metropolitan -Hibernia 
Fire Insurance Company 


Non-Affiliated 


John Naghten & Co. 
General Managers 
Established 1863 


CHICAGO, ILLINOIS 


Operating in Illinois, 
Indiana, Ohio, Penn- 
sylvuania, Michigan 
and Wisconsin 


1703 Ine. Exchange 
Chicago, Illinois 
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An agency connection— 
plus service 


The Philadelphia Fire and Marine Insurance Com- 
pany is a financially strong, powerful organization 
with an enviable record for reliable service. 


These features, combined with a full line of desir- 
able policies covering protection on property and 
commercial activities, make an agency connection 
with this company most desirable. 
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Write for particulars. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, Pa. 
209 W. Jackson Boulevard, Chicago, III. 
125 Trumbull Street, Hartford, Conn. 
200 Bush Street, San Francisco, Cal. 
8th Floor Hurt Bldg., Atlanta, Ga. 
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Insurance Exchange 


E. P. GREINER 
Cleveland, Ohio 


State Agent fer 
Michigan and Qhie 
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a driver when calls from surrounding 
territory are made. In return the city 
will have the use of the truck in case of 
necessity. 


Milwaukee Fire Anniversary 


MILWAUKEE, WIS., Nov. 3.—As a les- 
son in fire prevention and a matter of 
local interest, newspapers of this city 
noted last week the anniversary of Mil- 
waukee’s biggest fire. On Oct. 28, 1892, 
the flames broke out and before noon 
practically everything in 22 blocks south 
of Wisconsin street, one of the city’s 
principal thoroughfares, had been leveled. 
The loss was more than $3,000,000. Mil- 
waukee, Racine, Kenosha, Sheboygan and 
Chicago fire fighters fought the flames 
driven by a brisk October wind, but 
failed to do anything but save surround- 
ing property. Much of the loss was in- 
sured, making the fire historic from an 
insurance standpoint. 


Sued for Delinquent Balances 


The Continental, Pennsylvania Fire, 
Safeguard and Alliance of Philadelphia, 
have sued J. J. Christianson and P. G. 
Gouger at Duluth for $250, $3,015, $396 
and $1,378 respectively, with interest, 
they being charged with owing the com- 
panies this much in the way of delin- 
quent balances, 





Many Stove and Furnace Fires 


MINNEAPOLIS, MINN., Nov. 3—The 
record breaking cold spell the last 10 
days of October caused a large number 
of small fires in Minneapolis, most of 
them due to over-heated stoves or fur- 
naces. The fire department was kept 
busy day and night answering calls as 
the steady drop in temperature sent home 
and apartment stokers scurrying to the 
basements to produce quick and ade- 
quate heat. In most cases the fire dam- 
age was small, but in the aggregate it 
amounted to considerable. 

The largest fire loss of the fall in 
Minneapolis occured when a woodwork- 
ing factory at Columbia Heights, a sub- 
urb, was destroyed. This loss was esti- 
mated at around $100,000. 


Fisher Discusses Rerating 


MINNEAPOLIS, MINN., Nov. 3—Walter 
I. Fisher, manager of the Minneapolis 
office of the General Inspection Bureau, 
was the speaker today before the Insur- 
ance Club of Minneapolis. Mr. Fisher 
discussed the rerating of commercial 
property now in progress in Minneapolis, 
citing figures on the loss ratio here as 
compared with other cities of this class. 


Arson Indictments Returned 


ST. PAUL, MINN., Nov. 3—Two secret 
indictments charging arson were re- 
turned by the grand jury last week, the 
first result of the campaign begun re- 
cently to rid the county of arsonists. The 
indictments are said to be the result of 
testimony given by Joseph Arver, former 
public adjuster, now serving a prison 
term at Stillwater. 





Urges Increased Equipment 

ST. PAUL, MINN., Nov. 3—In a talk 
before the St. Paul Business & Profes- 
sional Men’s Association, Fire Chief 
Dunn declared that the city is in urgent 
need of improved fire fighting facilities. 
There are fewer men in the fire depart- 
ment now than in 1921, he said. He 
urged a 10 percent increase, bringing the 
total to 485. 

Capt. John Townsend of the insurance 
-_patrol also spoke at the meeting, advo- 
eating the licensing of all oil burning 
furnace dealers, inspection of oil furnace 
installations, prohibition of wood shin- 
gled roofs and establishment of a city 
arson squad. 


Wisconsin Blue Goose Party 


MILWAUKEE, WIS., Nov. 3—The Wis- 
consin Blue Goose will have as its first 
fall social event a dinner dance, Nov. 14. 
William C. Bradt of the Chris. Schroeder 
Agency and Lew Snyder, state agent 
Concordia Fire, are chairmen in charge. 
Thomas R Larkins, most loyal gander 
of the pond, will do the honors. The 
party is the first social event since his 
election. 


Fargo to Get Lower Rates 
FARGO, N. D., Nov. 3—Insurance rates 
in Fargo will be reduced 20 percent or 
more on completion of the proposed 
water main loop, it was disclosed at a 
meeting of the city commissioners. The 


work will be completed in the spring. company’s production department, oper- 


The new loop, which will increase the 





water pressure, will place Fargo officially 
in the fourth class under the National 
Board classification. Improvements al- 
ready made in Fargo which have aided 
in lowering the rates include those at 
the pumping station, where 1,000,000 gal- 
lons of water now are available in the 
clear water basins. The sedimentary 
basins have been doubled in size and 
improvements in the fire department ap- 
paratus have been made. 


Milwaukee Board Committees 


MILWAUKEE, WIS., Nov. 3—W. B. 
Calhoun, who recently entered upon his 
third term as president of the Milwau- 
kee Board, has announced appointment 
of the following committee chairmen: 
Fire patrol, Henry Eckstein, C. F. Hib- 
bard agency; legislative, B. A. Lehnberg, 
Chris. Schroeder agency; conference, 
Walter T. Greene; office, B. A. Lehnberg; 
public affairs, August Rebhan; fire pre- 
vention, Henry Eckstein. 


Plan Fire Prevention Schools 


DULUTH, MINN., Nov. 3—A series of 
fire prevention schools is being arranged 
for this winter by the Duluth Chamber 
of Commerce. The schools will be held 
monthly and they are calculated to be of 
special interest to building owners, 
school teachers, industrial workers, jani- 
tors and firemen. Speakers to address 
the classes will be brought from Chi- 
cago, New York and other cities. The 
first of the schools will be held about 
the middle of December and will be in 
charge of H. E. Reynolds, chairman of 
the fire prevention committee. 


Test Case on Forest Fire Loss 


DULUTH, MINN., Nov. 3—All but one 
of the 906 fire cases arising from the 
northern Minnesota forest fire disaster of 
October, 1918, that were scheduled to be 
tried at the November sitting of the dis- 
trict court at Duluth have been post- 
poned until the January term by mutual 
agreement. The case of John J. Johnson 
vs. Duluth, Winnipeg & Pacific railway 
was the case selected to be tried. It 
will be made a test case and upon its 
outcome may depend the result in the 
other actions, 


Harrison Leads Charity Drive 


MINNEAPOLIS, MINN., Nov. 3—John M. 
Harrison, prominent Minneapolis insur- 
ance man, with the March & McLennan 
agency, this week led several hundred 
civic workers in a campaign to raise a 
community charity fund of $1,500,000. Mr. 
Harrison, who years ago was a noted 
football player, conducted the campaign 
on a “gridiron” basis and by developing 
excellent teamwork among his aides was 
able to put the campaign across in a way 
that brought him general commendation. 


Wisconsin Notes 


The Columbia County Fair association, 
at Portage, Wis., has received the face of 
a $3,000 rain insurance policy from the 
Aetna. The money was paid through §&. 
B. Ernsperger, local agent for the com- 
pany. 

Fire destroyed the cheese factory and 
store operated by the Mallien Cheese 
Company, and John Greenwood, two 
miles east of Lena, Wis., with loss of 
$25,000, fully covered by insurance. The 
loss adds another cheese factory loss to 
the many in Wisconsin during the past 
months. The fire started in the boiler 
room from an unknown cause. 

Snow on the roofs of buildings at 
Browntown, Wis., prevented a general 
conflagration when flames destroyed the 
blacksmith shop of Henry Maaski and 
threatened nearby buildings. Sparks 
from the burning shop were driven over 
most of the town by a strong wind but 
were extinguished on the snowclad roofs. 

‘oss was party covered by insurance 
and will not exceed $5,000. 


Columbia Correspondence Course 


A reader of The National Underwriter 
in commenting on correspondence fire 
insurance courses states that Columbia 
University of New York City has a 
course for home study which is very 
thorough and _ interesting. The sub- 
scriber says that the cost is $50. 


Miscellaneous Notes 

Fire last week at a Duluth powerhouse 
near the bay front put half of the city in 
darkness. The loss to the building was 
$25,000 and to equipment $15,000, covered 
by insurance. 

Charles .W. Covert of Cleveland is now 
at the head offices of the North America, 
studying the general business methods of 
the office to which he will devote some 
three months. He will then enter the 


ating probably in New York City. 
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INDEPENDENT ADJUSTERS 
IN THE MISSOURI VALLEY ILLINOIS MISSOURI 10WA\| KANSAS OKLAHOMA MISSOURI 
QUINCY ADJUSTMENT W. C. TRAVIS 
HAIL RECOMMENDATION MADE | HYDE CONFERS WITH AGENTS and SERVICE BUREAU iia 





Nebraska Adjustment Bureau in Report 
for Season Advises Changes in 
Writing Crop Insurance 





The Nebraska Hail Adjustment Bu- 
reau in its report for the season recom- 
mends that hail policies shall not be- 
come effective until May 1, to eliminate 
numerous claims at a time when it is 
practically impossible to determine the 
damage. It was also recommended that 
the policy on corn should become effec- 
tive at a fixed date, preferably about 
June 20, in place of the present “second 
joint” provision. The second joint pro- 
vision puts the adjuster at a disadvan- 
tage frequently because when he exam- 
ines a crop 10 days after the storm, he 
cannot always tell the exact stage of 
growth at the time of loss. The corn 
fodder clause should be changed to 
limit the amount of insurance on fodder 
not to exceed one-third of the amount 
carried on corn as a grain crop. It was 
found that agents sometimes wrote the 
broader policy only, so that a small 
amount of hail would get the assured 
more money than if written on corn as 
a grain crop. 

The writing of hail insurance on 
sweet clover should be entirely discon- 
tinued, as the crop ripens so unevenly 
that the slightest hail will show a heavy 
loss. The report also recommended re- 
strictions regarding the writing of al- 
falfa as a seed crop. In numerous in- 
stances the policy was found written for 
alfalfa, “first cutting and seed crop.” 
The first crop of alfalfa is never a seed 
crop and such writing is an indication 
of attempt to defraud, as the assured 
by sending in fake claims can get one 
or two adjustments and finally cut this 
crop for hay as he first intended. 

Some restrictions should be placed on 
the writing of sugar beets and also a 
provision for the cost of reseeding, so 
that in case of total loss on young 
plants, where owner and tenant have in- 
surance, the cost of reseeding should be 
paid but once, instead of as now, where 
both parties can recover under that pro- 
vision twice. The insurance should not 
be effective until the beets are large 
enough so that the loss of a few leaves 
does not make a total loss. This year 
it was possible for assureds to have a 
total loss twice on the same ground on 
sugar beets and then reseed or plant to 
corn and have time for a full crop. 





Fleming Kansas City Speaker 


KANSAS CITY, MO., Nov. 3—T. Alfred 
Fleming of the National Board addressed 
about 200) plant superintendents at the 
second of the fire prevention conferences 
arranged by the Kansas City Safety 
Council and the Citizens’ Fire Waste 
Council. Frank Furgason, chairman of 
the fire prevention division of the Safety 
Council, presided. Mr. Fleming pointed 
out that the owner or manager of the 
business does not lose so much, because 
he has the relief of insurance money, for 
the property destroyed, and also he often 
has use and occupance insurance to pay 
him until the plant is restored, But the 
worker has no such recourse for the 
money to pay his living expenses. There- 
fore, each worker should be diligent to 
see that he does his full part to prevent 
fires. 

Charles P. Holmes of the Western Ac- 
tuarial Bureau, Chicago, spoke on spon- 
taneous combustion, giving explicit sug- 
gestions on hazards of this class. Frank 
J. Seiler, city electrician of Kansas City, 
fave equally explicit suggestions on elec- 
trical hazards. His warning to avoid 
tinkering with electrical equipment or 
wires, but to call an electrician and espe- 
cially to call the city office whenever any 
change is made, was further impressed 
by Mr. Furgason and Mr. Fleming. 





George B. Wells died last week at his 
home in Des Moines after a month's ill- 
ness. He was 62 years of age and for 18 
A ars was secretary of the Western 
Grain Dealers Fire. For 25 years he was 
Secretary-treasurer of the Western Grain 
Dealers Association. 








Missouri Superintendent Points Out 
Some of the Abuses That Are 
Noticed in Insurance 





KANSAS CITY, MO., Nov. 4.—Su- 
perintendent Ben C. Hyde has asked 
and secured the cooperation of the In- 
surance Agents’ Association of Kansas 
City in efforts to improve conditions 
under which the insuring public is 
served. The first conference in this 
direction was held here Monday. Mr. 
Hyde will hold a similar conference in 
St. Louis. Thereafter, committees may 
be appointed to carry out any steps de- 
cided upon by the conferences and to 
give assistance to Mr. Hyde. 


Brokerage Situation Improved 


Roughly speaking, there are three 
phases of the program—brokerage, ex- 
cess and unauthorized insurance. The 
brokerage situation in the state has been 
practically cleaned up, theoretically at 
least, by the recent decision of the su- 
preme court upholding Mr. Hyde’s bro- 
kerage ruling. It is now only a matter 
of enforcing the ruling, with the co- 
operation of local agents and the pub- 
lic. The order requires that the appli- 
cant for broker’s license shall actually 
be engaged in the insurance business, 
shall be devoting the greater part of his 
time to insurance, and shall know some- 
thing about the business. In addition, 
the superintendent requires, where avail- 
able, the endorsement of the application 
by a local association, or by two other 
local agents. Exceptions to the order 
are managers of insurance departments 
of real estate agencies, bank, loan or 
trust company. The superintendent re- 
serves discretion in all cases, however. 


Excess and Non-Authorized Insurance 


The other two subjects, excess and 
unauthorized insurance, have not here- 
tofore been aggressively handled by the 
department. An important phase of this 
matter is the reported increase in activi- 
ties of general agents dealing directly 
with companies, non-resident to Mis- 
souri, but writing business in this state. 
Such agents, it is said, offer two prob- 
lems in their writings. 

First, they may in cases represent 
admitted companies, but have arrange- 
ments under which they can sell insur- 
ance in competition with and to the dis- 
advantage of the regularly appointed and 
liecnsed local agent. The general agents 
are said to have written heretofore 
partly through traveling representatives, 
without state licenses. But now they 
are appointing local representatives. 
These local representatives may or may 
not be licensed agents or brokers—but 
whichever their status, they send the 
business through the non-resident gen- 
eral agents, and so deprive the regularly 
appointed local agents of admitted com- 
panies of the business. And if not li- 
censed, the question of tax arises, 
whether the state gets its revenue under 
the law. 

A worse situation with reference to 
these out-state general agents arises 
when such are placing in non-admitted 
companies, business written on property 
in this state. The question has been 
asked as to how much business is actu- 
ally going through such general agents’ 
hands to non-admitted companies—and 
how much the tax of 5 percent on non- 
admitted companies is being lost to the 
state. 

Non-Admitted Companies 

The matter of business written in 
non-admitted companies runs not only 
into the general agent field, but also into 
the two fields of the local licensed agent 
using non-admitted facilities, and the un- 
licensed broker or representative send 
ing business to them. It is suspected 
that some licensed agents are placing 
business in non-admitted companies: 
and also that non-licensed brokers are 
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Agents Brokerage Lines Solicited— Prompt Service 


L. H. PARKER CO., Inc. 


1 LIBERTY ST., NEW YORK 


EXCESS 


FOR COMPANIES 
Conflagration — Casualty — Automobile 








Do your fellow agent a good turn—get him ac- 
quainted with The National Underwriter, the real 
msurance newspaper. 











doing it too. The licensed agent repre- 
senting admitted companies, as well as 
any other agent or broker, is required 
to secure a license specifically for repre- 
senting non-admitted companies, and 
must report every six months, his busi- 
ness, for purposes of taxation. 


Goes to Cut Rate Companies 


There is, of course, a good deal of 
placing of excess insurance in non-ad- 


| regular license provisions, with reports 
to the state, where represented admitted 
companies cannot handle the subjects, 


other restrictions. But a phase that is 
specially troublesome is the placing of 
insurance with outside companies be- 
t cause of the lower rate that such outside 
companies may offer. It is said that a 
great deal of this lower-rate placing is 
| with companies that are not admitted 


of the decision was in the encourage- 
ment this construction of the law gave 
to careless writing of risks and deliber- 
ate over-insurance. He feels that as 
long as the insured is put back, through 
rebuilding, in as good if not better posi- 
tion than before the loss, the company 
has done an eminently fair thing, and 
that the property owner should not ask 
more. He added that it would make 


| more necessary than ever that agents 


mitted companies, legitimately, under | 


examine risks before writing the busi- 
ness, and curtail the practice of taking 
the word of the property owner for the 


value of the property and the amount of 


either because of volume or because of | 


and whose premiums are not reported | 


to the state for taxation. 

The operations of non-resident gen- 
eral agents have been going on for some 
time. The situation has reached 
point where the insurance agents them- 
selves, as well as the state officials, see 
necessity for tackling the problem, pri- 
marily from the standpoint of the inter- 
ests of the public and the state revenues, 
secondarily from the standpoint of actu- 


| Brothers; 


the 


ally making effective laws on the books | 


and orders issued from the department. 


No Successor to Tilman 


No Gale Tilman, 
special automobile agent in Iowa for the 
Northwestern National, will be appointed, 
according to W. D. Reed, vice-president. 
Instead, E. D. Finch, special agent in 
western Iowa, and J. O. Doran, special 
agent in eastern Iowa, will divide the 
work formerly handled by Mr. Tilman, 
who recently resigned to become asso- 
ciated with an Omaha adjusting com- 
pany. 


successor to 


Kansas City Fire Insurance School 


KANSAS CITY, MO., Nov. 3—A fire 
Surance school is 
City. Committees will be appointed at 
once to work out, with Wilbur F. Mar- 
ing, Jr., secretary of the Insurance 
Agents’ Association, the curriculum of 
the school and the details of manage- 
ment. Two local agencies sent word 
that they would give 100 percent attend- 
ance, everybody in their organizations 
from firm members to office boys. Many 
others sent word that they would be 
represented by two to six. No definite 
| solicitation of students has been made 
and yet more than 100 students are al- 
ready in sight. 

The present plan is to get the school 
started about Jan. 1. The cooperation 
|of National Board, Western Actuarial 
| Bureau, National Fire Waste Council and 
| Missouri Inspection Bureau has been cor- 
dially offered. 


Will Inspect Maryville, Mo. 
KANSAS CITY, MO., Nov. 3—Inspection 


| in case the necessary arrangements are 
made with the local business men. J. 
Burr Taylor, special representative of the 
Missouri Fire Prevention Association, 
was appointed a special scout committee 
to visit Maryville this week and make 
tentative plans. It is likely that the 


|of seven 
| stock 


former } 


| the 


insurance carried. 

A motion for a rehearing will be pre- 
pared, and the court asked to consider 
again the equities of the situation and 
the results to the business of fire under- 
writing if the decision stands, 

é 





New St. Louis Agency 


The firm of Gatch, Tennant & Co. has 
been formed in St. Louis with offices in 
the Planters building. This firm consists 
of Hayward H. Gatch, formerly with Carr 
Richard G. Tennant, formerly 





with the Hartford and Citizens of St. 
Louis, and Herman H. Going, formerly 
with Case & Thomas. 

tie 


Kenyon Seeks Parole 


LINCOLN, NEB., Nov. 3.—Houghton W. 
Kenyon, formerly a Chicago insurance 
man, is to have a hearing before the 
state board of paroles and pardons Nov. 
10 on an application for a parole. Ken- 
yon was sent to prison for a maximum 
years for embezzlement of 
left in the office of the Bankers 
Fire of which he was an Officer, for 
transfer purposes, but used as collateral 
on a bank loan, 

Kenyon and C. E. Maixner organized 
Bankers Fire but got into financial 
difficulties. Maixner went to. prison 


| loaded down with sentences that would 


have kept him there for 60 years, if 


| carried out in full, after pleading guilty. 


He was released on parole a few weeks 
ago, after serving less than than five 


| years, and this is being urged as a reason 


in- | 
assured for Kansas | 


why Kenyon should be given a chance 
to make good. 


Hold Banquet for Smith 
WICHITA, KAN., Nov. 4.—The Wichita 
Fire & Casualty Underwriters recently 
held a banquet in honor of Dwight 


Smith, newly elected president of the 
Kansas Association of Insurance Men. 


William J. Bauerle was toastmaster. F. 


| T. Priest of Dulaney, Johnston, Yankey 


|} a Burlington 


& Priest and H. D. Baker of Outland & 
Co. extended congratulations to Mr. 
Smith. Reports from the state and na- 
tional conventions were given. 


Nebraska Notes 


The conviction of Steve Biddick, in 
Cass county, Nebraska, for setting fire to 
railroad warehouse, caus- 
ing a loss of $17,000, was affirmed by the 
Nebraska supreme court. Biddick got 
from one to three years for arson. He 
had been discharged for cause by Shop 


| Foreman William Baird. 


Defective wiring is given as the cause 


| for a fire that destroyed the John H. 


| millwork 
| loss is placed at $35,000. 


plans will call for the presence of the | 


field men in Maryville Tuesday night, 
Nov. 17, in order to be prepared for a 
full day’s work Wednesday. 


Kansas City Blue Goose 


KANSAS CITY, MO., Nov. 3—Discussion 
of plans for the fall dinner dance 
party of the Blue Goose, Nov. 16, occu- 
| pied part of the luncheon meeting Mon- 
|day. P. C. Hartman, Missouri 
agent of the Northern of England, was 
| chairman of the meeting. H. L. Krauss, 
| special agent of the Fidelity-Phenix, who 
is also secretary of the Missouri Fire 
Prevention Association, 
chairman for next Monday. 


Seek Rehearing in Nebraska Case 


LINCOLN, NEB., Nov. 3.—Commissioner 
Dumont is of the opinion that if the de- 
cision of the supreme court stands, that 
| the rebuilding section in the standard 

form fire policy must give away before 
| the valued policy law, it will require 
| reprinting of policies used in Nebraska. 
| Mr. Dumont said that the worst feature 


and | 


| of Maryville, Mo., is planned for Nov. 18, | OCt-, 29. 


VonSteen fence factory at Beatrice, Neb., 
The fire had gained so much 
headway when the firemen arrived that 
nothing could be saved. Considerable 
and glass were burned. The 
The loss was 
largely covered by insurance. 


Missouri Notes 


The one-story brick store building at 
7270-76 Manchester avenue, Maplewood, 
Mo., was burned out by a fire which 
started in the Manchester Fruit Com- 
pany. Damage to the buildings and con- 
tents is estimated at $20,000. It spread 
through the millinery shop of Barney 
Smith, Kirn Auto Supply Company and 
Austin Restaurant. 

Fire last week, unknown cause, gutted 
the building at 314 North Second street, 


| St. Louis, occupied by the Buckan-White 


state | 


was appointed | 


| 


Loose Leaf Company and damaged three 


adjoining buildings. Fire, smoke and 
water damage was estimated between 
$60,000 and $75,000. The fire spread to 


the Seller-Brown Coffee Company, Mis- 
sissippi Valley Paper Company, Chapman 
Paper Company, and Forbes Spice Com- 
pany. 





Hartford Stocks Active 


A strong upward movement was noted 
in Hartford insurance stocks last week. 
Connecticut General moved up 50 points 
to 1800 bid. Travelers forged ahead 36 
point, going ahead of the Aetna. Trav- 
elers closed at 1360 bid, 1380 asked, with 
rights at 253-256. Aetna Life advanced 


5 points to 1330-1380. 
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LICENSE GRANTED TO GULF 


Dallas Company Organized by George 
W. Jalonick, Jr., and T. R. Mans- 
field, Starts Active Business 


DALLAS, TEX., Nov. 4.—The Texas 
insurance commission has licensed the 
Gulf Insurance Company, which is now 
accepting business through a staff of 
local agents numbering more than 100. 
Officers have not been elected, but a 
meeting will be held this week for that 
purpose. Directors are also to be elected 
at this meeting and the list slated for 
election will undoubtedly be: W. 
Newsome, Dallas; Ira T. Moore, Dallas; 

. B. Adoue, Jr., Dallas; T. W. Grif- 
fiths, Dallas; George W. Jalonick, Dal- 
las; George W. Jalonick, Jr., Dallas; 
T. R. Mansfield, Dallas; B. Schiwetz, 
Cuero; A. R. Davis, Garland; J. S. 
Heard, McKinney; A. W. Kay, Graham; 
A. D. Milroy, Brenham; Jalonick, 
Dallas. 

The organizers of the Gulf are George 
W. Jalonick, Jr.. and T. R. Mansfield. 
Mr. Jalonick is the son of George W. 
Jalonick, chairman of the board of 
directors of the Republic. He grew up 
in the insurance business, his father be- 
ing a local agent at Abilene at the time 
of his birth, He has had much insur- 
ance experience in the loan and invest- 
ment department of the Republic, where 
he was assistant to his father. Mr. 
Mansfield is a native of Dallas, having 
entered the fire insurance business in 
1907 as office boy for I. Reinhardt & 
Son. He continued there, holding every 
office in the agency department up to 
superintendent, until 1918, when he went 
with the Republic as assistant secretary. 
Later he became secretary and reniained 
there until he severed his connection to 
become associated with Mr. Jalonick in 
organizing the Gulf. 

Rapid progress has been made in the 
organization, $1,200,000 of stock having 
been sold in four months. Among the 
stockholders are 60 local agents. The 
company had secured 100 local agents 
to represent it before the actual incor- 
poration. Four special agents are in the 
field, R. H. McKenzie, Dallas; Eugene 
C. Tips, Seguin; H. L. Davis, Boerne; 
W. E. deLamar, Henderson. Tempo- 
rary offices are being maintained in the 
Insurance building at Dallas. 


Will Inspect Stillwater 


OKLAHOMA CITY, OKLA., Nov. 3— 
The message carried by the Oklahoma 
Fire Prevention Association to Stillwater 
at its demonstration and inspection meet- 
ing, Nov. 18-19, will be far-reaching and 
penetrate practically all points in the 
State. Stillwater is the home of the 
state agricultural college and _ special 
speakers will bring the message of fire 
prevention before 3,000 students from 
various parts of Oklahoma. 

Arrangements are being made to make 
the Scott hotel Fire Prevention Associa- 
tion headquarters and an elaborate pro- 
fram is in the course of completion, 
James A. Atkinson, secretary, announced. 


Expect Ruling on Splitting Commissions 


AUSTIN, TEX., Nov. 3.—An early deci- 
sion is expected from the third court of 
civil appeals in the case of Scott, In- 
Surance Commissioner vs. Smelker et al., 
from Travis county, which was argued 
last week, Col. William Thompson of 
Dallas appearing for the insurance 
agents. This is the all-important case 
involving the validity and power of the 
Texas commissioner to make an order 
forbidding the splitting of commissions 
between Texas agents and outside brok- 


PENALTY PLAN IS SUBMITTED 

Texas Commission Wants to Know 

Whether It Can Raise Rates for 
Bad Fire Records 





AUSTIN, TEX., Nov. 3.—The State 
Fire Insurance Commission has put up 
to the attorney general a question of 
importance to every town and to every 
insurance company operating in the 
state. It is whether the rate making 
body has the right to penalize with 
higher rates the towns and cities which 
have bad fire records. The answer will 
be known in advance of awarding cred- 
its or imposing penalties for the 12 
months beginnning March 1, 1926. 

For several years the commission has 
awarded credits to towns which have 
had good fire records for three years 
next preceding. The reductions were 
based on the three-year loss ratio and 
not for any single year. The credits 
ranged from a minimum of 3 percent to 
a maximum of 15 percent off the sched- 
ule rates. It is presumed the commis- 
sion would increase the rates in the 
same ratio based on increased losses, 
though the plan of applying the penalty 
was not described in the letter to the 
attorney general asking for advice. 

The insurance companies have always 
maintained that if their charges were to 
be reduced when a town has a good fire 
loss record, certainly they should be in- 
creased in towns which have excessive 
loss ratios. It is supposed they insisted 
upon their point, which resulted in the 
question being put up to the attorney 
general, otherwise mandamus proceed- 
ings in the court might have resulted. 


Oklahoma Agency Appointments 


OKLAHOMA CITY, OKLA., Nov. 3— 
New agents recently appointed include: 
Allen, Jesse C. Bond, National Union; 
Cushing, H. C. Vineyard, American of 
Newark; Meeker, O. M. Jordan, Sentinel 
Fire; Collinsville, Norma Frick, North- 
western F. & M.; Stillwater, W. M Stark, 
Commercial Union; Clinton, O. M. Jor- 
dan, American; Warner, W. D. Hargis, 
North America; Davis, Norma L. Hale, 
Commercial Union; Muskogee, Craven & 
Thomas, Standard Fire; Okmulgee, 
French & Robison, Federal and Dixie; 
Oklahoma City, General Acceptance Cor- 
poration, Fireman’s Fund; Ochelata, 
Joanna Duncan, Northwestern F. & M.; 
Stillwater, W. M. Stark, Commonwealth; 
Walters, George W. Graham & Son, 
Franklin; Wilson, Mitchell & Chestnutt, 
Sentinel Fire; Tulsa, R. H. Siegfried & 
Co., Fireman’s Fund; Hickory, D. 
Gaither, Springfield; Hennessey, D. G. 
Dawson, Hartford, Philadelphia F. & M., 
Queen, Retailers, Continental, St. Paul 
F. & M. and North America. 


Heavy Loss at Wewoka 


WEWOKA, OKLA., Nov. 3—Loss ag- 
gregating $100,000 was suffered here 
when two buildings in the heart of the 
business district were totally destroyed 
by fire. The buildings belonged to W. S&S. 
Key and to the Wewoka Trading Com- 
pany. They were occupied by a num- 
ber of offices and retail concerns. The 
fire started in the basement of the Pat- 
terson Dry Goods Company. This had 
been inspected by the Oklahoma Fire 
Prevention Association at a local demon- 
stration last year and recommendations 
made for improving the conditions. These 
had apparently been disregarded, accord- 
ing to J. A. Atkinson, secretary of the 
association. Among the other retail 
establishments destroyed were the Crowe 
drug store, Seminole Abstract Company, 
Ware Pharmacy, American hotel and cafe, 
Tonkawa barber shop, Shepherd Drug 
Company and Hub cafe. 








ers. The commissioner held that prac- 
tice to be a violation of the Texas 
Statute and issued an order prohibiting 
it. The trial court granted an injunc- 
tion restraining the enforcement of the 
order and the judgment also cancelled 
the order. The losing side in the ap- 
pellate court has the right to appeal to 
the state supreme court, and that will 
be done following the coming decision 
by the court of civil appeals. 


Oklahoma Towns Rerated 


OKLAHOMA CITY, OKLA., Nov. 3— 
Cc. T. Ingalls, manager of the Oklahoma 
Inspection Bureau, announced rerating 
| and the distribution of new books to the 
|.following Oklahoma towns: Stratford, 
| Seminole, Wanette, Britton, Selman, 
Strong City, Gage, Fargo, tosston, 
Erick, Texola, Cheyenne, Tipton, Good- 
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J. H. CLEARY, INC. 
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29 South LaSalle Street 











| well, Lamont, Marlow, Shamrock, Crom- 
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well, Forgan and Beaver. Reratings in 
some cases were based on either in- 
creased or inefficient water supply. 


Oklahoma Notes 


R. W. Crow, Oklahoma special agent 
of the Glens Falls, was confined to his 
home with illness several days last week. 

H. G. House, a representative of the 
Eureka Security in Muskogee, Okla., 
visited the home office of the Eureka Se- 
curity last week while on a business trip 





to Washington. Mr. House has a very 
active agency in the selling of all lines 
of insurance. 

J. Gilbert Hayden, past most loyal 
gander of the Oklahoma City Blue Goose 
and special agent of the Retailers Fire, 
has been suffering from a severe attack 
of pleurisy. 


The Texas State Fire Insurance Com- 
mission has reduced the key rate of Wes- 
laco, Hidalgo county, from $1 to 66 cents 
on account of the installation of water- 
works. 
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FIELD MAN’S UNIQUE APPEAL 


Secretary of Tennessee State Fire Pre- 
vention Association Gives Unusual 
Notice of Meeting 


NASHVILLE, TENN., Nov. 4.—A 
unique notice has been sent out by Sec- 
retary W. P. Rankin of the Tennessee 
State Fire Prevention Association in re- 
gards to the next meeting of the asso- 
ciation. It is headed “An Appeal” and 
continues: 


Join in these big days to put firE 

Out of its high seat and make an extrA 
Hard effort, so we will be able to stink 
Nine out of every ten members to plaN 
Such a trip or we will make a farckK, 
Or fall short of a great success 

Now to be obtained at this meeT. 


Carry out plans to show your “stufF”; 
If you do, others will and so will L. 
This is the chance for you to become a 
staR.., 
You will be glad that you were therE. 
Every single 
triP 
Lest we lose prestige and falteR 
In our subsequent campaigns on firE. 
Zealous efforts will make us “positiv” 
About our strength; no chance to tirE 
Before we have brought to conclusioN 
Every detail necessary in this meeT. 
Then when it’s over all of you and I 
Have good reason to show much gusto 
Then and there, for if we have woN 
Only those who took part can have A 
Noiseless, clear conscience that is stilL. 


member should make the 


Even if you have to deviate froM 
Routes and agents you wanted to seE 
We can assure you that you will bE 
Infinitely helpful in this meeT. 

Now is our big chance for real success. 


You have read the capital letters at 
left telling where we are going—maybe 
you have read those at the right telling 
what we'll have—if you'll help. 

The dates are Nov. 18—for Erwin and 
Elizabethton, and Nov. 19-20 for Johnson 
City. 

Considering your position—can you 
afford to help pull this association down 
Instead of helping to push it up. 

Think it over. 


Attorney Hume Will Speak 


W. M. Hall of Memphis, Tenn., gen- 
eral counsel in the south for the United 
State Fidelity & Guaranty, was unable 
to take his place on the program at 
the meeting of the Tennessee Associa- 





tion of Insurance Agents at Nashville 
this week, inasmuch as a case in which 
he is interested in Mississippi comes to 
trial at the same time. William Hume, 
the well known Nashville attorney, who 
has given much consideration to the 
compensation law of the state, will sub- 
stitute for him. 


Transcontinental in Virginia 


The Transcontinental Fire has been ad- 
mitted to Virginia. It will be repre- 
sented at Richmond by James W. Tins- 
ley, who is general agent there for the 
Continental Casualty. Mr. Tinsley has 
one other fire company, the United States 
Fire, in his office. 


New Agency at Memphis 


Tate & Barnett is the name of a new 
local agency at Memphis, Tenn. The 
office is at 80 Madison avenue. The firm 
is composed of Arthur L. Tate and N. A. 
Barnett. Mr. Barnett is new to the in- 
surance business. Mr. Tate was mana- 
ger of the casualty and surety depart- 
ment for W. L. Nelson & Co for the past 
few years. Before joining the Nelson 
office he was engaged in the local busi- 
ness at Roanoke, Va., for several years. 


Losses Light in Kentucky 


LOUISVILLE, KY., Nov. 3—One of the 
features of the present period in the 
state is the relatively small number of 
fires which are being reported, there 
having been a few scattered losses, but 
not many fires of proportions sufficient 
to justify much comment. Rainy, damp 
weather over the past month or more 
has resulted in a reduction of fire hazard 
and there shouldn’t be much trouble this 
year over spreading brush fires, unless 
the country dries out very rapidly. There 
was a three-inch snow fall in Louisville 
Oct. 28-29, in two snowstorms, a record 
for early snow in the section, and also 
a record was established for low tem- 
peratures with 25 degrees registered. 


Virginia Agents’ Conference 


The Virginia Association of Insurznce 
Agents held its first regional conference 
at Bristol, Va., last week with more than 
30 agents preesnt. Charles P. Walford, 
Jr., president of the state association, 
and Frank S. Blanton, secretary, were in 
attendance. President Walford urged the 
agents to cooperate with the companies 
in reducing the loss ratio on farm prop- 
erty by intelligent inspections and care- 
ful underwriting. John Huiling, Aetna 
Life and affiliated companies, spoke on 
“How to Develop Casualty Cases.” There 
were general discussions of use and oc- 
cupancy and rent insurance and the writ- 
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ing of automobile business. 
Bristol agent, presided. 


E. W. Kelly, 


Kentucky Field Meetings 


LOUISVILLE, KY., Nov. 3—The Ken- 
tucky Fire Prevention Association has 
scheduled a meeting and inspection for 
Providence, Ky., Nov. 12, and is asking 
all field men to be present. Providence 
has been a trying point on the map for 
some time past and some companies have 
withdrawn from the town, but a move- 
ment is now under way for improving 
conditions there. 

The Kentucky Fire Underwriters Asso- 
ciation will hold its annual meeting here 
Nov. 17, with a morning as well as after- 
noon session. The Blue Goose will have 
a dinner dance and initiation the same 
evening. 

The Hail Underwriters Association met 
here Monday, with full membership pres- 
ent, and a couple of Chicago visitors. 
The association will probably hold its 





annual meeting Nov. 17, or it may be 
allowed to run over to the first of the 
year. 


Virginia Notes 

The plant of the Surber-Arundale Com- 
pany, printers and _ publishers, Char- 
lottesville, Va., was destroyed by fire last 
week. The loss is estimated at $150,000, 
partly covered by insurance. 

James W. Graves, agent at Richmond 
for the World Fire & Marine, and Miss 
Zena R. G. Glazebrook, his stenographer, 
were married Oct. 31. Mr. Graves 
was manager at Richmond for several 
years for the Guardian Life. 


Kentucky Notes 

Max Grossman, an agent for Booker & 
Kinnaird of Louisville, Ky., died last 
week from an attack of acute indiges- 
tion. 

J. W. Bethel of the Chicago office of 
the America Fore companies spent the 
week end in Louisville, visiting the spe- 
cial agents in the four local departments. 














ON THE PACIFIC COAST 











AGENTS CONFER WITH BOARD 


Anxious to Assist in Preventing Threat- 
ened Disorganization on 
Coast 


SAN FRANCISCO, CAL., Nov. 4.— 
Representatives of the Los Angeles Fire 
Insurance Exchange, the California As- 
sociation of Insurance Agents and the 
Insurance Brokers Exchange of San 
Francisco met in San Francisco Monday 
with the executive committee of the Pa- 
cific Board and discussed the present 
problems touching on the unsettled con- 
ditions within the board. The agents 
and brokers expressed a desire to assist 
in preventing any disorganization of the 
board as has been threatened. 

The executive committee will take the 
results of the meeting up with the board 
at the semi-annual meeting in Santa 
Cruz Thursday. 


No Action on General Agencies 


SAN FRANCISCO, CAL., Nov. 3.— 
At a special meeting last week of the 
executive committee of the Pacific 
Board, called to consider a substitute for 
the present general agency rule of the 
board, no definite action was taken and 
the committee will endeavor to bring 
the proposed change before the board as 
a whole at the semi-annual meeting in 
Santa Cruz, Cal., Thursday. The com- 
mittee has been wrestling with the prob- 
lem ever since it was appointed about 
six months ago, without success. Until 
the board membership gives further in- 
structions, it is unlikely that the 30 or 
more charges filed against companies for 
violation of the existing rule will be 
tried or even brought up before the 
committee for hearing. 


Montana Blue Goose 





place Nov. 21 at the New Finlen Hotel in 
Butte, in conjunction with the semi- 
annual meeting of the Montana Special 
Agents Association, booked for the same 
hotel and city Nov. 20. A large num- 
ber of goslings will have their pin 
feathers plucked at this meeting. The 
entertainment committee is composed of 
Hugh C. Dunn, R. M. Hill and Frank J. 
Sullivan, the latter wielder of the goose 
quill of the pond. 


Brokers’ Nominating Committee 


SAN FRANCISCO, CAL., Nov. 3—To se- 
lect a ticket of officers for the Insurance 
Brokers Exchange of San Francisco, 
which will be voted upon at the annual 
meeting, Dec. 8, the following nominat- 
ing committee has been named by Presi- 
dent H. A. Miller: John B. Hauer, chair- 
man, Harry Kelley, W. J. Wynne, W. F. 
Hougaard, Edwin Spengler, E. Detrick. 
Arthur C. Thornton. Offices to be filled 
are president, vice-president, three places 
on the board of governors and two places 
on the arbitration committee. 


Expect Liverpool Appointment 


SAN FRANCISCO, CAL., Nov. 3—San 
Francisco insurance circles expert Gen- 
eral Manager Hugh Lewis of the Liver- 
pool & London & Globe to arrive some 
time during the coming week. At that 
time they also expect that a successor to 
Clarence E. Allan as manager of the 
coast department will be named by Mr. 
Lewis. 


Casualty Companies Dissatisfied 


SAN FRANCISCO, CAL., Nov. 3—Fav- 
orable comment on the recently an- 


nounced reduction in collision rates by 
conference companies to members of the 
National Automobile Club has been re- 
ceived from agents and motorists in all 
parts of California. There has been an 
unfavorable reaction reported from cas- 
ualty companies, which are not members 
of the conference, and just what the re- 
sult will be is indefinite. In the past all 
matters pertaining to collision and prop- 
erty damage insurance have been dis- 
cussed by representatives of the casualty 
board with the conference commit- 
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the approval and cooperation of the cas- 
ualty companies, went ahead and an- 
nounced the adoption of their reduction 
plan. They confidently expect that the 
ultimate result will be reflected in a 
better standing of stock automobile in- 
surance in California. 





To Celebrate 50th Anniversary 


SAN FRANCISCO, CAL. Nov. 3— 
Charles A. Colvin, president of the Fire 
Underwriters Association of the Pacific, 
which will hold its 50th anniversary 
gathering in San Francisco next Feb- 
ruary, announces that plans are under 
way to make the meeting of unprece- 





dented interest and significance. A pro- 


gram has been arranged and is nearing 
completion, said Mr. Colvin, which prom- 
ises to bring to the attention of the 
members practically all of the important 
matters confronting the fire insurance 
business today, as well as most of the 
“side lines” written by fire companies. 
Frank M. Avery, Pacific Coast manager 
for the Fire Association, is chairman of 
the dinner and entertainment commit- 
tee. 





Whitney Palache, United States man- 
ager of the Commercial Union, was a 
San Francisco visitor last week. While 
he was on the Coast a report was cur- 
rent that the company had sold the Cali- 
fornia Commercial Union building to the 
Bank of Italy for more than $2,000,000. 








NEWS FROM EASTERN FIELD 














MAY MERGE RATING BUREAUS 





Proposal Under Consideration to Have 
but One Instead of Four in 
Pennsylvania 





PHILADELPHIA, PA., Nov. 4.— 
There is considerable talk in Pennsyl- 
vania about merging all the four fire 
insurance rating bureaus of the state 
into one. It is declared by many insur- 
ance experts that one bureau could do 
the work in hand much more efficiently 
than the four are doing now. 

These four rating bureaus are the 
Philadelphia Fire Underwriters Associa- 
tion, Philadelphia Suburban Department, 
the Underwriters Association of the 
Middle Department and the Allegheny 
Board of Fire Underwriters. The Su- 
burban Association has jurisdiction over 
Bucks, Montgomery, Chester and Dela- 
ware counties but the balance of the 
state is under the supervision of the 
Middle Department Association. 


Lack of Uniformity Seen 


It is pointed out that if only one rat- 
ing bureau is sufficient for New York 
state, one should be ample for Pennsyl- 
vania. Another reason advanced for the 
consolidation is that each of the four 
rating bureaus uses a separate schedule 
which results in the lack of uniformity 
in rates on risks of the same hazard. 

In the last session of the Pennsyl- 
vania legislature it was proposed by 
Senator Buckman to have the four rat- 
ing bureaus of this state placed under 
the jurisdiction of the Public Service 
Commission, but nothing came of the 
proposition. 





Farms Hit by New York Storm 


BUFFALO, N. Y., Nov. 3.—Farmers 
throughout the Genesee valley, and in 
general throughout western and south- 
western New York, suffered thousands of 
dollars damage to crops and buildings in 
a storm last week that resembled a 
cyclone in many respects. Although this 
section of the country is not infrequently 
visited by storms almost as severe as 
those which ravage the west, the amount 
of tornado insurance carried is meager, 
insurance agencies report, 


MARYLAND AGENTS’ MEETING 





Hagerstown Conference Discussed Many 
Problems Facing the Business, Espe- 
cially as to Local Application 








BALTIMORE, MD., Nov. 4.—A 
meeting of the Maryland Association of 
Insurance Agents was held at Hagers- 
town last week with 65 members and 
guests present. In the absence of Sec- 
retary J.awson, Charles H. Roloson, Jr., 
acted as secretary for the meeting. 
President West made a report of the 
Kansas City convention of the National 
association. A resolution was adopted 
to express appreciation of Wilmer C-. 
Carter, who served as president of the 
association for two years. A. B. White 
of Parkersburg, W. Va., former presi- 
dent of the West Virginia association, 
who was recently elected regional vice- 
president of the National association, 
spoke of the value of the West Virginia 
association to its members, and dwelt 
at length on the flat 20 percent commis- 
sion arrangement and sole agency rule. 
H. U. Dove, chairman of the executive 
committee, spoke on the “Problems of 
Maryland Agents.” Following Mr. 
Dove’s address the meeting was open 
for discussion. 


Discuss Many Problems 


A general discussion took place re- 
garding the Chrysler-Palmetto contract, 
the cut rate business being done in Cum- 
berland by the New Jersey, Pacific and 
Bankers & Shippers, which are said to 
solicit business on the strength of the 
argument that they are members of the 
Baltimore Board, agency qualifications, 
60-day payment of premiums, the func- 
tions and usefulness of the Maryland 
insurance department, and the desirabil- 
ity and methods of forming local boards. 
The secretary was instructed to get the 
outline from the National association 
for the forming of a local board and to 
send a copy to each member in the 
state outside Baltimore. 

A resolution was carried that the ex- 
ecutive committee should hold a con- 
ference with the insurance department 





to make changes ip the agency qualifi- 





PROVIDENT 


Fire Insurance Company 


‘ . 
A New HAmpsuire Corporation 


Executive Offices 
83, Maiden Lane, New Yorx 


C. D. Livingston, General Agent, Dime Bank Bldg., Detroit, Mich. 
John Bauer, State Agent, 605 Insurance Exchange, Chicago, Illinois. 
F. B. White, State Agent, Federal Reserve Bank Bldg., Kansas City, Ma 
A. R. Porter, State Agent, Gas & Electric Building, Denver, Colo. 
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means a saving in time, cost and effort 


The Combination Automobile Insurance Manual 


is an outstanding instance 


Rules, rates and instructions for all classes of 
coverage applicable to automobiles are available 
in a single volume. 


Simplified direct x ey : uotation tables show at a glance 
eft, 


rates ow Fire, Collision, Property Damage 

Public Lispifie? § for all cars in general usa, 
Rates by classification = are given for | 
cars including those no lo produced. 


List Prices, Serial and Engine Numbers, 
major speci ions shown for all cars and x 
from 1916 or 1922 to date as ordered. 


Indicated amounts of insurance (av 

values) shown for each make and mi of car. 
Memorandum Applications included to be filled 
out on the spot to avoid error. 


Memorandum Quotations included to be given t 
assured as reminder or record. 


But above all- 
Each of the above items is always up-to-date be 
cause of the loose-leaf revision service. 


AUTOMOTIVE SERVICE BUREAU sin. iMitryicea 
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cation law so as to do away with the 
solicitor problem without conflicting 
with the revenue producing policy of the 
department and to consider such 
changes in the present credit ruling as 
would throw responsibility for its en- 
forcement entirely on the insurance 
department. 


Connecticut Insurance Day 


On Nov. 18, which has been desig- 
nated as Insurance Day in Connecticut, 
the fire men are to meet at the office 
of the Hartford Fire, the casualty rep- 
resentatives at the Travelers headquar- 
ters and the life interests at the Phoenix 
Mutual Life office. Frank W. Pennell 
of New York City will be among the 
speakers at the life conference, his sub- 
ject being “Merchandising Life Insur- 
ance.” 





Recent Pennsylvania Losses 
Fire last week destroyed the buildings 


on the historic spot in Chester, Pa., 
where William Penn landed with his 
company on the good ship “Welcome,” 


240 years ago The blaze raged for four 
hours and the loss was $25,000. Firemen 
were handicapped in the fight against 
the flames by the location of fire plugs 
and water had to be pumped from the 
Delaware river, some distance away. 
Fire destroyed the Church of the An- 
nunciation at Shenandoah, Pa., with a 
loss of $250,000. Flames started in the 


boiler room and spread quickly to all 
parts of the great church. Low water 
pressure hampered the firemen. The rec- 


tory next door to the edifice was saved. 


Goes With Hartford Mutual 


Christian Rebman, who has been as- 
sistant comptroller of the National Lib- 
erty at its home office in New York, has 
resigned to become secretary of the 
Hartford County Mutual Fire, Hartford, 
Conn, Mr. Rebman has had a long in- 
surance experience, starting in 1900 with 
the Erie Fire at Buffalo. In 1905 he was 
auditor of the Union Fire of Buffalo and 
from 1905 to 1910 he was an examiner in 
the New York department. 


Philadelphia Agency Changes 


PHILADELPHIA, PA., Nov. 3 
tary J. Sanderson Trump of the 
delphia Board announces the following 
changes: Baltimore American agency 
discontinued; National Union and Union 
of London, to Crittenden & Swope; Mer- 
cury of St. Paul has added Harold D. 
Glover; Sentinel Fire has added Arthur 
Hood. 


Secre- 
Phila- 





Boston Board Nominations 


BOSTON, MASS., Nov. 3.—The nomi- 
nating committee of the Boston Board 
has submitted nominations for officers 
to be elected at the annual meeting Nov. 
10 as follows: For president, William 
Gilmour, Gilmour, Rothery & Co.:; vice- 
president, Walter S. Gierasch, R. A. Boit 
& Co.; secretary-treasurer, F. Elliot 
Cabot, manager, William H. Winkley. 

Executive committee, H. G. Fairfield, 
Russell & Fairfield; Edward F. Woods, 
Hinckley & Woods; J. H. Eddy, Rice & 
Whitney; Fred G. Farquhar, William A. 
Hamilton & Co.; George B. Proctor, Pat- 
terson, Wylde & Windeler. 

New members of advisory committee, 
H. A. Kneeland of John C. Paige & Co., 
Aetna Insurance Company and Middlesex 
Mutual. 

New members of brokers committee, 
Cc. I. Powers, Travelers Fire; G. Hayden 
Henderson, John C. Paige & Co., Arthur 
W. Burke, Automobile. 

Handbook committee, 
Elmer A. Lord & Co. 








Converse 


Hill, 


Pennsylvania Field Club 


HARRISBURG, PA., Nov. 3—The Penn- 
sylvania Field Club held its regular 
monthly meeting here last week. M. E. 
Moyer of the Continental is president. 
T. Howard Bacon of the Fireman's Fund, 
chairman of the entertainment commit- 
tee, arranged for the showing of an edu- 
cational film portraying the fire hazards 
about oil tanks. Methods of controling 
oil fire was also screened. The films 
were loaned through courtesy of the 
Foamite-Childs Corporation of Utica, 
i me 


Harry W. Smith, for 25 years a well 
known Boston broker, was found dead at 
the wheel of his automobile in a garage 
in Brookline last week. The engine was 
running and it is believed death was due 
to carbon monoxide poisoning. 
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CANADIAN HAIL LOSS RATIOS 





Range From 30.9 to 107.9 Percent Over 
Four-Year Period—Premiums Last 
Year $3,687,167 





A survey of the experience on Ca- 
nadian hail risks over a period of seven 
years, 1918 to 1924 inclusive, and a sum- 
mary of premiums and losses back to 
1914, reveals that the business of hail 


‘insurance, which is practically all trans- 


acted in Alberta, Saskatchewan and 
Manitoba, has exhibited greater fluctua- 
tions in experience than any other class 
of insurance. 

For example, in 1914 the loss ratio to 
premium income was 39.7 percent, in 
1916 it was 109.7 per cent; in 1918, 30.9 
percent; in 1921, 107.9 percent; in 1923, 
96.1 percent, while in 1924 it was 54.43 
percent. 

Figures by Years 


The figures by years are as follows: 


0.0 

Year Cos. Premiums Losses Ratio 
1914 5 242,258 96,254 39.7 
1915 9 744,352 402,216 54.0 
1916 15 1,430,866 1,570,033 109.7 
1917 15 3,035,895 1,390,269 45.8 
1918 14 2,251,188 696,956 30.9 
1919 27 2,712,776 1,798,926 66.3 
1920 28 5,800,026 2,371,270 40.9 
1921 38 4,371,348 4,718,786 - 107.9 
1922 37 4,402,427 1,635,347 37.1 
1923 39 5,322,643 5,119,327 96.1 
1924 41 3,687,167 2,007,250 54.43 


The volume of business transacted in 
1924 by Dominion licensed companies 
was not as large as that in 1923. In the 
former year the business amounted to 
$3,687,167, but the losses were greatly 
reduced and the result satisfactory to 
most of the companies. 


Experience of U. 8S. Companies 


The experience in Canada of United 
States companies from 1918 to 1924 
inclusive in tabulated form follows: 





Company Years Premiums Losses 
AOtRE 650 1921-24 $ 139,952 $ 111,934 
Conn. Fire.1920-24 519,349 04,273 
Contin’l ....1918-24 973,432 616,093 
Federal 1919-24 817,938 697,533 
Fid.-Phen. .1919-24 660,734 438,900 
Firemens ..1923-24 56,823 44,889 
Glens Falls.1918-24 993,617 649,838 
Great-Am, .1918-24 625,807 343,949 
Hartford 1918-24 3,465,62 2,198,964 

ee 1918-24 3,711,706 2,452,885 
Imperial ..1923-24 102,791 74,832 
In. Co. N. A.1921-24 156,603 114,448 
Merchants .1919-24 537,068 445,344 
Nat. Union.1921-24 264,963 241,792 
Niagara ...1921-24 206,028 144,448 
N. W. Nat..1918 only 216 écancane 
Phoen., Ct..1920-24 766,166 512,221 
Security ...1922-24 123,392 83,434 
Springfield 1921-24 151,561 118,092 
Sterling ...1921-24 71,897 50,261 
Westches,. .1918-24 978,434 616,095 

NS 0 ice s0.<'0 $15,464,053 $10,160,225 


Loss ratio, 65.7 percent. 

Note—For the year 1920 and previous 
returns were on a cash basis and for 
1921 and subsequently returns were on a 
written basis. 


Manitoba Blue Goose Plans 


WINNIPEG, MAN., Nov. 3.—Three in- 
teresting evening meetings for the next 
few months have been arranged in addi- 
tion to regular luncheon meetings, by the 
Manitoba Blue Goose. The evening 
meetings will be held Nov. 10, Dec. 29 
and April 6. The pond is also planning 
to hold another dance in February in 
accordance with a well-established cus- 
tom. At the Nov. 10 meeting, pond mem- 
bers will hear reports from delegates to 
the grand nest; there will be initiation 
of new members, and an entertaining 
program of amusements. 


Made Inspector of Agencies 


G. R. Johnson, late of the insurance 
department of Weber Bros., Edmonton, 
has been appointed inspector of agen- 
cies for northern Alberta by the Domin- 
ion of Canada Guarantee & Accident of 
Toronto. 


Ontario Agents’ Officers 


At the recent annual meeting of the 
Ontario Fire & Casualty Insurance 
Agents’ Association, the following offi- 
cers were elected: President, Cecil 
Bethune, Ottawa; vice-presidents, A. W. 
Bell, Midland; G. M. Orr, Toronto; C. H. 
Denton, Tillsonburg; W. J. Burns, Wind- 





sor; John T. Truman, Hamilton; W. C. 
Lillie, Fort William; C. A. Boehm, Water- 


loss; H. E. Rose, St. Catherines; Charles | 


Priestman, Toronto, secretary-treasurer. 





Alberta Agents’ Convention 
CALGARY, ALTA., Nov. 3.—At the an- 
nual meeting of the Alberta Insurance 
Agents’ Association, held in Calgary, 
Vice-President A. C. Fisher presided. 
Ralph H. Moore of the department of 


insurance outlined the new draft of the | 
insurance act of Alberta, | 


consolidated 


and stated that the department was 


behind the association if a membership | 


of 100 percent strong were shown. A 
committee was appointed to draft a 


resolution to be presented to the Alberta | 


department regarding the licensing of 
agents. The following officers were 
elected for the ensuing year: F. L. Watt, 


High River, Alta., president; A. C. Fisher, | 


Didsbury, vice-president, with 16 direc- 
tors, one from each riding in the 
province. 


Toronto Insurance Institute 

The Toronto Insurance Institute held 
its first meeting of the season with R. 
Leopold Jones of the Canadian Fire Un- 
derwriters Association, president, in the 
chair. Mr. Jones, addressed the meeting, 
dealing with various features of life and 
casualty insurance. 


Recent Canadian Losses 


Fire last week destroyed an automo- 
bile factory 
Joseph Dufour & Sons at Ottawa, 


Apart from the property damage, some 


50 automobiles were burned, and neigh- | 


horing buildings damaged. The cause 
of the fire is attributed to an explosion 
caused by defective wiring. The total 


damages are estimated at about $175,000. | 


For the fourth time in the last four 
years, a fire swept the business section 
of Petitcodiac, near Moncton, N. B., de- 


stroying five stores and three houses, | 


damaging a hotel and two other stores. 
The cause of the fire was unknown. The 


| damage is estimated to run about $40,000. 








This fire raises the total loss to nearly 
$500,000 in the last two years, and each 
time it was the business section of the 
village which was razed. 


Saskatchewan Hail Fund Report 


The Saskatchewan Municipal Hail In- 
surance Association has had a good year. 
Out of a total of approximately $1,100,000 


| in premiums for 1925, the losses approxi- 


mated only $670,000, and if there had not 
been a disastrous hail storm July 14, the 


| report would have shown up even better, 
Approximately 3,000 claims were paid for 
hail losses but there is a substantial 
balance for the reserve fund, which it 
is anticipated will reach the $2,000,000 
mark next year. This is the first time 
since 1919 that the association has had 
two good years in succession. 1919, 1921 
and 1923 being bad years with losses 
totalling $1,916,443, $1,762,886 and $1,- 
| 257,756, respectively. 





Winnipeg Insurance Lectures 
WINNIPEG, MAN., Nov. 3.—The fol- 
| lowing is the program of lectures to be 
| given by the Insurance Institute of Win- 
|nipeg commencing Nov, 19: “Recent 
Legislation Regarding Statutory Condi- 
tions,” Travers Sweatman, K. C.; “Rating 
| Schedules,” V. D. Hurst, Western Canada 
Fire Underwriters Association; “Casualty 
Insurance,” Paul Horst, Canadian Surety; 
| “Book of Rules,” W. H. Hurd; “Under- 
writing,” James A. Dowler, secretary 
Canadian Fire; “Liability and Guarantee 
Adjustment,” R. D. Guy; “English in 
Business,” H. J. Russell; “Insurance,” 
Walter J. Blackburn, secretary Western 
Canada Insurance Club; “‘C’ Tariff,” C. 
R. O’Malley, Western Canada Fire Under- 
writers Association. 


License Ontario Reciprocals 
TORONTO, ONT., Nov. 3.—Six recipro- 
eal exchanges have been licensed in 
Ontario, and additional applications are 
under consideration. An amendment 
passed at the last session of the legisla- 
ture empowers the government to re- 
quire a deposit from these reciprocals, 
| as is done with ordinary insurance com- 
| panies, and it is now recommended that 
immediate steps be taken to secure the 

| enactment in the several provinces. 





and garage belonging to | 
Ont. 


Canadian Losses Compared 
According to the “Monetary Times,” 
fire losses in Canada for the week ending 
Oct. 21, 1925, are estimated at $116,800, 
as compared with $103,500 for the corre- 
sponding week of 1924. 


Canadian Notes 


Butler Byers & Co. have been ap- 
pointed to represent the Franklin Fire 
at Saskatoon, Sask. 

Damage of $30,000 was caused by fire 
which destroyed a three-story apartment 
block at Windsor Mills, Que. 

Edward P. Blackshaw of Medicine Hat, 
Alta., has been appointed to represent 
the Alliance of Philadelphia. 

The telephone exchange, postoffice and 
drug store were wiped out by fire at Dar- 
lingford, Man. The loss has not yet been 
estimated. 

The employes of the Western Canada 
Fire Underwriters Association held a 
most successful dance and entertainment 
in Winnipeg last week. Over at- 
tended, and the amateur talent unearthed 
was surprisingly good. 








MOTOR INSURANCE NEWS a 








THEFT RATES DUE FOR BOOST 


Revised Schedules Expected About Jan. 
1—Prophets Expect Charge 
to Go Up 


NEW YORK, Nov. 4.—Revised auto- 
mobile fire and theft rates are expected 
to be put in force about Jan. 1. 

Many automobile underwriters feel 
that the theft rates will be on a higher 
level. This opinion is based upon gener- 
ally bad experience with this line re- 
ported by many companies. 

The solution of property damage rates 
will only be adjusted through the forms 
of the combined experience of the fire 
and casualty companies. The Pacific 
Coast Auto Underwriters Conference 
has already agreed to a downward mod- 


ification of collision rates in that terri- | 


tory. The Western Automobile Confer- 
ence has also recommended a downward 
revision of collision rates. No material 
demands for reduction of collision rates 
have been put forward in the east so far. 





Studebaker Finance Plan 
The Studebaker Corporation has fol- 
lowed other large automobile manufac- 
turers by establishing a definite financ- 
ing arrangement with a single large 
finance company. The Studebaker will 
place its finance business through the 


Industrial Acceptance Corporation of New | 


York. 


PLAN FOR THE DODGE CARS 


Commercial Investment Trust of Chi- 
cago Is Doing All the Financ- 
ing of New Machines 


NEW YORK, Nov. 4.—With 80 
percent of the new automobiles now 
purchased on the time payment plan, 
and the hectic competition that rages 
|among the various motor manufactur- 
ing companies to cut their costs in every 
| 





possible direction in order to induce 
further sales, it is virtually impossible 
|for local agents to get first year busi- 
ness upon the class unless they are in 
| position to aid in financing arrange- 
|ments. Appreciating this fact, many 
| local men have also acted as repre- 
| sentatives for established financing cor- 
porations, but even this will prove of 
little avail in the future. The pro- 
nounced drift of the business is to effect 
wholesale insurance covers by the manu- 
facturers through the medium of the 
financing institutions. Not only are 
sales of cars manufactured by the va- 
rious subsidiaries controlled by the Gen- 
eral Motors Corporation taken care of 
through an allied financing company, 
but insurance against fire and theft is 
likewise furnished by a subsidiary enter- 
prise. The arrangement made by the 





Chrysler Motor Corporation with the 
| Palmetto Fire to supply insurance pro- 
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tection is well known to the underwrit- 
ing fraternity. 


Others to Mature Plans 


It is taken for granted that other big 
automobile manufacturers, not to be out 
of the running, will also effect plans for 
financing and insuring their machines, 
to the end that the insurance agent can- 
not possibly hope to get business of this 
character until the cars are individually 
owned, which in the great majority of 
cases will be 12 months after their pur- 


chase. 
Dodge Bros, Plan 


Under the Dodge Brothers’ credit pur- 
chase plan, the carrying out of which 
has been entrusted to the Commercial 
Investment Trust of Chicago, dealers in 
the machines are required to sign an 
agreement of which the following is a 
copy: 

Part 1. In consideration of your pur- 
chasing from us from time to time ac- 
ceptable installment notes of purchasers 
to whom we have delivered new or used 
passenger and commercial cars (exclud- 
ing busses) and secured by chattel mort- 
gage or covered by conditional sales con- 
tract or lease (herein called “contracts’’) 
to be duly assigned by us, such notes 
being sold and delivered by us to you 
and endorsed “Without Recourse” or 
without our endorsement thereon. 

We agree that if you are obliged to 
repossess or foreclose upon any such 
automobiles for non-payment of any in- 
stallment or for any other reason, we 
will assist you in every possible way to 
obtain repossession of such automobiles 
and that we will purchase each such 
automobile from you at place of re- 
possession (in case -of a conversion by 
purchaser you are to deliver car at our 
place of business) and pay you the un- 
paid balance of the note or notes held 
by you. If any such automobiles shall 
have suffered material collision damage, 
you shall cause such damage to be _re- 
paired or shall make reasonable allow- 
ance to us to repair such damage. 


Agreement on Net Losses 


You agree that our net losses, if any, 
arising out of the resale of cars so re- 
purchased by us, out of the total num- 
ber financed with you in each completed 
12-month period following the date 
hereof, shall not exceed 5 percent of the 
total amount of notes purchased by you 
from us during the same period, “Net 
losses” shall mean the difference between 
the total sales prices of all such cars 
to retail purchasers and the amounts we 
paid you therefor plus our actual cost 
of putting such cars in saleable condi- 
tion. 

Part 2. We warrant and represent that 
each of said “contracts” will correctly 
describe the automobile delivered to the 
purchaser therein named and correctly 
set forth the amount of the selling price 
and the amount of the initial payment 
made to us in cash and (or) the amount 
allowed by us for other automobiles 
taken in trade and that if any such 
“contracts” incorrectly state such or any 
other facts, that we will immediately pay 
you the amount of the unpaid balance 
of the notes sold to you in connection 
therewith. 

Part 3. This agreement shall inure to 
and bind our respective successors and 
assigns and any company or organization 
subsidiary to or affiliated with you to 
whom you may assign this agreement 
and cause to purchase notes from us as 
herein set forth. 


In selling its cars upon the time pay- 
ment plan Dodge Brothers require that 
33% of the price be paid in cash and 
the balance within 12 months. The 
new rates “include fire and theft in- 
surance.” 
_ An arrangement somewhat along the 
lines of the subjoined is reputed to have 
been made by the Commercial Invest- 
ment Trust, Inc., with the makers of 
Cleveland, Chandler and Nash machines. 


Mylod Made President 


At the annual meeting of the Automo- 
bile Underwriters Club of Chicago, John 
L. Mylod of the North British & Mer- 
cantile was reelected president. A. C. 
Anderson of the Fireman’s Fund was 
chosen vice-president; J. M. Japenga, 
Western Automobile Underwriters Con- 
ference, secretary, and F. C. McDiarmid, 
Aetna, treasurer. 


Finance Men Gather 
The second annual automotive financ- 


National Association of Finance Com- 
panies will be held in Chicago Nov. 16-17. 
Last year the finance companies got to- 
gether and agreed upon a 33% percent 
of the cost price of the car as a minimum 
cash payment. It is said, however, that 
they have been unable under the force 
of competition to stick to their agree- 
ment and that in the drive for business 
many of them have lowered the stand- 
ard. 


APPOINT INDIANA SPECIALS 

Aetna Announces Two New Field Men 

in the State, R. O. Hudler and 
Harry M. Mountain 





R. O. Hudler, formerly with the 
Northwestern National Fire in Indiana, 
has been appointed special agent for the 
Aetna in Indiana. He will assist State 
Agent Shoemacker and will have offices 
in the Meyer Kiser Bldg. at Indian- 
apolis. He succeeds S. E. Dukes who 
has accepted the state agency of the 
County Fire and Granite State Fire. 
Harry M. Mountain has been ap- 
pointed special agent for the Aetna in 
Indiana. Mr. Mountain has been in the 
office of the Aetna as assistant examiner. 
He was formerly engaged in local busi- 
ness in Leavenworth. 


Phil Braniff Says— 


Phil Braniff says this is a free coun- 
try. A man can get married or go out | 
nights (choice of one). Phil produces 
good stuff 24 hours a day and some of 
it gets into the “Tebco Messenger,” a 
friendly letter that goes out once a week 
to the agents of the T. E. Braniff Com- 
pany in Oklahoma. In a recent issue 
he talked about advertising. He said 
the secret of any successful business is 
advertising. There is no agency so small 
that it cannot help itself by advertising. | 
Of course, the newspapers are a help, 
but the best advertisement for a grow- | 
ing agency is a coat tail sticking straight | 


a day. Statistics show that out of ten 
prospects there is a sale. 


ACTION BY ATTORNEY 


(CONTINUED FROM PAGE 1) 


coop.” 
cerned that ended the game. 

Estimates run as high as $1,500,000 on 
the amount of money taken out of Chi- 
cago by International Lloyds, Interna- 
tional Lloyds, Ltd., and Illinois Motor- 
ade Corporation. Against this estimate 


attorney-general that the 10 underwrit- 
ers were liable for $1,000 each. There is 
no allegation that anyone, except the 
victims, actually put up any money. The 
suit for a receiver declares that the un- 
derwriters are unknown. The salesmen 
were able to boast that the concern was 
licensed by the Illinois department, 
which may explain why the public so 
readily parted with its money. 
Many Kinds of Insurance 


The petition on which the attorney- 
general secured his injunction alleges 
that the concern was licensed Feb. 2, 
1925, to write fire, lightning, hail, wind- 
storm and sprinkler leakage insurance 
under the Illinois Lloyds law. It alleges, 
however, that many other kinds were 
written, including automobile fire, theft, 
property damage, liability and collision, 
and fraud, burglary and credit policies, 
as well as the famous increase-in-land- 
value contracts. International Lloyds is 
described as an unincorporated aggrega- 
tion of 10 underwriters, unknown to the 
attorney-general. International Lloyds, 
Ltd., is a corporation licensed to act as 
attorney-in-fact for the underwriters. 
The Illinois Motorade Corporation is a 
corporation formed to give services of 
the sort usually stated in the notorious 


motor service contracts, which had 
quite a run before the Lloyds game in 
Chicago. 

The attorney-general alleges that 





ing conference, under the auspices of the 


while customers thought they were get- 





out and a schedule of ten new prospects | 


| 
GENERAL HALTS LLOYDS! 


As far as big money was con- |! 


it is curious to read the allegation of the | 


| 


CAN YOU THINK of any surer or more satisfying way for an 
insurance broker to increase his income than by putting his clients 
in touch with a service such as brought forth the following letter? 


INSURANCE ADJUSTMENTS 
B. L. MCCLELLAND & CO. 
402-404 Kraft Building 
307 West Seventh Street 
DES MOINES, IOWA ‘ 


Telephone Walnut 1540 
Res. Phone Drake 2404 


Fidelity Appraisal Co., 
University Building, 
Milwaukee, Wisconsin. 
Gentlemen:— 


Aug. 24, 
1920 


On August 13th Mr. Wilton McCarthy, of Des 
Moines, sustained a fire loss in the trunk room 
of his home, which caused a smoke damage to some 
extent throughout the house. I completed the 
adjustment today, and want to tell you the great 
help your appraisal was to me. 

f It has been my experience that whenever a man 
has an appraisal made of his home, he has found 
lit advisable to at least double his insurance. 

As you know, I represent the insured only, and 

I have found that not five per cent of them are 

in a position to prove either their values or 

their loss properly when they have a bad fire. 
Very truly yours. 


Appraisals 
Increase 
Insurance 


BLM-H 
B. L. McCLELLAND 


FIDELITY APPRAISAL CO. 


MILWAUKEE 


OFFICES 
New York—Grand Central Term’! 
Cleveland—UlImer Bldg. 
Chicago—Marquette Bldg. 
Minneapolis—Masonic Bldg. 
St. Louis—Central Nat’L Bk. Bldg. 
Los Angeles—312 Frost Bldg. 
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ting insurance policies, yet the contracts 
had clauses which partly nullified the in- 
surance, throwing much of the loss on 
the insured himself in the form of de- 
ductible provisions. He also states that 
the policies and other literature carried 
a picture of a building and salesmen and 
others gave the impression the concern 
owned the building, which in fact is 
owned by the Northern Trust Company 
as trustee. He alleges there are a large 
number of claims which the concern 
refuses to pay. 


Lloyd@’s Insurers Is Separate 


All of the Bastian Lloyds progeny 
have been more or less connected in the 
public mind. Lloyds Insurers, “Ameri- 
can Lloyds, Ltd., United States man- 
agers,” the one next succeeding the In- 
ternational, is very insistent that it has 
no connection whatever with the Inter- 
national. Charles G. Palmer, president 
of American Lloyds, Ltd., has sent out 
a written notice calling attention to the 
error and stating that his concern has 
absolutely no connection, direct or re- 
mote, with any other, with International 
Lloyds, World’s Lloyds, Chicago 
Lloyds, United Lloyds or North Ameri- 
can Lloyds. Not all of these were or- 
ganized by Bastian. 


Robertson Not Named 


Mr. Palmer refers to the fact that 

some of his men were formerly with 
International Lloyds and in order to 
prevent confusion he lists the personnel 
of the concern. Mr. Palmer is president; 
Dr. Gay Dorn, vice-president; W. H. 
Ostrander, secretary; Murphy O. Tate, 
claims attorney; Charles R. Mayhew, 
manager fire division; W. H. Brennan, 
superintendent plate glass department; 
George P. Kenna, manager taxicab and 
rent-a-car department, and John Stam- 
per, superintendent of the accident de- 
partment. Conspicuously absent from 
this list is Harry V. Robertson, former 
secretary and joint organizer with A. A, 
Bastian. Mr. Tate is also claims attor- 
ney for a number of stock companies 
and a member of the law firm of Le- 
Forgee, Schroeder & Tate. 
_ Lloyds Insurers shares with Interna- 
tional Lloyds the danger of being mis- 
taken for Lloyds of London. Customers 
of both often think they are getting 
London Lloyds protection. 


Reorganization Reported 


William Waugh, attorney for the In- 
ternational, states he understands there 
has been a change in control and that 
the outfit is now in the hands of John 
L. Sarran. Mr. Waugh believes the in- 
junction will be dissolved and the con- 
cern will resume business. Mr. Waugh 
is a former assistant United States dis- 
trict attorney and was retained after the 
interest of the post office inspectors was 
known. From his selection guessers 
might guess where the old crowd ex- 
pected the lightning to strike first. 

Rumor has it that Mr. Waugh re- 
fused to take the case unless A. J. Jo- 
seph, president, and L. L. Stern, another 
official, would agree to follow his ad- 
vice. It is said they withdrew under an 
agreement to leave Chicago. One of 
the reported conditions also was that 
they agreed to leave behind $100,000 for 
“legal reserve” and to refund money ¢o 
“kickers,” 


COMMISSIONERS 0. K. 
NEW PALMETTO PLAN 


(CONTINUED FROM PAGE 28) 


a discussion of proposed revisions in in- 
surance plans that would prove mutually 
acceptable in the event that adverse 
Supreme Court rulings are finally ob- 
tained in cases now pending. In the 
main this move on the part of these 
companies to iron out possible difficul- 
ties with insurance commissioners is 
said to extend beyond a determination 
of the legality of projected insurance 
plans, and to contemplate the building 
up of an arrangement or a policy which 
will prevent interference with dealers in 
various states. In addition a considera- 
tion of possible pénalties from the de- 
termination of subsequent violations of 





state insurance laws in cases now pend- 
ing is said to be involved. 


' Admit Unofficial Conferences Held 


While all of these observations are 
more or less problematical so far as the 
Chrysler Company is concerned and 
probably applicable only in a few in- 
stances from the complete denial of 
company executives it is pointed out 
that unofficial conferences have been 
held in various states between insur- 
ance commissioners and Chrysler rep- 
resentatives with a view of sounding 
out sentiment regarding the operation 
of an insurance arrangement. It is also 
stated that similar conferences have 
been held by representatives of the Gen- 
eral Motors Corporation and _ several 
other motor companies with a view of 
determining possibilities along the same 
line. The move of the General Motors 
in this connection was said to be made 
necessary by objections by insurance 
departments to the admission of their 
newly organized company in_ several 
states. 


Anxious for Commissioners’ Approval 


From expressions of opinion of offi- 
cials of the Chrysler and other compa- 
nies it is apparent that they are just 
as anxious to establish insurance plans 
that will meet with the approval of 
state insurance commissioners as_ to 
establish their legality, provided that 
such an arrangement proves feasible 
without sacrificing necessary features 
involving standardization of insurance 
and financing charges, which are re- 


garded as imperative by automobile 
companies. In emphasizing the need 
for these features to commissioners 


they are pointing out that such innova- 
tions represent decided savings to pur- 
chasers of motor cars which should be 
made possible to the public through the 
cooperation of state officials provided 
the legality of such a plan is estab- 
lished. However, as one leading auto- 
mobile executive puts it, “We are inter- 
ested most of all in making sure that 
local authorities, including insurance 
commissioners in the various states, do 
not interfere with our dealers or at- 
tempt to curb their operations by any 
restrictions which would seriously inter- 
fere with their business, especially ,jif 
some new feature like the proposed 
insurance service was involved.” 


Overtures Made by Palmetto 


It is reported that in the Chrysler- 
Palmetto case practically all of the 
overtures to insurance commissioners 
have been made by the Palmetto Fire 
but since these efforts are entirely in 
behalf of the Chrysler organization the 
net result is the same. There is no 
doubt that both organizations are 
equally interested in this connection 
since conferences on any of the cases 
directly affecting both sides are always 
attended by representatives of both 
companies. 


CONN ANSWERS PROPAGANDA 


COLUMBUS, O., Nov. 4.—The 
Chrysler Company has begun a publicity 
campaign regarding its insurance cover. 
In the course of the first pronouncement 
occurs this: “There is a feeling of cer- 
tainty on the part of the Chrysler com- 
pany from the assurance of their attor- 
neys that the legality of resident agency 
laws will be practically disproved as an 
outgrowth of the present cases.” 

Judge Harry L. Conn, superintendent 
of insurance of Ohio, was asked his 
opinion of the above statement and his 
reply was: 

“Tf counsel for Chrysler has any con- 
fidence in this position, it is significant 
that the agency qualification question 
was nof presented when the case of the 
Palmetto against myself was heard in 
the United States court at Columbus. 
If the act is not valid, we may as well 
know it. A sorry day for the insurance 
paying public will have dawned, how- 
ever, if we are remitted to the practices 
of the Bourbons. 

“As bearing on the validity of such 
laws, the Tennessee realtors’ case is in- 
teresting reading. The United States 
supreme court there upheld a statute to 





ECONOMIST SAYS THAT 
“PRICES ARE STABLE” 





Various Authorities Show Only 
Minor Fluctuations in 
1924 and 1925 





WILL CONTINUE STEADY 





All Facts and Figures Considered, Lit- 
tle Change Can Be Expected 
in Near Future 





By HOWARD W. ROPER, Economist 
Research Department American Ap- 
praisal Company 

Prices are stable. After the marked 
variations in the prices of all commo- 
dities from 1916 to 1923, the period since 
January, 1924, has been one of quietness, 
with only minor fluctuations up and 
down. 

On the whole 1924 was a year of sta- 
ble prices. According to the three best 
known authorities (Bradstreet, Dun and 








the effect that a person who wishes to 
broker real estate must have a license 
before he may engage in that business, 
such license not to be issued as of course 
but only in even the applicant is quali- 
fied. Also there is the Mackey case de- 
cided a few weeks ago by the supreme 
court of Missouri in which Superintend- 
ent Hyde was upheld. 

“With due respect to Mr. Chrysler 
and his splendid car, it is suggested that 

(CONTINUED ON PAGE 48) 


SHALLCROSS COMMENTS ON 
GLENS FALLS POINT 
(CONTINUED FROM PAGE 6) 
company shall not be liable upon this 
policy so far as it relates to property at- 
fected by any such misdescription, mis- 
representation or omission.” 


Situation in Foreign Countries 





For one reason or another the requir- 
ing of this signed “fire proposal” form 
seems to have largely fallen into disuse 
in foreign countries and the companies 
rely there, as do most of us here, upon 
the local agents and field men to keep 
off the bad moral risks. Furthermore, 
in most of those countries a fire policy 
once issued may be renewed for many 
years by a simple renewal receipt for 
which no further proposal form is re- 
quired and in all of them business con- 
ditions are very different from what they 
are in the United States. 


Should Use Organizations 


The national wealth of the United 
States is said to be $400,000,000,000. 
of insurance. You advertise that the an- 
nual loss by incendiarism is $220,000,000 
which, if that were true, would be about 
one fifth of one percent of the amount 
insured. The National Board and other 
organizations supported by stock com- 
panies are organized to check incendiar- 
ism, to educate the public regarding fire 
prevention and against that carelessness 
to which underwriters attribute more fire 
loss than to all other causes combined. 
I venture to suggest that such organiza- 
tions are the mediums through which in- 
creasing effort can, in an orderly way, 
be directed against incendiarism; and 
that more harm than good will befall the 
fire insurance business through news- 
paper advertising which holds it up to 
public scorn and gives demagogues and 
self-seeking politicians an excuse for un- 
justified attacks. 

I do not advocate but, as an aid to 
underwriting, see no objection to signed 
applications if the practice of obtaining 
them should become general, though I 
do not think they would stop incendiar- 
ism or even check it to any marked de- 
gree. 





the U. S. Department of Labor.), the 
commodity price index fell off slightly 
in the early part of 1924, but took an 
upward turn after a few months and 
continued to gain slightly throughout 
the remainder of the year. Woodwork. 
ing machinery and machine tools pre. 
sented practically a straight line on the 
price chart for all of 1924. Minor fluctu. 
ations occurred in the price of cement, 
lumber, common brick, and labor, but 
the fluctuations were not marked. Of 
all the building materials, steel alone 
in 1924 showed a pronounced falling off, 


Only Minor Fluctuations 


And in 1925, price levels have re. 
tained the same stability. Minor fluctua- 
tions in the price of some commodities 
have occurred here and there, but prices 
as a whole have remained practically 
stable with a slight tendency downward, 

Economists are in practically unani- 
mous agreement that prices have no 
immediate prospect of returning to pre: 
war levels. Dr. J. H. Hollander of 
Johns Hopkins University, outlining the 
theory of economic forecasting, said ina 
rate case earlier in the year, “Economists 
from their study know that prices are 
a function of two variables, commodities 
and money, and they ascertain then what 
is the trend with respect to those two 
magnitudes, and the trend is clear that 
the volume of commodities is measura- 
bly constant and that great efforts are 
necessary to keep the volume of credits 
expanding. Therefore, they say that 
you will witness in the next five years 
natural tendencies working for a higher 
level of prices, kept in restraint by con- 
siderations of social policy as to the 
wisdom of price stability. But it is not 
a matter of personal opinion any more 
than the forecasting of the weather 
service.” 

Harvard Man’s View 


Dr. Harry R. Tosdal of Harvard 
earlier in the year also testified in a 
utility rate case to the effect that he 
believed price levels would go no lower 
and might even go higher. His views, 
as digested by the Christian Science 
Monitor were, “First, he said that the 
amount of gold and volume of credit 
available in the United States is ample 
to maintain the present levels; second, 
that the volume of manufacturing, min- 
ing and trade is about normal and can- 
not be expected to increase fast enough 
to bring about any lowering; third, that 
lower prices could not be expected 
through a general. lowering of the costs 
of production, as the essential factors 
entering into their determination were 
labor and raw materials; fourth, that 
any lowering of price levels will be 
opposed by the government, as it would 
increase taxes, add to the national debt 
and act as a severe brake on the opera- 
tion of the Dawes plan; and fifth, that 
lower prices cannot be brought about 
by any vast importation of foreign prod- 
ucts as Europe cannot produce them, 
and even if they could the tariff would 
restrict them.” 

There is every reason to believe that 
prices are stabilized on a new plateau, 
and will continue stable at least for the 
immediate present, and probably for a 
period of years unless disturbing fac- 
tors enter in. 


Ferecast for Remainder of 1925 


From a study of the supply of gold, 
gold production, tariff policies, Federal 
Reserve policies, immigrant policies, the 
standard of living, wages, industrial ac- 
tivity and other factors, it appears likely 
that prices will remain at the present 
levels throughout the remainder of 1925. 

That is the view expressed in the 
Harvard Economic Service for Septem- 
ber, “The steady advance of average 
wholesale prices during September has 
reversed the downward movement which 
set in at the middle of April. It is our 
expectation that for the remainder of 
the year prices will remain compara- 
tively stable: i. e., the fluctuations which 
occur will be within a narrow range. 


In view of the conservative temper of 
the business community and the prob- 
able policy of the banking authorities 
if inflation threatens, it is unlikely that 
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a sharp upward movement will take 
place. On the other hand, it is difficult 
to see how a very severe recession can 
occur with the prospect of a continua- 
tion of satisfactory money conditions 
and a large volume of business.” 


Alexander Hamilton Forecast 


The Alexander Hamilton service 
agrees in substance with the views of 
Harvard: “The general trend of whole- 
sale commodity prices has shown a sag- 
ging tendency during the past month. 
This recent easing up suggests that 
prices on the average are not headed to- 
ward any extensive advance this fall. 
The present relatively high level of 
prices also argues against any marked 
rise. On the other hand, there are no 
outstanding bearish factors in the com- 
modity situation. Business fundamentals 
are sound. Money conditions are still 
favorable. Production has not been ex- 
cessive, and no surplus stocks are yet 
menacing the markets. No notable price 
rises may be in prospect this fall; at 
the same time it does not seem reason- 
able to anticipate any conspicuous weak- 
ness.” 

Babson Predicts Strengthening 


Babson, on the other hand, expects a 
strengthening of prices later in the 
year. In September, he said, “Under- 
lying conditions point to a somewhat 
higher average. Volume of sales has 
been gradually increasing for over a 
year. Production of basic materials, fol- 
lowing the sharp rise of last fall, has 
dropped substantially. Ratio between 
supply and demand better balanced. 
Trend of consumption now definitely up- 
ward. This means higher rates of in- 
dustrial activity this fall. Although 
there has not yet been any sign of 
materially higher industrial prices in 
general, there should be some strength- 
ening later in the year.” 


Indices of Commodity Prices 


The rising of wholesale prices since 
May of this year has been largely due 
to the increase of farm produce prices. 
These prices have gained about fifteen 
percent in a year, while the price on 
industrial products has remained prac- 


tically unchanged. A comparison of 

commodity price indexes shows the 
gradual rise in 1925: 

Brad- 

Babson’s’ Index of street’s 

Com- Retail Com- 

modity Price modity 

Price U. S. Dept. Price 

Index of Labor Index 

Av. 1920..... 271 203 18.8096 

Bw. BOBL. cece 157 153 11.3695 

Av. 1922.. 163 142 12.1185 

BM B9GEscces 172 146 13.4028 

| | 7? 161 145.9 12.8672 

Jan., 1925 163 154.3 13.9347 

Feb., 1925.... 170 151.4 13.8852 

Mar., 1925 169 151.1 13.8353 

Apr., 1925 164 150.8 13.6854 

May, 1925.... 162 151.6 13.3173 

June, 1925 164 155.0 13.6177 

July, 1925.... 169 159.9 13.8526 

Ms aeiess <«s 160.4 14.2438 

Sept., 1925.. “* vain 14.0878 


Department of Labor Figures 


Recent U. S. Department of Labor 
Index Numbers of wholesale prices for 
groups of commodities are as follows: 

1924 -— 1925 —~ 


Group Aug. July Aug. 
Metal and Metal Prod. 130.4 126.4 127.3 
Building Materials.... 169.2 170.1 172.4 
Chemical and Drugs... 130.1 133.3 134.6 
All Commodities...... 149.7 159.9 160.4 


Trend of Prices on Building Materials 


_ Price stability is noted in the more 
important industrial construction mate- 
rials, as may be seen from the table 
below showing the course of prices in 
1925 for: 


In more detail, the prices of iron and 
steel since May have been: 


Pig Iron Steel 
Iron Age Iron Age 
Comp. 
$ Per Ton Cts. Per Lb 
May I 20.63 2.460 
II 19.71 2,460 
Iil 19.63 2.460 
IV 19.42 2,460 
June I 19.42 2,460 
II 19.21 2,446 
Ill 19.21 2,439 
IV 19.13 2,424 
Vv 19.13 2.431 
July I 18.96 2.431 
Ir 18.96 2,431 
III 18.96 2,439 
IV 18.96 2,439 
Aug. I 18.96 2,439 
II 19.00 2,439 
Iil 19.04 2,396 
IV 19.04 2,396 
Sept. I 19.13 2,396 
II 19.13 2,396 
III 19.46 2,396 
IV 19.54 2.396 
Vv 19.63 2.403 


Highs and Lows of Iron 


The highs and lows of pig iron and 
finished steel for the last three years 
are shown below: 
PIG IRON 
HIGH 
1923 1924 1925 
30.86 Mar. 20 sae: * pa 22.50 Jan. 13 
OW 
20.77 Nov. 20 19.21 Nov. 3 18.96 July 7 
FINISHED STEEL 
HIGH 


1923 1924 1925 
2.824 Apr. 24 0 15 2.560 Jan. 6 
2.446 Jan. 2 2.460 Oct.14 2.396 Aug. 18 
Pine Prices Advance 


The Lumbermen’s Bureau believes 
that prices on yellow pine will continue 
to advance slowly. <A _ recent report 
states, “Production is normal and stocks 
are somewhat broken. Order files are 
reported heavy and shipments large. 
Prices have not fluctuated much and 
practically all changes have been up- 
wards. No general or horizonal in- 
creases have been made; however, the 
increase coming only on each item as 
demand or scarcity forced it on the 
particular item. For example No. 1 
lath has gone up to $6, an increase of 
$1 or 20 percent in the last 30 days.” 
From February to June, softwood lum- 
ber on the average fell about two dol- 
lars per M. 


Trend of Machinery Prices 


The price on machinery has in general 
been stable throughout 1925. The ac- 
companying charts present a bit of the 
price history of machine tools and 
woodworking machinery. 

For each of these curves the January, 
1913, price has been selected as the 
base, that is, assumed as 100. Preced- 
ing and subsequent price relatives were 
based upon prices prevailing in January 
of each year and, while certain fluctua- 
tions may have occurred during the vari- 
ous years considered, such variations 
have been disregarded in this presenta- 


tion. 
Based on Actual Prices 


The index numbers for the curves 
were determined from a set of figures 
representing the actual prices of lead- 
ing manufactures and _ representative 
pieces of equipment. 

The group comprising the machine 
tools included shapers, drills, grinders, 
millers, lathes, planers, boring mills and 
screw machines while those comprising 
the woodworking machinery group in- 
cluded jointers, hand saws, swing saws, 
saw tables, cutoff saws, surfacers, plan- 
ers, matchers, moulders, borers and mor- 
tisers and shapers. 


Practically Stable Since 1924 


It will be noted that the prices for 
both groups have been practically stable 
since 1924 and that much the same con- 
dition obtained from 1907 to 1913 and, 
but to a less extent, from 1900 to 1905 
in the case of machine tools. From 
1915 to the peak in 1921 there occurred 
a decided upward trend due to the un- 
precedented rise in prices on account 
of the great demand for both machine 
tools and wood working machinery dur- 
ing and immediately succeeding the war. 

Gradual Recovery 

The demand having been decreased 

and the industry finding itself in more 
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General Building 


NEBRASKA! 


and adjacent territory in the “Middle West” are experiencing the most profit- 
able agricultural year in a decade. “Bumper Crops” are the foundation of 


Middle West prosperity. All lines of business will promptly reflect this healthy 
agricultural condition and the 


INSURANCE BUSINESS 


will be among the first to respond. Opportunity is knocking now — today. 
Are you prepared? Are you satisfactorily equipped to render rapid, intelligent 
service on any and all Casualty lines? Have you ever analyzed your facilities 
to obtain the Insurance Business of your community? Unquestionably a local 
agent’s greatest asset is a connection with a real, progressive General Agency. 


THE HARRY A. KOCH COMPANY 


of Omaha, is one of the fastest growing general agencies in the “Middle West.” 
There is a good reason for everything and there is a good reason for this. Here 
is a General Agency equipped to give immediate expert advice on all insur- 
ance underwriting problems—ready to give you the assistance of an insurance 
specialist in any line that you may have need for. THE HARRY A. KOCH 
COMPANY are General Agents for and are unhesitatingly recommended by the 


GENERAL ACCIDENT 


(“The Progressive Casualty Company”), with forty years’ successful under- 
writing experience, specializing in Automobile Lines, Liability, Property Dam- 
age and Collision, Accident and Health, Burglary, Plate Glass, Steam Boiler, 
Workmen’s Compensation, Elevator, Teams, Public and all forms of Liability. 





A connection with The Harry A. Koch Company is an insurance policy on your- 
self for the efficient handling of the insurance business in your community. 
Investigate and be convinced. 


The Harry A. Koch Company 


General Agents for 


GENERAL ACCIDENT 


Fire and Life 
ASSURANCE CORPORATION, Ltd. 


Frederick Richardson 
U. S. Manager 


Philadelphia 
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BLANKET BOND IS ON 
WAY, SAY SURETY MEN 


Industrial and Mercantile Houses 
Will Soon Find It Generally 
Available 


PRESENT FORMS LIBERAL 


Many Big Schedules Now Written 
With Special Clause Nearly Mak- 
ing Blanket Cover 


Surety men generally feel that the 
Surety Association of America will 
adopt some form of blanket fidelity 
bond for industrial and mercantile risks 
as a result of a series of conferences 
having been begun. Action may be 
hurried by the recent announcement of 
the Metropolitan Casualty that it would 
write a blanket fidelity bond on such 
risks. It is certainly coming eventually. 

This movement, say many, is in line 
with surety progress. The fidelity bond 
has broadened rapidly during the past 
few years. The confidence which the 
public places in surety companies, and 
the consequent tremendous increase in 
fidelity volume are due largely to the 
fact that the forms have been broadened 
so that there are not so many loopholes 
for the company to escape and claims 
are paid when loss occurs, which a num- 
ber of years ago could be easily avoided. 


Fidelity Like Insurance 


Fidelity is rapidly becoming insurance 
rather than suretyship. Not only are 
the companies underwriting it on this 
basis, but the courts construe it in that 
way. The attitude of courts and juries 
toward a fidelity company is now much 
as it always has been toward an insur- 
ance company. 

_Many surety men feel that the advent 
of the blanket fidelity bond is not as 
great a departure as it might seem. As 
one fidelity man said, “The up-to-date 
offices have no reason to fear the com- 
petition of the Metropolitan Casualty. 
They are all writing forms which are 
nearly as broad.” 

_The fact is that in larger cities such as 
New York and Chicago special forms 
ot so many kinds have been written 
that coverage, practically as broad as 
under the blanket policy, has been writ- 
ten. It is said, however, that.a great 
many fidelity and surety men do not 
know how to handle these forms and 
have not written them. Automatic cov- 
erage, position bonds of one kind or an- 
other, and clauses extending the cover- 
age to cover mysterious disappearance 
have made many schedules into blanket 
bonds for practical purposes. 


Position Bond Example 


_ For instance, one bond which is now 
im torce names the number of officers 
which are covered for a certain amount, 
then in turn the number of cashiers and 
so on down until it comes to typists, 
clerks, and even truck drivers in great 
numbers. The amount for which each 
(CONTINUED ON PAGE 46) 





'IMPROVEMENT IS SEEN 


| 
| 


TRAFFIC ACCIDENTS REDUCED 





Work of Hoover Conference to Be Re- 
viewed at Group Meetings in Wash- 
ington This Month 








WASHINGTON, D. C., Nov. 4.— 
| Facts and figures bearing up the cam- 
| paign of the National Conference on 
| Highway Safety, organized by Secretary 
of Commerce Hoover in an effort to 
reduce traffic accidents, will be sub- 
mitted by the committee on statistics at 
a series of meetings of the various 
groups of the conference, to be held in 
Washington during the coming month. 
Preliminary data compiled by the com- 
mittee indicates that the number of such 
accidents showed a slight decrease in 
1924 from 1923, and a somewhat greater 
decrease will be shown for 1925 as com- 
pared with 1924. The 1924 figures of 
accidental deaths will be but a few hun- 
dred short of those of the preceding 
year, but the difference will be given 
added weight by the fact that the area 
in which such statistics were gathered 
was considerably larger in 1924, the 
population of the country showed an 
increase and there were many more 
automobiles registered than in 1923. 


Many Organizations Cooperating 


During the past year, the conference 
has been actively at work. Chiefly its 
efforts have been directed toward se- 
curing the cooperation of automobile, 
civic and other organizations, which can 
undertake the local work of promoting 
safety. A great deal of publicity has 
been secured in this way, and the con- 
stant repetition of the cautionary “safety 
first” and continued demand for im- 
proved traffic legislation are beginning 
to bear fruit. 

Some time age the conference issued 
a brief preliminary statement outlining 
some of the effects of congestion in 
large cities, which aroused considerable 
comment. This statement merely se- 
lected one or two cities and showed how 
public parks in the business section cre- 
ated traffic jams by diverting through 
traffic to one or two streets and sug- 
gested that automobile roads might be 
opened through such parks without seri- 
ously impairing their artistic atmosphere 
while at the same time removing a chief 
cause of traffic accidents. 


Revising Traffic Regulations 





A number of cities in the past year, 
| notably Washington, have undertaken 
the revision of their traffic regulations. 
In Washington, where peculiar condi- 
tions exist, in that a large proportion 
of the population goes to work and goes 
home at the same hours, with wide, 
straight streets and an average of one 
motor vehicle to every five inhabitants, 
the problem has not yet been worked 
out satisfactorily, but there has been a 
very decided reduction in accidents, the 
traffic death toll being cut more than 
25 percent. 





General Meeting Postponed 


The next general meeting of the con- 
| ference will be held early in the year, 
| having been postponed from its former 
} date at the end of the year in order 
| that delegates might have the advantage 
of complete statistics showing -what has 





CASUALTY AND SURETY SECTION 


CRISIS FOR MISSOURI 
LIABILITY SITUATION IS BAD | 


Companies May Quit Writing Class 
There if Compensation Measure 
Fails Again 


ST. LOUIS, MO., Nov. 4.—The em- | 
ployers liability insurance situation has | 
reached a crisis in Missouri. One by 
one prominent companies have discon- 
tinued writing such coverage in the 
state. Others have greatly curtailed | 
their operations, Losses are growing | 


constantly. Premiums have of necessity |. 


reached such a high. point many em- | 
ployers have found it highly expensive | 
to carry such protection. It has now | 
been learned from a reliable source that | 
there is grave danger that all companies | 
may discontinue writing employers lia- | 
bility in the state early in 1926. 


Bad Reputation for Years 


For years Missouri has had a very 
bad reputation in employers liability and 
also public liability insurance circles. 
Ambulance chasing has reached a high 
degree of perfection in St. Louis, Kan- 
sas City and other large cities of the | 
state. Perjury for pay is not unknown. 
Paid agents of damage suit lawyers are 
in every large industrial and mercantile 
establishment; on every large building 
project there are several men ready to | 
tip off some lawyer if a fellow worker | 
is injured. Policemen, doctors, surgeons, 
hospital internes, nurses, telephone | 
girls, newspaper reporters and other | 
persons in a position to hear of accidents 
are said to be on the payrolls of some | 
of the damage suit lawyers, like so many 
salesmen hustling for damage suits. 


Cash Advanced to Clients 


So well established are the organiza- 
tions of some of these lawyers they are 
able to get to the injured persons in 
many instances even before members of 
their own families are aware they have 
been hurt. Cash is advanced to carry 
the client for long periods, to pay doc- | 
tors, hospitals and other pressing bills. 
One prominent lawyer is said to have 
out constantly from $35,000 to $50,000 
in money advanced in anticipation of 
large verdicts. Jurors in St. Louis and 
elsewhere in the state have been accus- 
tomed to large damage suit verdicts. 


Companies Hard Hit 


The result has been that every com- 
pany writing employers and public lia- 
bility in Missouri in recent years has 
been hard hit. None have found the 


| business profitable, especially employers 


liability. If the voters reject workmen’s 
compensation at the general election in 
November, 1926, it is absolutely certain 
no company can continue to write em- 
ployers liability in the state unless there 
is a drastic improvement in present con- | 
ditions. | 





been accomplished over a calendar year. 
Between the present time and the end 
of the year, various committees will 
meet to frame reports of their activities 
during the past twelve months and pre- 
pare such recommendations as the year’s 
experience has shown are necessary, to 
be presented to the general meeting. | 


| cery 
| found 
| $2,000,000 would be conclusive to most 


| man 


| Associated Employers 


la going 
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MOURNERS WEEP OVER 
POOR OLD COCK ROBIN 


“Expert” Calls Associated Employ- 
ers Solvent and Declares Liqui- 
dation a “Commercial Crime” 


OFF TRUTH BY A MILLION 


Utmost Resources of Defunct Exchange 
Would Hardly Pay More Than 
Half of Losses 


A prominent insurance authority, with 
strong reciprocal leanings, has written a 
letter stating that the Associated Em- 


| ployers Reciprocal was solvent when it 


was interfered with in 1924, and that its 
forced liquidation was a commercial 
crime. Such statements are typical re- 
ciprocal propaganda and have a typical 
amount of truth. In other words, they 


| are untrue, 


The fact that a special master in chan- 


for the United States court has 
necessary an assessment of 


people. The special master held his 
hearings in the office of the Associated 
Employers Reciprocal, where all records 


| were at hand. The accountant who did 


the work of getting up the figures was 
Robert G. Houston, treasurer of Sher- 
& Ellis, Inc., attorneys-in-fact, 
since 1920, and bookkeeper for Sherman 
& Ellis reciprocals since 1912. The fig- 
ures adopted by the special master are 
those prepared by Mr. Houston, except 


‘that the special master reduced the lia- 


bilities, and hence also reduced the assess- 
ment, by rejecting certain claims of 
Sherman & Ellis, contested by the 


| receiver. 


Upper Limit of Assets $810,000 


The facts and figures were published 
more than once during the hearings, but 


| it may be well to analvze them again 
| if people nresumably well informed can 


still allow themselves to assert that the 
was solvent. 
Taking resources at their face value, the 
exchange had assets of $473,792. This is 


| raking in everything, including a claim 


for refund of federal taxes and things 
of that sort. In addition, it had booked 


| and earned but uncollected premiums of 


$619,873. Allowing 100 percent collec- 
tions, but deducting the management 
commission of 30 percent, or a little 
more than $185,000, the net yield from 
such premiums would have been not 
quite $435,000. Adding the assets on 


| hand, the utmost resources at full face 


value were a little below $810,000. 
Receiver in Better Position 
no other assets of the 


There were 


| Associated Employers, except the power 


to call on members for payments above 
and beyond the established premium 


| rates named in their policies. 


A receiver has resources not open to 
concern, For instance; the 
special master counts as assets about 
$750,000 in dividends that have been 
ordered recalled. The special master 
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also counts the $619,000 of earned pre- 
miums at full value, because he consid- 
ers no commission due. 


Only 40 Percent of Accrued Losses 


With utmost resources of $810,000, 
the accrued but unpaid losses were 
2,165,946. Thus the utmost resources 
are less than 40 percent of the losses 
alone. The loss claims are all on acci- 
dents that occurred before the liquida- 
tion began. All insurance was can- 
celed on July 28, 1924, and no claims 
since that date are considered. The 
losses are either definitely known or 
estimated on the regular reserve system 
by the loss man employed by Sherman 
& Ellis and retained by the receiver. 
And incidentally a good man. 


Damning Evidence of Insolvency 


No other classes of liabilities need be 
considered to establish the utter insolv- 
ency of the exchange, beyond hope of 
rescue as a going concern, There is one 
other class, however, a trust fund, that 
must be examined for its damning and 
conclusive evidence of the utter smash- 
up of the exchange and any pretense to 
solvency. 








The exchange had received and still sponse, would yield only $438,000 of new 


holds (except as it has been impaired) a 
trust fund of $549,702 in the form of 
“surplus deposits” of members paid in 
to protect their premium accounts. Not 


| is only 


a dollar of these funds could legally be | 
used in any way either for losses or | 


expenses. They did not belong to the 


| power,. which is not in question. 


exchange but to the individuals who 
paid in the separate deposits. 

Yet this trust fund, which did not 
belong to the exchange, is gone. The | 


assets of $473,000, counted at their face 
value, are $75,000 less than the $549,000 
of trust funds which the exchange had 
no right to use. 

Not a Nickel to Pay Losses 


The Associated Employers quit with- 
out a nickel it could call its own, and 


with $2,165,000 of accrued but unpaid | 


losses. 
about solvency and calls the liquidation 
a “commercial crime.” 

The statement that the exchange had 
no right to use the deposit surplus of 
members is not intended to imply a 
misappropriation of funds. There was 
a resolution of the trustees back in 1922 
authorizing the use of any funds on 
hand. The date is significant as show- 
ing that even that far back the manage- 
ment knew or suspected the true con- 
ditions in the exchange and protected 
itself by getting the resolution. 

Further discussion of the financial 
condition of the exchange and its al- 
leged solvency is a waste of time. 

Spotlight on Secret “Strength” 


Frank Ellis, however, and reciprocal 
advocates generally, talk about the re- 
cuperative power of the exchange. They 
say its troubles came when all com- 
panies, stock and mutual, were having 
trouble with collections: that collections 
were just getting good when the state 
examiners dropped in; and that if the 
exchange had been let alone it would 
have gone back to an even keel and 
collected enough from members to meet 
its obligations. 

That is a claim that has never been 
subjected to analysis, but it is worth 
while to expose it. The damning truth 
cannot be all told without going into 
intricacies of reciprocal contracts and 
practices. Therefore the case will be 
examined superficially, putting on the 
best face for the reciprocal side. 


How to Meet Losses 


It has been shown that the exchange, 
without a nickel of its own, had accrued 
but unpaid losses of $2,165,000. Waiving 
questions of what funds it had a right 
to use, or the true value of the assets, 
it is credited with assets of $473,000, in 
hand, and earned but uncollected pre- 
miums of $619,000, which after deduc- 
tion of management commissions would 
“net” $435.000. The assets, face value, 
and earned premiyms, full face value, 
together make not quite $810,000. All 
this is far beyond the true money worth 


of the resources, but the figures are 


Yet a supposed authority talks | 


taken to put the case beyond argument. 

The question is, what could the ex- 
change have done to raise the balance 
of the $2,165,000 of accrued losses? 


Cold Figures on Reciprocal Talk 


Under the reciprocal contract a mem- 
ber agrees to maintain at all times a 
“surplus deposit” equal to one-half of 
his annual premium. The annual pre- 
miums for 1923, the last year of un- 
hampered operation, were $1,974,400. 
Assuming that every member would 
respond in full (an assumption that 
would make even Frank Ellis smile 
grimly) a call for surplus deposits 
should yield $987,200. That is all; and 
it is at once apparent that it is not 
enough to bridge the deficit between 
$810,000 of assets and $2,165,000 of 
losses. 


Actual Yield Less Than Half 


But the call would not really yield 
$987,000. It must be remembered that 


some of the members had maintained | 


their deposits to the extent of $549,000. 
Such members could not be called upon 
to repeat. 


money. Adding this new money to the 
conceded resources of $810,000, the total 
$1,248,000 to meet 
$2,165,000. 


Afraid to Levy Assessment 


This possible call for surplus is to 
be distinguished from the assessment 
Sher- 
man & Ellis did not dare levy an as- 
sessment, because history shows that 
concerns rarely survive such a measure. 
At least, with state examiners gathered 
like doctors around a death bed, they 
failed to exercise this fatal power. No 
reciprocal advocate can point to 
assessment power as a resource to save 
the Associated Employers Reciprocal. 
Sherman & Ellis had this power in their 
hands until the exchange was in 
tremis, and no one else can be blamed 
for failure to use it to save the ex- 
change. 


Top Powers Conceded 


That is the limit to which the Asso- | 
ciated Employers could have gone to- | 


ward meeting its accrued but unpaid 
losses, conceding all that any reciprocal 
advocate could claim about the recuper- 
ative powers of the exchange, and ad- 
mitting with a straight face the wild 
assumption that all the assets are good, 
all the earned premiums would be paid 
to the last dollar, and every member 
without exception would pay in every 
dollar of surplus that could be asked 
of him.’ And yet it is $900,000 short of 
meeting the losses alone, without regard 
to other liabilities. 

It is really time for the recuperative 
powers of a reciprocal to be brought 
under the spotlight. There is so much 
loose talk 
Employers could have done 
exposure of the truth is due. 


Figures Have Been Published 


All of the foregoing figures have been 
published more than once, except the 
illustration of what a call for surplus 
would have yielded. There is no excuse 
for anyone, pretending to know any- 
thing about it, who asserts that the 
concern was solvent or its liquidation 
a commercial crime. 

Going into the provisions of the Asso- 
ciated Employers contracts and_ the 
practices thereunder, the situation would 
be found much worse than is shown 
above, where everything is conceded in 
favor of the exchange because all that 
can be claimed scarcely brings the ex- 
change within $1,000,000 of ability to 
pay its losses alone, without regard to 
other liabilities. 


To Have Agency Conference 
President R. Howard Bland of 
United States Fidelity & Guaranty 
be in Milwaukee Nov. 13 and will 
an agency meeting for the Wisconsin and 
Michigan agents. 


Therefore a call for surplus | 
deposits, even with a 100 percent re- | 


losses of | 


the | 


eX- | 


about what the Associated | 
that an | 


the 
will | 
hold | 


MUTUALS CAUSE WORRY 


—— 


HIGHWAY LAW INEFFECTIVE 





Insolvency of Taxicab Liability Con- 
cerns in New York Leaves Mil- 
| lions in Claims Unpaid 











NEW YORK, Nov. 4.—Much concern 
is shown by insurance department offi- 
cials over the condition of mutual com- 
panies carrying liability risks on taxicabs 
under the New York highway law. Al- 
ready the outstanding claims for per- 
sonal injury by taxicabs insured in mu- 
tuals which are admittedly insolvent 
total almost $2,500,000. In addition there 
are several hundred thousand dollars 
| more in personal injury claims outstand- 
| ing against mutuals against which liq- 
| uidation proceedings have been insti- 
|'tuted. The effectiveness of the highway 





| law is endangered by this situation. 
Assessment Feature Useless 


Some of those cases which are already 
| in process of liquidation are being held 
up by technical questions in the court. 
This rapidly increases the improbability 
of the claimant ever securing any com- 
| pensation. The taxicab mutuals are in a 
| peculiar situation because the assess- 
| ment feature is not of great value. Most 
of the taxicab operators are not respon- 
sible concerns and if a delay occurs in 
the process of liquidation of the mutuals 
for even a few weeks, many of the for- 
mer policyholders may be out of busi- 
| ness and perhaps cannot be found. At 
best there is little probability of any 
| assessment ever being collected, so that 
|the impairment of a taxicab mutual 
financially is a serious proposition. 
Situation Growing Worse 


Superintendent James A. Beha has 
endeavored to uphold premium rates on 
this taxicab business but the difficulty of 
) maintaining adequate rates is great be- 
| cause of the competition for business, 

resulting from commission contracts 

with the company operators. The situa- 

| tion is rapidly growing worse and Su- 
perintendent Beha has already brought 
liquidation suits against several of the 
mutuals. The existing condition pre- 
vents the functioning of the highway 
law, which had as its purpose the guar- 
anteeing of financial compensation to 
people injured by taxicabs or other con- 
veyances which use the highways and 
streets as their place of business. There 
seems to be little hope of collection of 
damages by many injured people under 
the present condition of the mutuals. 


—_—— 


Department Not in Charge 


Attention is called to the fact that 
the Missouri insurance commissioner 
has not taken charge of the American 
Bankers Indemnity Alliance of Kansas 
City. Joshua Barbee has been substi- 
tuted as attorney-in-fact for the sub- 
scribers at the instigation of the ad- 
visory council of the Indemnity Alli- 


ance. The substitution was affected by 
| the Bankers Service Company, itself 
acting under its power of attorney. Mr. 


Barbee is now in charge of the office. 


The financial statement as of Dec. 31 
shows: 
Assets, $82,510; premium reserve, 


$5,649; net surplus above all liabilities, 
$57,789; net premiums last year, $32,- 
683; net losses, $3,580; management ex- 
pense, $39,329; total income, $55,149; 
total disbursements, $64,483. 

Evidently the report as to the depart- 
ment taking charge grew out of the fact 
that Mr. Barbee was formerly actuary 
in the Missouri department. He resigned 
to become attorney-in-fact of the Bank- 
ers Alliance. 


Big Bond Is Written 
The Continental Casualty office in Chi- 
cago was one of four surety companies 
to write the $1,000,000 appeal bond for 
the Beaver Products Company in a case 





| involving infringement of a patent. It 
| was a supersedeas bond. 





SEEKS COMPANY HELP 


—— 


MONK SETS A MEETING DATE 





Asks Executives to Confer With Him 
on Administration of Massachusetts 
Compulsory Liability Law 





BOSTON, MASS., Nov. 4.—Com- 
missioner Monk has issued an invitation 
to all casualty companies licensed to 
write automobile liability insurance in 
Massachusetts to send representatives 
to a conference to be held at the state 
house Thursday morning, at which time 
there will be a frank and open discus- 
sion of the methods of administering 
new compulsory automobile liability in- 
surance act of Massachusetts, which 
goes into effect Jan. 1, 1926. 

Commissioner Monk has been spend- 
ing a large part of his time the past 
few weeks in a thorough study of the 
problems arising out of the new law, 
He has spent some time in New York 
investigating and watching the operation 
of the automobile insurance laws of that 
state. He has been in conference with 
casualty company officials, rating bu- 
reaus and similar organizations which 
could give him any light on the subject. 


Seeks All Information 


Tremendous power has been given the 
commissioner in administration of the 
law but he is holding an open mind in 
the matter and is very desirous of get- 
ting all viewpoints which can be of as- 
sistance to him in framing the means 
necessary to carry out the law. The 
commissioner is given the power to 
make or regulate the rates. It is obvious 
that this work must actually be done by 
some established bureau or by some 
organization created for the purpose. 
There must also be created some bureau 
or committee adequate to take charge 
of the details. As the law applies to 
Massachusetts alone and must be ad- 
ministered in this state itself, it is ob- 
vious that whatever medium is adopted 
must be a local one and _ responsible 
only to the insurance department. 


PLAN OF NATIONAL UNION 


New Pittsburgh Company Will Extend 
Its Operations When It Gets 
Well Under Sail 


The National Union Indemnity, the 
running mate of the National Union 
Fire of Pittsburgh, is now functioning, 
confining its writings at present to auto- 
mobile liability. This department is in 
charge of C. L. Brearly, formerly at the 
home office of the General Accident. 
The company has started the securing 
of a field force and has appointed a 
number of agents in Pennsylvania, New 
Jersey and other states near Pittsburgh. 
During the coming year it will gradually 
work into other casualty lines and ex- 
tend its operations over a broader terri- 
tory. 


Nebraska Claim Rejected 


LINCOLN, NEB., Nov. 3—The claim of 
the Pioneer Insurance Company of Lin- 
coln for repayment from the bank guar- 
anty fund of a $1,000 certificate of de- 
posit in the failed Atlas State Bank of 
Neligh has been rejected by the supreme 
court. The bank agreed to pay W. L. 
McAllister, a real estate dealer, $1,000 if 
he could get it $7,000 of new money. 
McAllister agreed with E. C. Folsom, 
president of the Pioneer, to divide the 
commission with him if he would de- 
posit $7,000. Mr. Folsom testified that 
he figured he was getting $8,000 worth 
of certificates for $7,500. All of the cer- 
tificates had been paid by the bank be- 
fore it closed, save this one for $1,000. 

The receiver claimed that its legal 
effect was an agreement to pay and to 
receive excess interest, and that as the 
certificates all drew the maximum rate 
allowed by law, the transaction must 
be regarded as a whole. The court up- 
held this view. 
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NOT ENOUGH ASSETS 


RECIPROCAL IS TURNED DOWN 





Plate Glass Exchange from Chicago 
Denied License by Michigan 
Commissioner 


LANSING, MICH., Nov. 4.—Appli- 
cation papers of the Plate Glass Recip- 
rocal of Chicago, which sought admis- 
sion to Michigan some weeks ago, have 
been returned to the attorney-in-fact, A. 
T. Rector & Son, with the information 
that the exchange will not be licensed, 
it was announced this week by insurance 
department officials, 

Two reasons are given by Ralph M. 
Wade, second deputy commissioner, 
acting in the matter with the approval 
of Commissioner Hands for refusal of 
the license. It is declared that the ex- 
change failed to show $100,000 in assets 


in its last report to the Illinois depart- | 


ment and that it has been shown that 
it wrote business in Michigan without 


ADDRESS | HONOR COMPANY HEAD 


INTEREST IN 


TO SPEAK ON AUTO LIABILITY |MARYLA ND’S TESTIMONIAL 





Will Make Five Weeks’ Drive for Busi- 
ness in Honor of President 
Burns 


Henry Swift Ives Will Address Cincin- 
nati Business Men on Motorists’ In- 
dividual Financial Responsibility 








CINCINNATI, O., Nov. 4.—What is 
expected to be one of the best attended 
of a series of meetings being held by 
the safety committee of the Cincinnati 
Automobile Club has been arranged for 


staging a five weeks’ campaign for busi- 
ness in honor of President F. Highlands 
Burns. The country has been divided 


charge of the eastern division and Phil 


ibilit f the Motorist.” This sub- 
beg i Te 2 F pga oo Braniff of T. E. Braniff & Co. of Okla- 


ject has attracted much attention in 


Cincinnati, as one of the leading expo- | homa City is in charge of the western 
nents of a state automobile liability in- | division. These two young men have 
surance fund has been former Judge both distinguished themselves by the 


| bulletins issuing from their offices to 


Marx of the Hamilton county superior ; 
agents reporting to them. 


court. As a result of his activities and 
the activities of others, some organiza- 
tions in Cincinnati have endorsed the TI ee one ak i 
plan of a state automobile liability in- | 1e eastern division consists of a 


Territorial Divisions 





authority. Commissioner Hands recently 
ruled that no more insurers would be 
admitted to the_state unless they could 
muster at least $100,000 in assets, as a 
Michigan law relating to issuance of 
permits to write business with unauthor- 
ized carriers specifies that no such busi- 
ness shall be placed with companies 
having assets under that minimum fig- | 
ure. It was obviously the intent of the 
law-makers, Mr. Hands contends, to ex- 
clude from participation in Michigan 
business all foreign companies having 
less than the required amount of assets, 
as under the law a company refused un- 
authorized business could obtain admis- 
sion quite readily to the state and then 
accept the proffered risks. 

The Chicago reciprocal fell short of 
the $100,000 requirement by only $5,- 
000, it was reported, but the rule has 
been made inflexible and no exception 
was warranted, Mr. Hands contended, 








surance fund. Among these organiza- | parts of the United States east of the 
| tions is the Junior Chamber of Com- | western boundary of Michigan, Indiana, 
Kentucky, Tennessee and Mississippi, 


merce and this organization has been 

| invited to attend a Ives meeting. including that part of Canada east of 

| Every civic organization in Cincinnati | ee alg oo a 

| will be asked to send representatives. | Cuba 

The insurance agents of Cincinnati | : 
n at this | a - 

— ol ty poly ng that | of the United States west of the western 

many agents from surrounding cities in | tery SS Fyne 

southern Ohio and northern Kentucky that part of Canada waatial the pi o 

| will also be present. Mr. Ives has : ° 


gp oe . boundary of the Province of Ontario, 
spoken in Cincinnati before and he has Mexico and the Canal Zone, including 
a reputation here for logical, clear pres- | ’ 


entation of his subjects. the Hawaiian Islands. 


| 
| 


Governing Committee Named 








| The governing committee consists of 

| particularly in view of the fact that an | Gaedke-Miller Agency, chairman; Phis- 
investigation by the department showed | ter Insurance Company, vice-chairman; 

| overtures for business had been made | McManus & Kennedy, Black, Rogers & 
and some underwriting actually com- | Co. and Haas & Howell. 

| pleted in this state with no license from | The appreciation committee consist- 


| the department. | ing of 23 general agencies of the com- 





The western division includes all parts’ 


| ciation Contribution to Him Personally 


The Maryland Casualty agents are |’ 
i | Each 


| into two divisions for the contest which | 


| letterheads being used by the agents in 


Nov. 10, when Henry Swift Ives of the | extends from Nov. 9 until Dec. 12. 
Casualty Information Clearing House is | Charles W. Perry of Guy W. Perry & | 
to speak on “Individual Financial Re- | Co. at Elmira, N. Y., is secretary in 





| 


| Dumont has called 


| study of the reports of companies doing 


| disinclination to accept further casualty 






pany who have been with the Maryland 
for a great many years who it is ex- 
| pected will stimulate other general 
agents in their immediate vicinity. The 












































their campaign carries a picture of Pres- 
ident Burns and states, “Twenty-seven ’ 
Years of Service. From Office Boy to 
President. Field Organization’s Appre- 


Yeirs of His Leadership. A 
a Week’s Extra Effort from 
Representative in the Field for 
Each Year of His Presidency.” 


Launched at French Lick Meeting” 


After Five 
Tribute, 


At French Lick Springs, Ind., during 
the convention of the National Associa- 
tion of Casualty & Surety Agents, the 
Maryland agency branch managers who 
were there got together at a meeting 
of their own and decided upon this plan 
for expressing their appreciation. 


Dumont’s Comment on Profits 


LINCOLN, NEB., Nov. 3.—Commissioner 
attention of officials 
to the fact that the profits of compensa- 
tion companies are not to be measured 
by the difference between premium in- 
come and losses paid. He says that a 


business in Nebraska shows the overhead 
cost of getting business, paying rent and 
handling adjustments is between 40 and 
45 percent. To make a profit on casualty 
writings, therefore, losses should not 
exceed 50 percent, but that a number of 
companies that also write other lines of 
insurance have reports on file showing 
losses paid running as high as 75 and 80 
percent of the premium totals. He says 
that a number of companies expressed a 


business. 
Mr. Dumont has made a computation 
from the reports for last year which 
shows that 97 stock casualty companies ' 
| collected on Nebraska risks in 1924 pre- 
miums totaling $1,154,172, and paid losses 
in the state of $755.486. Eleven mutuals 
had still more disastrous experiences, 
collecting $100,324 in premiums and pay- 
ing out $71,513 for losses alone. 
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Home Office Buildings 


the tenth anniversary of his 


election as ‘President 


Maryland (Casualty Company 


F. Highlands Burns, “President 





Cap:tai and Surplus over $10,00VU,t-00.09 


We extend our sincere congratulations to 
‘President ‘Butler and The Travelers on 






















42 CASUALTY 


THE NATIONAL UNDERWRITER 


November 5, 1925 











The Sign of Good 
Casualty Insurance 


Guarantee and Accident 
Company. Limited 





Head Office U. S. Branch 


55 Fifth Avenue, New York 


C. M. BERGER, United States Manager 


The “Company of super service” is not a 
name that has been “applied” to the London 
Guarantee and Accident. It is a name well 
earned in more than fifty years of close ce- 
operation with the agents. 


UNITED STATES BOARD 
F. W. Lawson, Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd, of 
London, New York 


D. R. Forgan, Vice-Chairman, National Bank of Republic, 
Chicage 





Fred L. Gray, of Fred L. Gray Co., General Agents, Min- 
neapolis 


W. C. Potter, President, Guaranty Trust Company of New 
York, New York 


Gee. D. Webb, of Conkling, Price & Webb, General Agents, 
Chicage 
Fy 






































WORKMEN'S COMPENSATION 











WANT A MONOPOLISTIC BILL 





Coal Mine Operators of Southwest Vir- 
ginia Plan to Make Determined 
Effort for State Insurance 





RICHMOND, VA., Nov. 4.—Coal 
mine operators in southwest Virginia 
are planning to make a determined ef- 
fort to get a state monopolistic com- 
pensation bill through at the next ses- 
sion of the general assembly to replace 
the present act, insurance agents in that 
part of the state have been advised. 
They are in the highest rate classifica- 
tion because of heavy losses incident to 
mining operations, and harbor the idea 
that they could get cheaper rates if the 
state undertook to write compensation 
risks itself. Agents attending the first 
regional conference of the Virginia As- 
sociation of Insurance Agents at Bristol 
last week gave attention to the matter, 
discussing it at some length. 

The idea appeared to prevail that 
other sections of the state would oppose 
the proposed monopolistic plan vigor- 
ously for fear that if a lower rate were 
given the mine operators their own 
rates would be raised proportionately to 
even up matters. That such a bill is 
doomed to certain defeat on this ac- 
count, if no other, was the consensus of 
opinion at the conference. It was re- 
called that although strong pressure was 
brought to bear on the 1920 legislature 
to enact such a law the solons by a de- 
cisive vote in both branches rejected the 
plan, preferring to leave well enough 
alone. The movement on that occasion 
for a monopolistic act was led by E. Lee 
Trinkle, of Wytheville, then a state sen- 
ator, now governor of Virginia. During 
his term of office which began Feb. 1, 
1922, he has made no effort to revive the 
issue and he is expected to make none 
before he goes out of office early in 
1926. The general assembly will con- 
vene shortly before his term expires. 


State May Quit Self Cover 

LINCOLN, NEB., Nov. 3.—State offi- 
cials, faced by the necessity of having 
to pay heavy compensation losses 
through accidental deaths of employes in 
the construction of the new capitol and 
the guarding of prisoners at the state 
penitentiary, have been discussing the 
question of possible change in the old 
policy of the state carrying all of its own 
insurance risks. One guard was killed 
recently while officers were putting 
down an attempted outbreak. This, with 
other items of similar expense, will run 
the cost over $12,000 for the year, over 
four times the average for the past five 
years—$2,342 per year. 

The state payroll for compensable jobs 
is around $3,000,000 a year. Rates run 
from 10 centS a hundred of payroll to $15, 
but just how these state employes as a 
group would classify is something no 
one has yet figured. At the lowest rate 
the cost to the state would be $3,000, or 
a little more than the five-year average 
up till this year, and at 40 cents the 


state would break even on the present 
year’s liabilities. Any higher rate would 
mean the state would be paying more for 
premiums than for compensation. 


Must Pay Victim of Gasoline Fumes 


LINCOLN, NEB., May 3—The Nebraska 
supreme court has decided that where 
a worker in an automobile repair shop 
is constantly subjected to the fumes of 
burned gasoline and is finally disabled 
it shall be classified as an accident, and 
the injured worker entitled to compensa- 
tion. The court says that it cannot be 
construed as an occupational disease, 
which is not compensable under the state 
law. The United States Fidelity & Guar- 
anty was the insurer. 

The victim was R. H. Pierce, employed 
in the Rankin garage at York. He had 
several times complained of ill effects 
from constant work in the repair shop, 
and was finally laid out when, while 
working under one car, the fumes from 
another just driven in were discharged 
full in his face. Compensation was set 
at $12 a week for life, after 300 weeks 
of payment of $15. 


Law Safeguards Employers 


LINCOLN, NEB., Nov. 3—In the case 
of Stednitz vs. Independent Lumber & 
Coal Company of Lincoln, the Nebraska 
supreme court held that while the judi- 
cial policy has been to construe the com- 
pensation law liberally in order to carry 
out its humane policy, it can not close 
its eyes to the fact that the law con- 
tains safeguards for the employers. In 
this case the injured man did not notify 
the company until 11 months after the 
accident and ten months after he had 
left his employ. The man suffered the 
amputation of a leg below the knee, but 
the court disallowed the claim when it 
was shown that meantime his horse had 
stepped on his injured toe. 


School Must Include All Employes 


AUSTIN, TEX., Nov. 3.—An opinion 
from the attorney general's office to the 
Texas Industrial Accident Board holds 
that school boards can not secure work- 
men’s compensation insurance on school 
janitors without including the teachers. 
The question was raised by the Wichita 
Falls school board, which planned to in- 
sure janitors and did not want to ex- 
tend the compensation insurance to 
teachers and other school employes. 

The attorney general says the depart- 
ment has heretofore ruled that municipal 
corporations are not required to become 
subscribers under the Texas compensa- 
tion act. However, it has been held that 
if the municipality does become a sub- 
scriber it must include all of its em- 
ployes and cannot leave out part of 
them. 


Arrests in California 

SAN FRANCISCO, CAL., Nov. 3—The 
industrial accident commission of Cali- 
fornia has issued a statement that it has 
caused one arrest and is contemplating 
others of employers who have neglected 
to provide compensation insurance or 
qualify as self insurers under the pro- 
visions of the new amendment to the 
compensation act, which provides a pen- 
alty of $500 fine or six months in prison 
; for violations. 
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BUFFALO TAKES LIMELIGHT 


Daring Bank Robbery Attracts Atten- 
tion to Conditions There—Com- 
panies Pay $93,000 


BUFFALO, N. Y., Nov. 4!—The dar- 
ing robbery of $93,000 from the Bank 
of Buffalo branch of the Marine Trust 
Company last week has focussed the 
eyes of insurance companies on this 
city. This robbery not only is one of a 
large number that have taken place here 
during the present year but is also be- 
lieved by the police to have been com- 
mitted by the same gang which pulled 
most of the other large affairs. 

“Dutch” Anderson, chum of Gerald 


Chapman, since killed while resisting 
arrest, and Harry Harris, who recently 
jumped a big bail bond when arrested 
by the Detroit police in connection with 
a series of big deals in Buffalo and else- 
where, are believed to have engineered 
the present robbery. 


Full Amount of Loss Paid 


The robbers attacked the cash car 
that was bringing funds from the Fed- 
eral Reserve Bank to the Bank of Buf- 
falo at 9 a. m. in the heart of the busi- 
ness section of the city, killing two 
guards and wounding a third. They 
then leaped into a moving automobile 
that passed as the deed was being com- 
mitted and whieh drove off, while a 
second machine droce in hehind froma 
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was a job that showed the handiwork | 
of the cleverest gang in the country. 
Immediately following the robbery | 


the American Surety, Fidelity & De- | ciation. 
posit, Aetna Casualty & Surety, United | cided Oct. 12. 


States Fidelity & Guaranty, Globe In- 
demnity and Fidelity & Casualty paid 
the bank the full amount of the loss. 


Buffalo Crime Situation Bad 


The crime situation in Buffalo is and 
has been for some time very bad. For 
a long time the underwriters have been 
instructing their local representatives to 
check every case on which protection is 
asked very closely and to hold up any- 
thing that seems to involve the slightest 
moral hazard or cases where sufficient 
means of protection are not employed. 


| tection against burglary has been re- 
| quested by local store operators follow- 


| throughout this portion of Wisconsin. 


| The Commercial Club has petitioned the 
| city council for employment of a special 


| with the city’s night policeman. 


The trouble seems to be that the pres- | 


ent city administration has not been 
outstanding on the question of enforce- 
ment of law and order, with the result 
that underworld characters in large 
numbers are believed to have been at- 
tracted to the city. 

A special meeting of the Buffalo 
Chamber of Commerce is being held 
this week for the purpose of finding and 
applying corrective measures if possible. 


Burglary Case Decided 


Whether Certain Facts Constituted 
Entry by Force and Violence—Defendant 
insurance company insured plaintiff 
against loss by burglary occasioned by 
the abstraction of property from a safe 
by a person making a felonious entry by 
actual force and violence during a stated 
period. It was expressly stipulated that 
insurer should not be liable for a loss 
effected by opening the door of the safe 
by the use of a key or manipulation of 
the lock. Sometimé before the policy 
was in force an unknown person had 
drilled into the lock of the safe and 
learned the combination. Thereafter, 
and within the period of the policy, the 
safe was robbed by manipulation of the 


lock, by use of the information pre- 
viously gained. Held, that such loss was 
not within the policy. Fidelity & De- 
posit vs. Spokane Interstate Fair asso- 
U. S. C. C. A., 9th Circuit. De- 


Wants Better Burglary Protection 
RIPON, WIS., Nov. 3.—Additional pro- 


ing an epidemic of store robberies 


merchant's policeman, to be paid by the 
merchants and to work in cooperation 


Push Oklahoma Vigilante Plan 


OKLAHOMA CITY, OKLA., Nov. 3.— 
Oklahoma’s vigilante force is expected 
to be materially increased through the 
efforts of an expert organizer, who is to 
be placed in charge of the work in the 
state, according to Eugene P. Gum, sec- 
retary. The new manager has developed 
the organization of Iowa and Illinois. 
Oklahoma has 14 counties with fully or- 
ganized vigilantes in operation. 


Sound Alarm by Radio 


The new device with which Station 
WHO, operated by the Bankers Life of 
Des Moines, can sound an alarm in the 
office of every sheriff in lowa was given 
its initial tryout last week with highly 
satisfactory results. A gong sounded in 
the studio of the radiocasting station 
was heard from Sioux Falls, 8S. D., to 
Moline, Ill, and 31 telegrams were re- 
ceived within 15 minutes stating that 
the gong “came in” loud and strong. 

The device will be used under an ar- 
rangement between President Kuhns of 
the Bankers Life and the Iowa Bankers 
Association, to arouse peace officers in 
every corner of the state when a bank 
robbery or holdup has been committed. 
The gong wiil ring loud enough to 
awaken a sleeping officer in the dead of 
night. 











ACCIDENT AND HEALTH 











IS WRITING HOSPITAL POLICY 





Commercial Casualty Is Finding Big 
Success With New Sickness 
Form 





The Commercial Casualty through its 
industrial accident and health depart- 
ment is writing a hospital policy which 
pays hospital expenses for any causes 
except alcoholism, drug habit, insanity, 
mental or venereal diseases or childbirth. 
The policy covers from the first day 
while in the hospital for a limit of 13 
weeks. The policy goes into effect im- 
mediately for accident and for sickness 
15 days from the date of payment of the 
premium, 

There are no restrictions as to the 
number of times the assured may enter 
or reenter a hospital during the life of 
the policy. 
individual of $25 costs $8 for adults and 
$4 for children under 16 years of age. 
Other premiums are, for $30 weekly in- 
demnity, $10 for adults, $5 for children; 
$40 weekly indemnity, $14 adults, $7 for 
children; $55 weekly indemnity, $18 
adults, $9 for children, and $70 weekly 
indemnity, $22 adults and $11 for child- 
ren. The company is writing a volume 
of premiums at a rate of better than 
$125,000 a year on this form and expects 
to do at least $300,000 in 1926. 





Establish New Department 


TULSA, OKLA., Nov. 4.—Pearce, Porter 
& Martin, general agents for the Aetna 
Life and affiliated companies at Tulsa, 
have recently, installed an exclusive life 
and accident and health department. This 
firm has established itself in fire and cas- 
ualty lines, but the increasing demand for 
life, accident and health insurance, to- 
gether with the relative importance of 
the lines in giving complete insurance 
Service, has necessitated the addition of 
this department. The offices of the new 
organization will be entirely separate 
from the fire and casualty offices. 

Gordon B. Gilliland, formerly in charge 
of the bond department, has been ap- 


A weekly payment to each ! 


pointed superintendent of agencies, but 
will still devote a part of his time to 
bonds. Hershell Ewing comes to the or- 
ganization as special agent and will de- 
velop the agency business along casualty 
lines. 


Executive Committee to Meet 


A meeting of the executive committee 
of the Health & Accident Underwriters 
Conference has been called for Nov. 18 
in Chicago. One of the matters to be 
taken up at this meeting will be the 
working out of plans for the agency bu- 
reau which the conference at its last 
meeting voted to establish. 


Southern Aid Increases Capital 


The Southern Aid Society of Virginia, 
which writes industrial sick benefit cov? 
ering sickness, death/and accident in one 
policy, has obtained an amendment to its 
charter authorizing increase in its capi- 
tal stock from $30,000 to $100,000. It 
was organized in 1893 ‘and operates in 
| Virginia and. Washington, D. Cc. It is 
planning to enter several additional 
states which require companies of this 





character to have $100,000 capital. The 
company has approximately $30,000,000 
insurance in force and is writing busi- 
ness at the rate of $1,000,000 a year. 
| The Southern Aid is a Negro company 
|} and confines its business to members of 
|} that race. Its home office is in Rich- 
mond. James T. Carter is president and 
|B. L. Jordan secretary. 


Takes Indianapolis Debit 


The United States Mutual of Chicago 
| has reinsured the weekly payment busi- 
ness of the Inter-Ocean Casualty in In- 
dianapolis. The United States Mutual's 
premiums this year will reach between 
| $500,000 and $600,000. It is growing very 


| 
} 


rapidly. 

| i . 

Accident Cases Decided 

| At What Time Demand for Autopsy 
| Should Be Made—A policy of accident 


insurance gave insurer the “right and 
opportunity to make an autopsy in case 
of death.” Held that where the death 
was known to an agent of insurer @ rea- 
sonable time before burial and such 





Put ellyourkggs” 
ly One Basket 
-that doesnt need watching 


. 
wu, SERENITY | 





CONSTERNATION ) 


Be 



































a 


FIDELITY UNION agents do not have to 
Separate their Fire and Casualty Eggs. 

Two Companies, yet one in their common 
purpose of rendering a service that sat 
isfies, offer an undivided Responsibility, 
Management and Personnel covering all 
Fireand Casualty lines under standardand 
special policy forms. 


BAILEY & COLLINS, Managers. 


FIDELITY UNION BLDG. DALLAS, TEXAS 
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Fidelity 
and Surety Bonds 


of Every Character and 
Description 


Prompt Service Intelligently Rendered 
Desirable Agency Territory Available 


CORRESPONDENCE SOLICITED 





DETROIT FIDELITY AND SURETY 
COMPANY 


DETROIT - - - - MICHIGAN 











agent had justifiable grounds for bellev- 
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Our Story:— 
Th 


Preferred Accident 


Insurance Company 
OF NEW YORK 
KIMBALL C, ATWOOD, Pres. 
80 Maiden Lane, New York 





Has pleased its Agents and Policyholders and steadily 
grown in financial solidity and in prestige for nearly 40 
years. 


We write Accident—Health—Auto Liability and Prop- 
erty Damage and Burglary Insurance. 


All Agency contracts are direct with Home Office. 


Assets exceed $8,000,000—Surplus to policyholders 
$2,654,000. 


We have some territory open that may interest you. 
































A Progressive 
Surety and Casualty Company 














WANTED 


We have a few district agency openmgs in Michigan, Indiana, Illinois, Missouri 
and Kansas for hustling fellows who can show the other man that “it can be 
done”—our perfected line of Accident and Sickness Protection, backed by our 
“return of mail claim service,” gets the business. If you are a big man you 
can make a big conaection with this Company. 


INCOME GUARANTY COMPANY, South Bend, Ind. 








The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 
J. F. McFADDEN, President 


The American’s Policy not provides absolute protection against abnormal loss on all 
outstanding covered accounts, t serves to prevent losses. 


lf you are a manufacturer or jobber, write for the full particulars of this service. 

511 Locust St., St. Louis, Mo. 104 Fifth Ave., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, Manager, 1045 Illinois Merchants Bank Bldg., Chicago 














A monthly magazine for health 
and accident salesmen. §2 a year. 
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ing that the death was caused by other 
than accidental means, the demand for an 
autopsy, to be seasonable, must be made 
before burial. Gath vs. Travelers, Sup. 
| Ct., Ohio. Decided Oct. 20. 

| _— 

Whether a Certain Injury Was the Re- 
| sult of External, Violent and Accidental 
| Means—Deceased took hold of the crank 








| 


| of his automobile. The running gear of | 
the car was low, so that he had to lean | 


over to catch the crank and spin it. It 
was alleged that in cranking the automo- 
bile, he was injured by the acute dilation 
of the heart and the muscles thereof 
which caused his death. Held, 


} the United 
| Mr. 
| health and accident experience. 


that a | 


yhysical injury caused by voluntary ex- | : . A ; : > . 
pay J 7 J | Aetna Life adjusting office in Cincinnati, 


ertion or strain, which was unaccom- 


panied by anything involuntary, unfore- | 


seen and unusual, 
external, 


was not a result “of 
violent and accidental means” 


within the policy sued on, Carswell vs. 
Railway Mail Association, U. S. C. C. A, 
5th Circuit. Decided Oct. 22. 


A. C. Goodwin’s Change 


A. C. Goodwin, who has been field su- 
pervisor at the head office of the Provi- 
dent Life & Accident of Chattanooga, 
has become _ superintendent of the 
monthly and commercial departments of 
States Mutual of Chicago. 
Goodwin has had an all around 


Kenneth P. Mooter, a Cincinnati attor- 
ney, has become an assistant in the 


Mr. Mooter will work with H. H. Heine- 
mann, recently transferred to the Aetna 


| Cincinnati office from the Wilson agency 


| 


in Cleveland. 











a AMONG SURETY MEN 








COMPANIES HAVE NOT PAID 


Those Carrying Reinsurance for South- 
ern Surety on Carnegie Trust Co. 
Still Holding Out 


NEW YORK, Nov. 3.—There have 
been no recent developments in the 
surety phase of the Carnegie Trust 
Company of Carnegie, Pa., which con- 
cern failed miserably some months ago, 
giving the surety offices the worst loss 
in the history of the business. The com- 
panies that failed to make payment un- 
der the reinsurance from the Southern 
Surety, the direct writing office, main- 
tain their position of watchful waiting. 
It is reported that an examination of the 
Carnegie Trust Company conducted by 
the Pennsylvania banking department 
disclosed the financial institution to be 


to its failure. The examiners charged 
that it had heavily overloaned and or- 
dered the loans be reduced to legal lim- 
its forthwith. It is further contended 
that such action was ignored by the offi- 
cers and that the loans found at the 
time of its collapse were substantially 


esting report was not made public. 


cognizant of the situation, the fact that 
such companies as the American Surety 
and the National Surety, both of which 
have excellent sources for getting infor- 
mation in western Pennsylvania, issued 


the Southern Surety granted its bond 
for $1,100,000, is taken to support the 


it was unaware of the real condition of 
the bank when granting its cover, and 
seeking reinsurance from other offices. 
Although unable to collect thus far 
from the majority of its reinsurers the 
Southern Surety settled its entire obli- 
gation. It is now pressing for recovery 


pay up thus far. 





| S. P. Armstrong Goes to Omaha 


| §&. P. Armstrong, who has been with 
| Conkling, Price & Webb of Chicago in 
|the surety department, has gone to 
Omaha to become assistant manager for 
the Fidelity & Deposit branch office in 
| that city. Mr. Armstrong was with 
| Conkling, Price & Webb for three years. 
Harry Byrne is manager of the F. & D. 
at Omaha. 


Officials Attend Texas Trial 


AUSTIN, TEX., Nov. 3.—Two high offi- 
cials of the National Surety, H. J. Lof- 
gren, vice-president and comptroller and 
lately made assistant to the chairman of 
the board, and John L. Mee, vice-presi- 
dent and superintendent of agencies, 
were in Austin last week testifying in 
the case against Ernest L. Early, former 

| central Texas agent of the company, 
charged with misapplication of approxi- 
mately $9,000 of company funds. 

Mr. Early claimed he spent the money 

| in extending the company’s business and 
had been so busy he did not have time to 

| keep accurate account of all disburse- 

|; ments. The jury brought in a verdict of 

| acquittal today. 


in an unsatisfactory condition long prior | 





: | on the depository bonds. 
those previously reported by the exam- | 
iners. Incidentally, it is said this inter- | 


While certain parties must have been | 


HOLD REINSURERS MUST PAY 


Iowa Supreme Court Decision Involves 
Depository Bond for Defunct 
Globe National Fire 





DES MOINES, IA., Nov. 4.—Final 
liquidation of the Globe National Fire 
of Sioux City is brought much nearer 
as the result of the decision of the lowa 
supreme court affirming the lower court 
in the suit of the Globe National vs. 
American Bonding & Casualty, W. F. 
Grandy, receiver. 

The cause of the suit was the failure 
in Sioux City several years ago of the 
Union Trust & Savings Bank, where 
almost $100,000 in funds of the Globe 
National were deposited. These funds 
were protected by depository bonds for 
$100,000 in the American Bonding & 
Casualty, now defunct. 

The Globe National had requested the 
American Bonding to reinsure the de- 
pository bonds and this was done in four 
other surety companies, but when the 
Iowa company failed the reinsurance 
companies refused to pay reinsurance 
This refusal 
forced the case into the courts. Attor- 
neys for the surety companies which 
had the reinsurance filed counter claims 
amounting to approximately $25,000, on 
settlement of a case in federal court by 


| the attorneys for the plaintiff against 
| another surety company and on divi- 


bonds in substantial amounts to cover | 
public funds in the trust company after | 


position of the latter corporation that | 


| Grandy states. 


from such of its reinsurers as failed to | 





| dends paid by the receiver of the defunct 


bank. These were overruled in district 
court and the state supreme court has 
affirmed this ruling. 

Stockholders have received $110 to 
date on each share of stock in the Globe 
National and they will receive a pro- 
portionate amount represented by the 


| judgment against the surety companies 


as soon as certain minor matters are 
adjusted in district court, Receiver 
The judgments just af- 
firmed include $27,000 against the Iowa 
Bonding, $25,000 against the Southern 
Surety, $10,000 against the American 
Surety and $15,000 against the National 
Surety. 


Indiana Agents Act 


At the annual convention of the In- 
diana Association of Insurance Agents 
last week a resolution was passed, con- 
demning the action of surety companies 
in appointing bank agencies solely for 
the purpose of securing the business of 
the bank appointed. The Integrity Mu- 
tual is particularly aimed at in this reso- 
lution, it is said. The Integrity made 
arrangements last year with the Indiana 
Bankers Association to handle burglary 
insurance of member banks, the commis- 
sion and dividends going into the asso- 
ciation’s defense fund. It is now solicit- 
ing the banks for their surety business, 
appointing each as agent: It was said, 
however, that the Integrity Mutual is 
not the only one that is seeking surety 
business on this basis. At least two 
other mutuals are accused and a number 
of the leading stock companies as well. 


File Des Moines Appeal Bond 


DES MOINES, IA., Nov. 3—The Royal 
Indemnity, surety for $50,000 of state de- 
posits in the closed Commercial Savings 
Bank, filed a supersedeas bond for 
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$110,000 Saturday in district court and | law. The same company filed a similar 
served notice that it will appeal to the | sonent in the United State Bank case, 
Iowa supreme court for a ruling on the | having been surety for $5,000 of Polk TJ I 
legality of the public funds preference | county deposits. nion npemnity 
650-450 Unis Sereet CG eatge Maiden 
— 636 100 
| New Orleans OomPpahy New York 
PLATE GLASS INSURANCE ~ FINANCIAL STATEMENT, DECEMBER 331, 1924 
ASSETS LIABILI 
7 _— es ; —— = “of ~ oy | — .$4,893,685.70 ete & Ss remiums 238108 P4 
. - neous onds an Vv or nearn r 
SERVICE IS GREAT FEATURE, “We must also realize that the policy First Mortgage Real Estate Reserve for fSsionseeeesess 8 1.88 
| guarantees the replacement of the glass, Ba A pencensee soeee eceese onees mona = gay eee: sain 
Prompt Replacement of Broken Plates | regardless of market value at the time of Cash in Banks and Offices...... 631,326.33 Reserve for Dividends......-.... 60,000.00 
paige | loss. Not long ago we replaced a glass Premiums in course of collection Capital paid in.....$2,450,000. 
Through Company Facilities Is Im- |at a cost of $500, when the value not due over 90 days........ ee aon Surplus over all 
portant Plan of Policy | covered was only $100, as that was its a: —: = Liabilities ......... 1,018,675.94 3,468,675.94 
on | market — ry - time it was insured. _—— WT rcecicissocresessciored $8,358,829.72 
oeeenT “Tr - x . | The holder of a plate glass policy can || = TOTAL....++++++++- oe 358,829. 
NEW YORK, Nov. 4—Featuring the | 4 © cp 
service which the insurance company is | T°St ©4SY despite any fluctuation in mar- Surplus to Policyholders - » $3,468,675.94 


able to give the holder of a place glass 
policy is often a stronger sales argu- 
ment than is the protection against loss 
by breakage, recently declared Henry 
D. Clark, assistant secretary of the New 
York office of the Union Indemnity. 
“Let us consider this service feature,” 
continued Mr. Clark. “Breakage occurs 
destroying the advertising value of the 
show window, no small item to the av- 
erage retail merchant. He notifies the 
company’s agent, and rests secure in 
the knowledge that the front will be re- 
stored as quickly as possible. He rea- 
lizes that the company is in a better 
position to serve him than he can pos- 





sibly serve himself. 


Window Smashing in Cleveland 


CLEVELAND, O., Nov. 3—The police 
department estimates that plate glass 
windows valued at more than $10,000 
have been destroyed within the past few 
days in a small area about East 70th 
street and Euclid avenue by window- 
smashing vandals. As a result the de- 
partment has thrown a police net around 
the district and a general order has gone 
out to patrolmen to watch for window 
thieves. 

It is believed that a few fur and jew- 
elry stores located in this section have 
been the attraction for thieves and the 
approach of cool weather has been the 
impetus to secure new clothing. 








| PERSONAL GLIMPSES OF CASUALTY MEN 











S. B. Perkins of Hartford, Conn., 
assistant secretary of the compensation 
and liability department of the Trav- 
elers, a: member of the Casualty Actu- 
arial Society, a Yale graduate and one 
of the luminaries of the Travelers organ- 
ization, who wears a shade so he will 
not shine in anyone’s eye, has burst into 
fame in another direction. Mr. Perkins 
recently qualified for the “Hole in One” 
niche of fame by fancy work on the 
Grassy Splain Golf Course in Westches- 
ter county. 
partner was Clarence W. Hobbs, former 
Massachusetts insurance commissioner 
and now a representative of the Insur- 
ance Commissioners Convention in the 
National Council on Compensation In- 
surance. Mr. Hobbs himself shines on 
the golf course, especially in the line of 
classic and romantic language. Mr. 
Hobbs has made numerous records and 
was evidently greatly impressed with 
the skill of Mr. Perkins. 
to burst forth into rapturous verse en- 


titled “The True and Veracious Tale of | 


a Hole in One.” Mr. Hobbs between 
heart throbs and working out formulas 


for scientific rating in workmen’s com- | 


pensation insurance 


as follows: 


On Wednesday, twenty-first October 
While of sane mind, and fairly sober, 
One S. B. Perkins, alias Perk, 

Seduced me to forsake my work, 

Escape the city’s noisy hubbubs, 

And play some golf out in the suburbs. 


It was a fine October day, 

Too nice for work, just right for play. 
The sky was blue, the sunshine mellow; 
The trees were gay in red and yellow; 
The sweet cool air had just the bite 

To make a leather coat feel right. 
Where’er you looked, on hill or plain, 
It all looked good at Grassy Splain. 


Now, to a certain point, our game 

Held little that should notice claim. 

The mode in which we smote the pill, 
Save to ourselves, held little thrill. 

I'll not extend my halting measures 

To dissertate upon the pleasures 

Of two large men, plus one small caddie 
(A rather pessimistic laddie) 

But take you straight to Number Three, 
Where you shall see what you shall see. 


From the third tee descends a stairway | 


Some thirty feet down to the fairway. 
The green’s below, and, I should say 

A lusty mashie shot away. 

Upon the right the bank sweeps around 
And at its foot a brook is found 
Which runs across before the green. 
And at the left a pond is seen. 

So plenty trouble lies in wait 


It so happened that his | 


| 
| At length, and feeling fairly sore, 
| I landed on the green in four. 


| Of Perk, still hunting for his ball. 


| In vain we searched the sand-traps wide, 


| In vain we wandered o’er the green. 


This led him | 


invoked the muse | 


a 


If you don’t drive off pretty straight. 


This didn’t trouble Perk at all, 

Se he teed up a Dunlop ball 

And gazed with countenance serene 
Upon the not too distant green, 

Then drew his mashie slowly back 

And smote the ball a sounding thwack. 


Into the air the Dunlop sped. 

In parabolic arch it fled, 

And landed, far as could be seen, 

Full fair and square, right on the green. 


For sundry reasons, I won't tell 
The mishaps that my*ball befell. 


| And then I glimpsed the figure tall 


The brook, the rough on either side. 


That ball was nowhere to be seen. 
After ten minutes, I should judge, 
Perk gave it up and muttered “Fudge! 
I'll have to let another fall. 

What do I count for a lost ball?” 

| The caddie laid aside his bag 

| And sauntered out to take the flag. 

| Into the hole he chanced to peer 
| 


And shouted out “Your ball’s in here!” 
And sure enough, when we came up, 
| The Dunlop nestled in the cup. 


| 

| Now there are vulgar souls, forsooth, 
Who would have shown delight uncouth 

| And vexed the world’s long suffering ears. 

| By giving three resounding cheers. 

| But Perk was trained in school severe 

Beneath that company austere 

| Which seeks to thrive from day to day 

In modest, unpretentious way. 

Which always turns the other cheek; 

Merits the blessing of the meek; 

Transacts insurance for its health, 

And loves to do its good by stealth, 

Hence Perk showed no undue elation, 

Displayed no vulgar exultation. 

His air nonchalant, seemed to say 

| “With me this happens every day.” 

So with a gesture very classy 

He swapped his putter for a brassie, 

Remarked “Well! Well! That helps the 
score,” 

And walked along to Number Four. 





Well, holes in one are fairly rare. 

I take my oath that all was fair, 

And done in the aforesaid manner, 
And this I swear, so help me Hannah. 


O. F. McShane, the insurance mem- 
| ber of the Utah Industrial Commission 
| and the chairman of the commission, 
| accidentally shot himself while deer 
hunting last week. He had to walk six 
miles to the hunters’ camp leading a 
horse after sustaining the injury. He is 
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FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY 
AUTOMOBILE, LIABILITY, PLATE GLASS 


AND WORKMEN’S COMPENSATION INSURANCE 








Income Insurance Specialists 


Opportunities for Salesmen in Forty-Seven States 
Address H. A. LUTHER, 2nd Vice-President 


North American Accident Insurance Co. 
209 South La Salle Street, CHICAGO 














Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
Fidelity and Surety Bonds 








Retnsuranee DEE A. STOKER 
Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 111 W. Jackson Blvd. CHICAGO 


Blanket Auto Excess Fire Covers in American Companies 











HERE’S A PAPER 


That is indispensable to every Life man who sells Accident & Health 
Insurance. The Casualty Review is the only Accident & Health paper 
in the United States. If you sell Accident & Health but don’t sell as 
many policies or as many contracts as you ought to, this paper will 
interest you. It is a selling paper exclusively. It will give you many 
And 


remember, a tip on Accident & Health Insurance will frequently close 


new arguments, and many different ways of selling prospects. 


a Life prospect also. Return the coupon below—at once, 


The Casualty Review, 
1362 Insurance Exchange, Chicago, Ill. 
Here is my $2.00 for one year’s subscription to the Casualty Review. 
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Southern 
Surety 
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Satisfactory 
Service 


Supreme Faith 


AITH is the backbone of sales- 


manship. 


A great writer of in- 
surance 1s fearless. 


He approaches 


his prospects with the self-assur- 
ance of a Morgan or Roosevelt. 
His manner always indicates com- 
plete confidence in himself and what 
he is selling. He dominates every 


situation. 


It is true that he does 


not sell every man he talks to, but 
sooner or later he does sell the ma- 
jority of them. All because of faith. 


An agent’s company must merit the 


faith which he places in it. 


It must 


stand back of him, ready and will- 


ing to serve at all times. 


It must 


give prompt loss adjustments to 


policyholders. 


It must provide 


policies which are modern in every 
respect, policies that will justify a 


real sales effort. 


The Southern Surety has been doing 
this since 1907. 








HOME OFFICE - DES MOINES. IOWA 


Cc. S. COBB, PRESIDENT 

















recuperating at his home now in Salt 
Lake City. 


Charles R. Holton has been elected 
vice-president and general counsel of 
the Great Northern Life of Chicago. He 
succeeds the late Frank A. Helmer, with 
| whom he was associated in the legal 


firm of Helmer, Moulton, Whitman & 
Holton. 
| Mr. Holton has been connected with 


the Great Northern since its consolida- 
tion with the Central Business Men’s in 
| 1923 and had been connected with the 
| C. B. M. A. since its organization in 
} 1914, 

| 

| Elmer H. Dearth, former president of 
the General Casualty & Surety of De- 
troit, and one time insurance commis- 
sioner of Minnesota, has become a 


partner in the firm of Patch & Co., 
| insurance counselors. The firm has 
| offices in Detroit, Philadelphia, Pitts- 


| burgh and New York. 


‘BLANKET BOND IS ON 
WAY, SAY SURETY MEN 


| (CONTINUED ON PAGE 39) 


of these is bonded is named. The num- 
ber of such positions is named. Finally 
a clause is inserted saying that any of 
these classes may be increased in num- 
| ber without relieving the surety from 
| liability. 


Some Do Not Like Gein 


Some surety men object to the advent 
of the blanket bond. They say that 


| fidelity experience has been very bad 
recently. This cannot help but make 
it worse. There will be an immediate 


decrease in fidelity income if this form 
is written, they say. In the first place, 
the rates given by the Metropolitan are 
lower on the larger bonds than the 
manual, They allow certain credits for 
semi-annual auditing and which will 
have to be allowed in almost every case, 
as most of the acceptable risks which 
would be prospects for a blanket bond 
already have adopted such a custom. 


Premium Estimates Low 


Surety men say that wherever auto- 
matic coverage is included the premium 
immediately comes down. If there are 
12 salesmen employed the estimate be- 
comes 10 and so on down the line. It 
is difficult to prove that the number 
estimated is not the correct one. Under 
the blanket bond, it is not necessary to 
report the increases anyway. 

The Metropolitan’s blanket bond and 
the position bonds are altogether differ- 
ent from the London Lloyds’ blanket 
bond which is an excess cover. It is 
pure blanket protection, but covers only 
after the underlying schedule bond has 
been exhausted. This method has some 
disadvantage, in that there are two com- 
panies on all big losses, which makes 
| for confusion. 

Unless the Surety Association adopts 
| the blanket bond, the number of such 
schedules that will be written will be 
very limited because of lack of reinsur- 
ance facilities. 


MASSACHUSETTS LOCAL 
AGENTS HOLD MEETING 


(CONTINUED FROM PAGE 3) 

| obsolutely denied the coverage for the 
| first year and would not the rate for the 
second year be revised upward? asked 
Mr. Cole. Where, then, is the public’s 
| interest being served? 


Talks on Compulsory Law 


John W. Downs, manager of the In- 
surance Federation of Massachusetts, re- 
viewed in detail the automobile situation 
in Massachusetts. He stated that the 
insurance interests had neither supported 
nor opposed the bill for compulsory au- 
tomobile liability insurance which passed 
| the last legislature. Yet the insurance 

interests were very generally accredited 
| with responsibility for the bill as it was 
| deemed by the public to be one largely 
| to increase the automobile premiums of 





—= 


the insurance companies. The speaker 
called attention to the fact that state 
and municipally owned cars and those of 
public service corporations are exempt 
trom the provisions of the act, and that 
three methods of complying with the 
law are provided: to present a $5,000 
and $10,000 policy of insurance, a bond 
for $5,000, or $5,000 in negotiable securi- 
ties. The commissioner has absolute 
control of the rates and may limit the 
commissions. The commissioner had 
admitted he did not know which way 
the rates might go, but, said Mr. Downs, 
he has it in the back of his head that 
the acquisition cost is too high. As 
the law is compulsory and $40,000,000 
of automobile insurance will be involved 
in 1927, there is a feeling that the ac- 
quisition cost can well be lowered. 


May Need Increased Rates 


On the other hand, there is a possi- 
bility the rates should be increased, as 
it is not expected that car owners will 
be as careful when they are insured as 
they would be if uninsured, and the 
losses will presumably increase. One 
drawback is the difficulty in denying a 
person insurance. The person so re- 
fused insurance may appeal to a board 
composed of the commissioner, a mem- 
ber of the attorney general’s staff and 
someone from the office of the registrar 
of motor vehicles, and the agent refus- 
ing the car owner insurance must show 
good cause why the insurance was_re- 
tused. This will tend to force the com- 
panies to take on many bad risks. Un- 
der the common law a man has six years 
in which to bring an action of tort. Un- 
der the automobile law he is limited to 
one year, which has led the enemies of 
the insurance companies to say the com- 
panies have put over a clever joker. 
There will be those who will attempt to 
correct all this by having the state take 
over the business, create a state fund and 
have the commissioner handle it all, to 
save the cost of commissions. 


Favor Limited Credits 


Warren S. Shaw of Brockton told 
how a questionnaire had been sent out 
to the agents by the Boston Insurance 
Council and some 1,200 answers received, 
three-fourths of which favored a limita- 
tion of fire insurance premium credits. 
An attempt had been made in the legis- 
lature to amend the standard form of 
fire policy so that a fire policy would 
be automatically cancelled if the pre- 
mium was not paid in 60 days. This 
had not prevailed and it was thought 
the anti-rebate law could be amended to 
make credit beyond the 60 day limit 
come under this law. Another and bet- 
ter bill will be drawn for the coming 
year. 

Franklin H. Wentworth, secretary of 
the National Fire Protection Associa- 
tion, then gave an interesting talk on the 
association’s attempt to decrease the 
fire waste. He said the problem is one 
of attack. The association had thought 
at first that the establishment of stand- 
ards would solve the problem but it did 
not. More recently it had been deter- 
mined that the best means of reducing 
the fire waste is to attack the condi- 
tions in the cities, as every fire is local. 
As a result a field secretary has been 
engaged to go about and show local 
business houses and organizations, fire 
departments and others what the fire 
hazards of their communities are and 
get them to bring about the remedy. 
The result has been eminently success- 
ful and the association field secretary 1s 
in constant demand, cities offering to 
pay his expenses and salary for the sake 
of getting the advice. 


Weeded Out Excess Agents 


Regional Vice-president Thomas D. 
Faulkner, the next speaker, urged the 
adoption of programs at annual meetings 
to guide the agents in their campaign 
during the year. The agents should get 
up meetings so that the public might 
get .« proper understanding of insurance 
matters. He thought the manufacturets 
would soon get tired of the automobile 
insurance business and he didn’t believe 
the big insurance companies would stand 
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idly by and see the automobile manufac- 
turers form insurance companies without 
doing something. He told of the estab- 
lishment of the agency qualification law 
in Connecticut and how it had resulted 
in the reduction of the number of agents 
by 7,500 and reduced the number of brok- 
ers from 700 to 46 in the very first year. 
Formerly everyone who wanted it was 
getting an agent’s license and it became 
so bad in Hartford that even insurance 
companies were handing out licenses to 
their clerks and employes that they 
might take out insurance for themselves 
and their friends and save the commis- 
sions. There were hundreds of such in 
the city and the law had wiped them 
out. He paid his compliments to the 
New England Advisory Board and de- 
clared it one of the best things created 
in the country. 


Schedule Is Flexible 


Warren S. Shaw told the agents that 
the Dean Schedule is not so inflexible as 
it is thought to be. Formerly only a 
slight reduction, of some 5 percent, had 
been allowed for sprinklers in basements 
of mercantile establishments, hospitals 
and like buildings. A conference with 
the New England Exchange by the Ad- 
visory Board had resulted in an increase 
of the allowance for such sprinkler serv- 
ice to from 10 to 20 percent and now 
it is possible to get a 20 percent reduc- 
tion for two story buildings. 

Willard C. Hill, of Boston, then pre- 
sented the following resolution which 
was unanimously adopted: “Resolved, 
The annual convention of the Massachu- 
setts Association of Insurance Agents 
has noted with deep gratification the 
action of the North America in with- 
drawing absolutely from participation in 
the writing of direct business for the 
Wanamaker stores and desires to con- 
vey its appreciation of this expressed 
regard on the part of the company for 
our principles for the preservation of 
the American agency system.” The sec- 
retary was instructed to convey these 
sentiments of the association to the 
North America. 

The association took up the subject 
of the adoption of a new constitution 
and by-laws, in conformity with the de- 
sires of the National association. After 
the revised constitution and by-laws 
were read they were adopted without a 
dissenting voice. 


Officers Were Elected 


The following officers were unani- 
mously elected: President, Fred R. 
Smith, Haverhill; vice-presidents, 
Charles S. Ashley, Jr., New Bedford; 
Norman A. Brainard, Springfield; Sam- 
uel T. Emery, Boston; H. A. Gallup, 
North Adams; Warren A. Elwell, Glou- 
cester; Willard C. Hill, Boston; Henry 
F. Howe, Gardner; Charles W. Johnson, 
Worcester; William C. Moulton, Pitts- 
field; James H. Leighton, Lowell; Ros- 
coe K. Noble, Northampton; Warren S. 
Shaw, Brockton; Charles F. Poor, Wor- 
cester; Robert T. Sissons, Lynn, and 
A. C. E. Stimson, Greenfield; secretary 
and treasurer, Fred A. Norton, Salem. 

_There were some 135 at the annual 
dinner. President Smith presided and 
the gathering listened to National Sec- 
retary Walter H. Bennett, who delivered 
an address upon “The Junking of the 
System” in which he showed why there 
is still a reason for the existence of the 
National association and the continuance 
of the American agency system. Rev. 
John Nicol Mark of Fall River was the 
other speaker and he delivered an in- 
spirational address upon “Hearthstone 
Ethics.” The Blue Goose quartet sang 
most acceptably during the dinner and 
there was community singing with Ralph 
E. Brown in charge. 


Federal Enters New States 


The Federal Life recently entered the 
state of Washington. Fred J. Dibble of 
Seattle, Wash., formerly associated with 
the Washington insurance department 
as license clerk, has been appointed di- 
vision manager for both the life and 
accident and health departments for 
western Washington. 

The Federal has also entered North 
Dakota and Arizona and expects to de- 
velop these states very rapidly. 


RECORD AGAIN BROKEN 


SECURES 137 ACCIDENT “APPS” 





H. D. Broderic of Travelers Boston 
Office Tops Mark Set Recently 
by Los Angeles Agent 


—_———— 


BOSTON, MASS., Nov. 4.—Hubert 
D. Broderic of Boston office of the 
Travelers, as a contribution to the ten 
weeks’ testimonial campaign in honor 
of the tenth anniversary of the adminis- 
tration of President Louis F. Butler, 
broke the world’s record Thursday in 
the number of new appications for acci- 
dent and health insurance secured in a 
single day by securing and bringing in 
137 such applications. 

The best previous record when Mr. 
Broderic began to make his plans for 
this effort was 84 applications, a record 
that had stood for a number of years. 
But before he had completed his prep- 
arations a new record was set up by 
John H. Sigler of Los Angeles, who, on 
October 14 secured 117 such applica- 
tions, working between 6:30 a. m. and 
11:30 p. m.. and an Indianapolis agent 
at about the same time had secured 86 
such applications in a single day. 


Made Careful Preparation 


Mr. Broderic’s accomplishment was 
made possible through a carefully de- 
vised system. From among his large 
number of clients he secured 15 or 20 
who carry such insurance with him and 
who appreciate its benefits. From each 
of these he secured ten or a dozen 
names of their friends to whom a care- 
fully prepared series of letters, bearing 
upon the necessity of accident insurance, 
were sent. These letters also carried 
the information that the agent was about 
to attempt to break the world record, 
and their interest and curiosity was 
aroused along with the business propo- 
sition. It was then only a matter of 
securing the applications and all were 
— that Oct. 29 was to be the big 

ay. 

Mr. Broderic is 36 years of age and 
has been in the insurance business five 
years continuously with the same com- 
pany. For three years he was a field as- 
sistant but seeing the possibilities of 
building up a large personal business 
transferred to the Boston office agency 
force a year and a half ago. He is rec- 
ognized throughout eastern Massachu- 
setts as one of the foremost salesmen 
of accident and health insurance, al- 
though his record in the production of 
life insurance is also an enviable one. 


STEWART LEITCH IN CHANGE 





Agency Superintendent of Royal Indem- 
nity and Eagle Indemnity Re- 
signs to Enter Agency Work 





NEW YORK, Nov. 4.— Stewart 
Leitch, agency superintendent for the 
Royal Indemnity and Eagle Indemnity, 
both of this city, has resigned to assume 
the vice-presidency of M. S. Bowman 
& Co. of Philadelphia. The Bowman 
agency represents a number of promi- 
nent companies and recently secured 
the general agency of the Eagle Indem- 
nity, to the development of which in the 
Philadelphia territory Mr. Leitch will 
devote his particular attention. 

On the eve of his leaving the Royal 
Indemnity, with which he has been con- 
nected for the past five years, Mr. 
Leitch’s fellow officers and the field men 
of the company presented him with a 
handsome gold watch and chain as vis- 
ible evidence of their good will. 


Massachusetts Bending Appeals 
DES MOINES, IA., Nov. 4.—The 


Massachusetts Bonding has joined in ap- 
pealing from the Iowa court decision de- 
nying surety companies preferential 
treatment in the defunct DesMoines 
bank cases. 
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General Accident & Liability 
Insurance Company, Ltd. 


HEAD OFFICE, Chicago 
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Premiums Written 
1924 As of Sept. 30, 1925 


$1,002,515.71 $1,092,679.96 


ERY satisfactory progress is 

being made by the “Central 
West.” You will note that during 
the first nine months of 1925 more 
than $90,000 in excess of the 
amount placed during the entire 
year of 1924 was written. 


Responsible active agents desired 
for open territory in Illinois, Indi- 
ana, lowa, Kentusky, Michigan, 
Minnesota, Missouri, Nebraska 


and Ohio. 








CENTRAL WEST CASUALTY COMPANY 


HOME OFFICE 94! JEFFERSON AVE. EAST 


DETROIT, MICHIGAN 
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AMERICAN 
SURETY 
CoMPANY 
NEW "YORK 


100 Broadway 


FIDELITY AND SURETY BONDS 
BURGLARY INSURANCE 
CHECK FORGERY AND 

ALTERATION INSURANCE 











Are You Interested ? 


Liberal Contracts to 
Progressive Agents. 


GENERAL CASUALTY AMD 
SURETY COMPANY 


First National Bank Building 
Detroit, Mich. 











UNUSUALLY PROFITABLE 
Opportunities are presented by the 
COMMERCIAL HEALTH AND 
ACCIDENT POLICIES 


INTER-OCEAN 
CASUALTY COMPANY 


CINCINNATI, OHIO 
(Established 1903) 

Unlimited Coverage. Moderate Rates. Great 
Flexibility of Indemnities and Classifications. 
A SELLING PLAN 
PROFITABLE FROM THE START 
OR FULL TIME SALESMEN 
Tarhery Open in Some of the 
Following States: 

Alabama, Arkansas, California, Colorado, 
District of Columbia, Georgia, Illinois, 
Florida, Indiana, Kansas, Kentucky, Louis- 
jana, Maine, Maryland, Massachusetts, 
Michigan, Minnesota, Mississippi, Missouri, 
Nebraska, now .. shire, New Jersey, 
New Mexico, N rolina, Ohio, Okla- 
homa, — South Carolina, T Ten- 
- messce, Texas, Ut Virginia, Washing- 

ton, West Virginia, Wisconsin. 
Twenty-Two Years of Service 


OVER $4,000,000 OF CLAIMS PAID 


This may be WHAT you WANT 
WRITE TODAY! 

















WANTED-—Special Agent for Ohio 
and West Va. by progressive Stock 
Casualty Company. 
Address P-84 
Care The National Underwriter. 








CASUALTY UNDERWRITER WANTED 
Chicago General Agency has opening for 
man with thorough knowledge of Compen- 
sation and Liability Underwriting. State 
qualifications, age and salary. 
Addrtss P-87 
Care The National Underwriter. 














NAME NOT DETERMINED 
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PLAN FOR THE NEW COMPANY 


Aetna Will Doubtless Incorporate Its 
Casualty Running Mate Under 
the Laws of New York 


The officers of the Aetna Fire an- 
nounce that they will incorporate their 
casualty company in another state than 
Connecticut. They will not wait for the 
next Connecticut legislature to grant a 
charter. It is likely that the company 
will be incorporated in New York as 
correspondence is now being exchanged 
with Superintendent Beha. The name 
of the new casualty company has not 
yet been determined. It will be financed 
through the Mayflower Securities Com- 
pany, the holding company owned by 
the Aetna. The Aetna Fire already has 
one auxiliary company, the World Fire 
& Marine. 


Becomes Los Angeles Manager+ 


E. F. Holmes, vice-president and 
manager of the Home Accident of Little 
Rock, Ark., has resigned to become 
manager of the Los Angeles branch of 
the Indemnity of North America. Mr. 
Holmes has been associated with A. B. 
Banks & Co., controlling factors in the 
Home Accident, since 1912, except for 
the period 1916-1919, when he was state 
agent of the North America. He be- 
came manager of the New Orleans of- 
fice of the Home Accident in 1919, and 
was made vice- president and manager 
of the company in 1922. Mr. Holmes 
will visit the home office of the In- 
demnity of North America, and will go 
to Los Angeles about Dec. 1. 


Would Reduce Crossing Accidents 


MINNEAPOLIS, MINN., Nov. 3.—F. W. 
Matson, member of the state railroad 
and warehouse commission, is confident 
the new campaign to reduce crossing ac- 
cidents in Minnesota will bring large re- 
sults. He has just returned from a tour 
of part of the state inspecting railroad 
crossings. The last legislature passed a 
law giving the railroad commission au- 
thority over all crossings and to date 
the commission has issued orders desig- 
nating about 150 crossings as “stop” 
crossings at which the railroads must 
erect black and white stop signs warning 
motorists. 

Mr. Matson said the commission is re- 
ceiving hearty cooperation from local 
authorities in this campaign to cut down 
accidents. 


Liability for Minor 

Liability of Parent for Permitting 
Minor Daughter to Operate an Automo- 
bile in Violation of Statute—Plaintiff’s 
intestate was killed in a collision with 
an automobile owned by defendant and 
negligently driven by his 15-year-old 
daughter. Held, that a court would not 
take judiciai notice of the fact that a 
girl 15 years old could not possibly be 
competent to drive an automobile. Held, 
further, that the fact that the parent 
had violated the motor vehicle act by 
permitting such minor daughter to oper- 
ate an automobile without a license, in 
the absence of any evidence connecting 
the absence of the license with the in- 
juries received, would not subject the par- 
ent to liability. Perry et al. vs. Simeone 
et al. Supreme Court of California. 


Judge Marx Leaves 


CINCINNATI, O., Nov. 4—Judge Robert 
Marx of the Hamilton county superior 
court, who has been an active speaker 
before many civic organizations in Ohio, 
advocating that the state establish a 
fund to pay automobile personal injury 
damages, resigned his position recently, 
effective Nov. 1. He is to go to Chicago 
to make his headquarters there. He will 
be associated with the man who has or- 
ganized many cooperative associations, 
including the California Fruit Growers, 
the Kentucky Tobacco Growers and the 
Dairy Farmers. 


Pleads Guilty to Forgery 


MINNEAPOLIS, MINN., Nov. 3—Russell 
Johnson, former claim agent for the 
United States Fidelity & Guaranty, 





pleaded guilty when arraigned Monday 
on a forgery charge. Johnson's alleged 
shortages were estimated at $7,200. They 
came to light as the result of an inves- 
tigation into a bomb explosion several 
months ago in the Minneapolis offices of 
the U. S. F. & G., in which two employes 
were injured. It is understood that full 
restitution will be made to the company. 
Johnson was bonded for $5,000 in the 
Maryland Casualty. 


COMMISSIONERS GIVE oO. K. 
TO NEW PALMETTO PLAN 
(CONTINUED FROM PAGE 36) 
the vacuum tank of his publicity depart- 
ment is functioning too literally.” 
WORKING ON NEW FORMS 
NEW YORK, Nov. 
been no recent change in the Chrysler- 
Palmetto insurance situation, Hartwell | 
Cabell and James M. Lown, attorneys 
for the Palmetto Fire, attended the con- 
ference of several insurance commis- 
sioners held at the local office of the 
New York insurance department here 
Thursday, heard the views of the state 
officials regarding the form of coverage 
and method of handling the business 
and in turn offered certain suggestions 
in the same connection. 
Since the meeting the attorneys have 


4.—There has | 


been studying the propositions ad- 
vanced by the commissioners, in an en- 
deavor to put them into form. When 
this is done the result will be submitted 
to the governing officials and their en- 
dorsement or further suggestions asked 
for. While the commissioners are ex- 
tremely reticent as to what took place 
at this conference, the report circulates 
that they were firm in their determina- 
tion that all policies issued in their re- 
spective states must be signed by li- 
censed agents. This proceeding had 
already been assented to by the Palmetto 
Fire in certain states. 





Casualty Notes 


Admission to New Jersey has been se- 
cured by the lately formed National 
| Union Indemnity of Pittsburgh. 


The BPagle Indemnity has appointed 
Charles H. Griggs, operating as Parker 
& Griese, its general agent at Oswego, 


W. R. Lewis has been appointed man- 
ager of the San Francisco office of Fin- 
nen, McKelvey & Martin, general agents 
for the Lincoin and Seaboard Casualty. 


The American Surety has put A. A, 
Moyer in charge of contract bond pro- 
duction in the company’s production de- 
partment at the home office. Mr. Moyer 
has been manager of the maturity and 
renewal division of the accounting de- 
partment. 








ECONOMIST SAYS THAT 
“PRICES ARE STABLE” 


(CONTINUED FROM PAGE 37) 
or less of an over-expanded condition, 
there was a decided falling off in prices 
and this continued in both lines for a 
few years. Since then the recovery has 
been gradual to the relatively stable con- 
dition obtaining now. 

At the present time there appears to 
be a drive under way by the manufac- 
turers toward the replacement of obso- 
lete equipment in the industry and to- 
ward the creation of a market for new 
equipment. If this drive is successful 
a rise in prices may be anticipated. 


Some Index Figures 


_The January, 1925, price index number 
of machine tools was 204.8. This may 
be compared to the index of 207.8 in 

1924, to the peak price in 1921 of 257. 8, 
and the valley price since 1900 of 77.2 
which occurred in 1904. The Pein 
1925, index for the woodworking ma- 
chinery was 23.3. This was the’ same 
as in 1924. The index at the peak, 
reached in 1921, was 257. 

In connection with these comparisons 


it is interesting to note that in the ma- 
chine and tool business at the beginning 
of 1923, factories were working from 
35 to 50 percent of war capacity. Also, 
compared to a base of 1920, new orders 
in this industry were 42.2 in 1924, 54.2 
in the first four months of 1925, and 
64.1 in May of this year. 


Trend of Composite Cost 


The composite cost of building con- 
struction for each of the districts of the 
United States and for each of the types 
of construction, frame, brick, wood 
frames, and reinforced concrete, is with- 
out exception lower than a year ago. 
Throughout 1925 the decline has con- 
tinued slowly, and will probably con- 
tinue to fall slightly during the re- 
mainder of 1925. 

In short, prices are stable, and there 
is every indication that the present level 
of stability will remain practically un- 
changed until there is some disturbance 
in the gold supply, a marked difference 
in credit supply and demand, a fluctua- 
tion in industrial activity, or a change in 
the policies in respect to taxation, tariff, 
or immigration on the part of the fed- 
eral government. 





INDEX NUMBER 
COST OF BUILDING CONSTRUCTION 


1913 Costs—100 
Compiled by The American Appraisal Company 
25 

















19 
Type of Construction B\ 

New England diatens Jan. Feb Mar. Apr. May June July 
L,. | I->Aareaae 204 205 205 204 206 204 202 
Brick, Wood Frame. 219 219 219 217 216 214 213 
Brick, Steel Frame........... 208 209 208 208 206 205 202 
Reinforced Concrete 209 209 209 208 208 207 206 

New York and North New Jersey: 

cn DPE a 06 208 208 06 2 06 203 

Brick, Wood Frame.......... 222 223 223 on 308 328 220 

prick, nr BO hie sedeuegae 214 215 215 214 214 214 211 

einforce ONCPOLE. .ccccces 211 2 2 2 

aay Seats States: — _ _ - oa = 

rrr Tere rrr 206 207 206 207 209 207 204 

Brick, Wood Frame. 221 222 222 221 221 220 220 

Brick, Steel Frame. ......ccce 220 221 221 221 220 219 216 

: Reinforced Concrete .:...... 203 203 203 204 203 203 204 
oe ~~~ sean 

Ee ae 211 213 213 211 210 209 206 

Brick. SE. PND < on caveees 221 222 222 220 221 221 220 

Brick, Steel Frame........... 216 216 216 215 214 214 211 

Reinforced COMEPEEE vccccese 210 210 210 210 209 211 211 

Central Western States: 

ND 54s0 4045 0.000 06.06's dw aes 205 207 207 205 205 205 202 

Brick, Wood Frame.......... 220 220 220 218 219 219 216 

Brick, Steel Frame........... 210 211 211 209 209 209 207 

. Reinforced Concrete ......... 213 213 213 212 213 214 212 
ere States: 

ECO ree veer ers 191 192 192 191 192 189 187 

Brick, Wood Frame.......... 198 199 197 196 196 195 194 

Brick, Steel Frame........... 192 192 196 195 193 193 191 

Reinforced Concrete ........ 188 188 188 188 188 188 187 

——_~~*s States: 

Pa ccch ened isbn t dane eeewe 202 205 205 202 201 200 198 
Brick, Wood Frame.........- 205 208 208 205 206 206 205 
Brick, OE RMN. oc cccecese 198 200 200 198 197 198 195 
Reinforced Concrete ......... 192 194 193 191 191 190 192 
Texas: 
PREP Pores et 200 199 196 196 195 193 
Brick, Wood Frame. 194 194 193 193 193 192 
Brick, Steel Frame........e0. 184 188 187 186 186 186 
Reinforced Concrete ........ 182 183 182 181 180 179 181 

Pacific Coast States: 
oP SARA 199 202 202 200 198 194 192 
Brick, Wood Frame 195 194 194 193 193 191 192 
Brick, Steel Frame... 189 189 189 188 187 186 188 
Reinforced Concrete 192 194 194 191 189 188 188 
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Where 275 of The Travelers 8,000 salaried workers will 
print and handle agents’ supplies after November Ist. 
The building will be a model in arrangement as well 
as equipment. The Travelers printing department is 
one of the largest private printing offices in the country. 

















T H E TREAY €.&& 2s 


' Tue TRAVELERS INsuRANCE COMPANY THe Trave.cers InpemMNiry CoMPANY Tue Travecers Fire Insurance Company 
LIFE L. F. BUTLER, PRESIDENT FIRE | 
ACCIDENT Hartford, Connecticut WINDSTORM 
T\WBILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARIN© 
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ST.LOUIS 


L. A. HARRIS 
PRESIDENT 


ALL KINDS 
OF INSURANCE 
ON AUTOMOBILES 


June 30, 1925 


Capital and Surplus, $1,603,861.01 
Reserves . . . . . 5,494,607.04 


Total Assets . . 7,098,468.05 














